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Farmers and barn owners have 
no use for a door hanger and rail 
which lets rain and snow and 
wind and birds get in and dam- 
age whatever is stored there. 


They want The National 


Storm-Proof 
Door Hanger 


This hanger is made right and fits 
right and the rail sets close to the 
barn. The Rail is Storm-Proof—both 
Hanger and Rail are good sellers— 
both withstand such long, hard serv- 
ice that when barn owners want other 
dependable things in Builders’ Hard- 
ware—they ask for the “National.”’ 


To help you make more sales and 
save time, National Hangers are 
packed one pair in a box with bolts, 
lag screws, end caps and cover splice 
for rail—everything necessary for 
quick application. Good profit. 


No. “77”? Storm-Proof Hanger 





<= Tite-Fit Send for Catalog and Prices. 


National Mfg. Co. 
Sterling, IIl. 





Storm-Proof Rail 
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Prominent. Busi- 
ness Men Meet to 
Devise Ways of 
Promoting Com- 
merce with Other 
Countries. 
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mittee appointed by Alba B. Johnson, who 

presided over the deliberations of the First 
National Foreign Trade Convention, held at the 
Hotel Raleigh, Washington, D. C., May 27-28, at 
its closing session Thursday afternoon, plans an 
aggressive campaign for the systematic extension 
of American over-seas commerce. 

The following outline of the seven propositions 
for foreign trade improvement indicates the 
breadth and scope of this great commercial move- 
ment so auspiciously begun: 

First—Creation of a National Foreign Trade 
Council of thirty members of the new organiza- 
tion, to be appointed by its president, to co-ordi- 
nate the industrial, commercial, transportation 
and financial interests of the United States, for 
the propagation and extension of foreign trade. 
To obtain the co-operation and perhaps the use of 
the already established machinery of the Chamber 
of Commerce of the United States. 

Second—Efforts to impress upon Congress the 
necessity of putting American industry on an 
equal footing with foreign competitors by permit- 
ting combinations for the development of foreign 
commerce as distinct from the commerce at home, 
upon which the Sherman law and proposed sup- 
plementary legislation place an inhibition. 

Third—Pledging the support of the members of 
the convention to measures necessary to increase 
the efficiency of the consular and diplomatic serv- 
ices. 


ft HE preliminary prégram outlined by the com- 








Interest Taken 
in the Proceed- 
ings Significant 
of New Era in 
Development of 
United States. 


Fourth—Endorsement of increased appropria- 
tions for the trade promotion functions of the De- 
partment of Commerce. 

Fifth—Endorsement of the manufacturing cen- 
sus ordered to be taken in 1914 and urging manu- 
facturers to co-operate. 

Sixth—Favoring the upbuilding of the Amer- 
ican merchant marine. 

Seventh—Urging the President to negotiate 
reciprocity treaties for the extension of foreign 
trade. 

A Fine Start 

Actual accomplishment is unquestionably of 
most value. A vital matter of absorbing interest 
to the men of quick-gaited business intellectuality 
who participated was the personal utterances of 
President Woodrow Wilson. These announce- 
ments were particularly gratifying to the officials 
and delegates, who had devoted much precious 
time to the affairs of the convention, both during 
the session and for long weeks before, planning 
the work in the effective, systematic way peculiar 
to industrial leaders. 

In so far as the government’s commercial policy 
may be diagnosed and comprehended thus early in 
the mercantile campaign contemplated, it is fraught 
with great possibilities. 

Thursday afternoon the convention took a short 
recess, and in automobiles went to the White 
House for presentation to President Wilson, who 
received them in the spacious East Room, each 
individual of the large party being introduced by 
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William C. Redfield, Secretary of Commerce, 
toastmaster 


name and given a cordial hand shake by the Presi- 
dent. 

While the ceremony was naturally very pleasing 
to the distinguished men composing the company, 
drawn from all over the United States, and some 
from the antipodes (just arrived the preceding 
day from China), the significance of the ten- 
minute address of the President is of the utmost 
importance, remembering the vast power avail- 
able, inherent in the official personality of a Pres- 
ident of the United States. Moreover, the Secre- 
tary of State, William J. Bryan, at the banquet the 
night before, who said he was but reflecting the 
views of the President, had uttered many of the 
same sentiments, as had Secretary Redfield, of the 
Department of Commerce, who made the opening 
address Wednesday morning. 


An Important Pronouncement 


President Wilson prefaced his remarks by say- 
ing that he had expected to be chaperoned by Sec- 
retary Redfield, who was detained, and to whom 
he had learned to look for expert advice relating to 
commercial matters. 

President Wilson said to the visitors: “I had 
hoped that Secretary Redfield would put into my 
ear what I should say to you, for I cannot claim 
to be an expert on the subjects you are discussing. 
I am.sure he expressed the feeling which I would 
wish to express, which is the feeling of encourage- 
ment that is given by the gathering of a body like 
this for such a purpose. 

“There is nothing in which I am more inter- 
ested than the fullest development of the trade 
of this country and its righteous conquest of for- 
eign markets. 

“I think that you will realize from what Mr. 
Redfield has said to you that it is one of the things 
that we hold nearest to our heart, that the Gov- 
ernment and you should co-operate in the most in- 
timate manner in accomplishing our common ob- 
ject. 

“One of your members just now said something 
in my ear about the merchant marine, and I am 
sure that I speak the conviction of all of you when 
I say that one of our chief needs is to have a mer- 
chant marine, because if we have to deliver our 
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William J. Bryan, Secretary of State 


goods in other people’s delivery wagons txeir 
goods are delivered first and our goods are deliv- 
ered incidentally on their routes. 

“This is a matter I have had near my own heart 
for a great many years. It was only by authority 
of my parents that I was prevented from going to 
sea, and I only hope it is not a universal regret 
that I did not. 

“I hope this is only the first of a series of con- 
ferences of this sort with you gentlemen, and I 
thank you for this opportunity.” 

Surely as a declaration of desire and intention 
there is no ambiguity in these statements. 

President Johnson, in reply to the President, 
said in part: “The completion of the Panama 
Canal, the reconstruction*and rearrangement of 
trade relationships which must necessarily result 
from its completion, the enactment of the tariff 
which will, we hope, open a door outward for our 
exports to the same extent that it opens inward 
for the imports of foreign countries, and last of 
all the fact that the time shall shortly come when 
we must look to our exports as a means of adjust- 
ing the great financial balances between us and 
other nations, rather than the exportation of food- 
stuffs, makes the time ripe for this forward move- 
ment in American trade.” 


To Appoint Trade Council of Thirty 


As proposed in Article 1 of the series of sugges- 
tions for trade development adopted by the con- 
vention, its president, Alba B. Johnson, will soon 
appoint a foreign trade council of thirty. Its 
principal function will be the development of a 
coherent National foreign trade policy, but as a 
corollary it will endeavor to present a defense 
against the highly efficient trade expansion cam- 
paign of several of the North European nations 
and Japan. 

D. J. Menocal, manager of the International 
Banking Corporation, Pekin, China, told the con- 
vention at the Thursday morning session that the 
“open door” existed no longer in the Orient. He 
added: “At the banquet last night and here to- 
day I have heard no mention of the open door. 
The open door is being closed in our faces, locked 
and bolted. It is all very well to say that the nat- 
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Edward N. Hurley, vice-president Illinois Manufac- 
turers’ Association 


ural trade outlet for our products should be the 
Orient. 

“Nothing is being done by America whatsoever, 
and month by month we see these agreements 
signed by other people. As these railroads are 
built by the British, French, Germans and Bel- 
gians, preferential tariff rates will be given to 
the ordinary commercial imports from those coun- 
tries, just as the Japanese have effectually shut us 
out from Manchuria. 

“The Germans shut us out from Shantung, an- 
other district of China, that is falling under the 
influence of this or that country. If American 
financiers can only get together, I am sure that 
some organization can be built up by which for- 
eign loans could be handled. 

“There seems to be no cohesion among those 
here in America who can handle that business, 
but as soon as cohesion can be obtained we can go 
out there and build up markets.” 

The effect of Mr. Menocal’s remarks was to have 
his time extended by the chairman in recognition 
of the unanimous desire of the delegates, when all 
the proceedings were speeded up to capacity and 
intellectual giants were being necessarily gaveled 
off the platform on five-minute time allowances. 


How to Get Valuable Ideas Regarding Foreign Trade 


It is manifestly impossible to present even a 
condensed digest of the proceedings of the conven- 
tion in the limits of space available. Manufac- 
turers and merchants, exporters and importers, 
who are already interested or ought to be inter- 
ested, in a much greater over-seas trade, will ben- 
efit themselves by getting, if possible, from Secre- 
tary E. V. Douglass, of the American Manufactur- 
ers’ Export Association, 66 Broadway, New York, 
under whose auspices the movement was inaugu- 
rated and carried to a successful issue, efficiently 
aided by the Pan-American Society of the United 
States and the American Asiatic Association, 
copies of the papers on foreign trade, the utter- 
ances of distinguished men, to be read and dis- 
cussed by the delegates. 

There were over twenty-five of these formal 
papers, the contents ranging from 4 to 16 pages, 
each 714 x 5% inches, tersely put and affording an 

















Eugene P. Thomas, president United States Steel 
Products Company 


opportunity for perusal before, during and after 
the convention. They are well worthy of study 
and preservation for their intrinsic merit, because 
of the persona! and accurate knowledge of their 
authors. 

To mention some which were presented and each 
discussed under a five-minute rule for each per- 
son merely to afford a conception of their charac- 
ter may be noted that of Edward C. Simmons, of 
the Simmons Hardware Company, St. Louis, who 
has recently been nominated as a member of the 
Reserve Board by President Wilson under the new 
monetary system, on “Present Commercial Con- 
ditions in the United States, with Special Refer- 
ence to Foreign Trade.” 

“The Future of Foreign Trade,” was the subject 
of James J. Hill, of the Great Northern Railway. 

“The New England States and Their Place in 
Foreign Trade,” by Hon. John F. Fitzgerald, in 
Congress for three terms and former mayor of 
Boston, who is the chairman of the committee on 
foreign trade of the Boston Chamber of Commerce, 
which body he represented. 

“Suggestions How to Obtain Foreign Trade,” 
by Captain Robert Dollar, president of the Robert 
Dollar Steamship Company, San Francisco, trad- 
ing with the Far East. 

“The Railroads and Export Trade,” by Fairfax 
Harrison, president of the Southern Railway Com- 
pany. 

“Ocean Transportation,” by P. A. S. Franklin, 
vice-president of the International Mercantile Ma- 
rine, New York. 

“Foreign Trade as Affected by the Sherman 
Law,” by J. D. Ryan, president Amalgamated Cop- 
per Company, New York. 

“Foreign Trade and Foreign Loans,” by Willard 
Straight, connected with J. P. Morgan & Company, 
New York. 

“The Federal Reserve Law in Foreign Trade,” 
by Hon. Charles A. Conant, banker. 

“The Tariff and Foreign Trade,” by Professor 
Henry C. Emery, Yale University, former presi- 
dent of the Taft tariff board. 

“Our Dependencies,” by Hon. W. Cameron 
Forbes, former governor general, Philippine Isl- 
ands. . | 
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Charles A. Schieren, Jr., president Charles A. Schieren 
Company 


“Trade with Australasia,” by Welding Ring, 
American Exporters’ and Importers’ Association, 
New York. 

“Government Assistance in Foreign Trade,” by 
M. A. Oudin, manager foreign department, Gen- 
eral Electric Company. 

“The Panama Canal and Latin-American Trade 
Possibilities,” by Edward N. Huxley, president of 
the Hurley Machine Company, Chicago. 

“The Diplomatic and Consular Service,” by Hon. 
Wilbur J. Carr, director-general Consular Service, 
Washington, D. C. 

“South and Central America,” by Alba B. John- 
son, president the Baldwin Locomotive Works, 
Philadelphia. 

“Factors in Development of Foreign Trade of 
United States,” by James A. Farrell, President 
United States Steel Corporation. 

“Department of Commerce: What It Is Doing 
for Foreign Trade and Proposal to Establish Com- 
mercial Attachés,” by A. H. Baldwin, chief of the 
Bureau of Foreign and Domestic Commerce, Wash- 
ington, D. C. 

“The Central States,” by H. G. Herget, president 
of the Illinois Manufacturers’ Association, Chi- 
cago; “The Southern States,” by Capt. E. A. 
Smyth; “Gulf States,” by James A. Arnold; “The 
Orient: China and Japan,” by S. D. Webb. 

The last paper was “The Balance of Trade,” by 
Prof. Jeremiah W. Jenks, for the last year of New 
York University, but since 1891 professor of polit- 
ical economy at Cornell University. He was a 
member of the United States Commission on Inter- 
national Exchange, in special charge of the reform 
of currency in China, 1903-1904, and frequently 
connected with other important movements reg- 
ulating the monetary affairs of other governments 
at different periods. 


General Committee 


The constitution of the general committee indi- 
cates unmistakably the high character and ability 
of its members. The chairman was Lloyd C. Gris- 
com, former ambassador to Brazil and Italy, minis- 
ter to Japan and Persia; Frederic Brown, secre- 
tary-treasurer Pan-American Society of the United 
States; E. A. S. Clarke, president of the Lack- 





Alba B. Johnson, president, Baldwin Locomotive Works, 
and chairman of the convention 


awanna Steel Compapny, New York; James A. 
Farrell, president of the United States Steel Cor- 
poration; P. A. S. Franklin, vice-president Inter- 
national Mercantile Marine; Alba B. Johnson, 
president Baldwin Locomotive Works; Edward C. 
Simmons, of the Simmons Hardware Company, St. 
Louis; Eugene P. Thomas, president United States 
Steel Products Company; Charles E. Jennings, of 
C. E. Jennings & Company, and president of the 
American Manufacturers’ Export Association; 
Charles A. Schieren, Jr., president Charles A. 
Schieren Company, New York; Willard Straight, 
president the American Asiatic Association and 
American representative in China for the Amer- 
ican Banking Syndicate, now of J. P. Morgan & 
Company; Edward N. Hurley, vice-president I[lli- 
nois Manufacturers’ Association, Chicago; Waldo 
H. Marshall, president the American Locomotive 
Company; John Foord, secretary of the American 
Asiatic Association and an editor of the Journal of 
Commerce, New York; Edward V. Douglass, sec- 
retary American Manufacturers’ Export Associa- 
tion; Charles M. Muchnic, manager of foreign de- 
partment, American Locomotive Company, and a 
vice-president of the American Manufacturers’ 
Export Association; Capt. Ellison A. Smyth, presi- 
dent Cotton Manufacturers’ Association of South 
Carolina, and Henry White, president of the Pan- 
American Society of the United States, and former 
Ambassador to Italy and France. 

The various committees on reception, resolu- 
tions, credentials, plan and scope, finance and or- 
ganization were composed of men of similar high 
character and capacity, some of whom are mem- 
bers of the general committee and members of the 
three associations mentioned. 

The Banquet 

The banquet Wednesday night was held in the 
large ballroom, one of the capacious suite of rooms 
used by the delegates during the convention. 

It goes without question that the ménu of eight 
courses was fine, the liquids well chosen for tee- 
totalers and others, but what was most important 
was the type of speakers and what they said. 

Mr. Johnson, in a neat, effective, short prelim- 
inary address, ended by presenting Secretary of 
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The banquet at the foreign trade convention 


Commerce Redfield as the toastmaster of the even- 
ing, a position for which he is eminently qualified. 

Mr. Redfield impressed on his listeners how 
much of a hobby the development of our foreign 
trade is and always has been with him. 

He said among other things that never, whether 
as a manufacturer, in Congress for two years, or 
as a cabinet minister, had he ever found any one 
who was opposed to or antagonistic to the expan- 
sion of our foreign commerce. 

He unequivocally placed himself and the force 
at his disposal, so far as it could be properly and 
lawfully done, back of any legitimate effort to 
justly and righteously market more American 
goods in foreign countries. 

Secretary of State William J. Bryan, after being 
presented by the toastmaster, was quick to express 
his pleasure as well as astonishment at the magni- 
tude of the movement, now so favorably begun, 
through the efforts of men identified with this un- 
dertaking. He began by explaining that he had 
found that to get matter in print it was sometimes 
necessary to give the press advance copies, and to 
be sure that what he was about to say coincided 
with what had been so released he proceeded to 
read that part of his speech. 

In an aside he explained that he would get this 
out of his stomach, and what he chose to say after- 


ward extemporaneously was no one’s business, 


which caught the crowd. 

Mr. Bryan made a forceful and welcome ad- 
dress, which he explained after all was only a re- 
flection of President Wilson’s attitude and desires 
on this vital subject, and in which he was ex- 
tremely glad to co-operate. 

The other speakers were Theodore E. Burton, 
senator from Ohio; Joseph E. Ransdell, senator 
from Louisiana; Andrew J. Peters, of Massachu- 
setts, member of the House of Representatives, 
and John Barrett, director general of the Pan- 
American Union, of twenty-one republics in the 
western hemisphere. They were all of practical 
and instructive character, which were enthusias- 
tically received, as the audience made plain by 
frequent approval. 


Our So-Called Credit Balance 

Much is said about our being a creditor nation 
to the extent of about $700,000,000 annually. This 
statement was met by John E. Gardin, the veteran 
banker, vice-president of the National City Bank, 
New York, the largest bank in the western hem- 
isphere, who said it had been demonstrated to him 
by capable bankers abroad and others very def- 
initely that the balance against us was about $2,- 
000,000,000 annually, a mere discrepancy of $2,- 
700,000,000. 

Simply deducting the imports from our exports 
takes no cognizance of what is paid in many hun- 
dreds of millions of dollars for foreign freight to 
alien transportation lines, what our tourists spend 
abroad, what is sent out of the country by foreign- 
ers here, often temporarily as laborers and who 
eventually, many of them, return to live comfort- 
ably on it, and the various other ways which the 
unreflecting do not realize. 

Rear Admiral Colby M. Chester, of the United 
States Navy, who has spent a score of years off 
and on in connection with commercial matters im- 
portant to the United States, under orders from 
Government officials, made a strong plea for the 
enactment into law of Senator Week’s (Massachu- 
setts) proposition, himself a business man, banker 
and graduate of Annapolis, for utilizing some of 
our fast cruisers, temporarily at least, and oper- 
ating them through the Panama Canal to the West 
Coast of South America. 

Admiral Chester realizes the inadequacy of such 
a service, but they can carry mails, a reason- 
able number of passengers and a fair amount of 
freight, which will be of importance until supple- 
mented by regular lines. 


DELEGATES TO NATIONAL FOREIGN TRADE CONVEN- 
TION 


Anderson, S. C.—Chamber of Commerce, J. D. Hammett, 
B. B. Gossett and R. E. Ligon. 

Baltimore.—Merchants & Mfrs. Assn., E. A. Slack, C. C. 
Buckman, Paul G. L. Hilken, H. G. Skinner, Fr. Bergner 
and Robt. J. Beachman. 

Boston.—Chamber of Commerce, Hon. John F. Fitzgerald, 
Geo. C. Vedder, Hon. A. J. Peters, Geo. A. Sagendorph, 8S. F. 
King, Aiden M. Wright. 

Boston. —Mationst Cotton Mfrs. Assn., Chas. T. Plunkett, 
W. E. Hooper, Wm. L. Lyall. 
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C. E. Jennings, president American Manufacturers’ 
Export Association 


Boston.—Arkwright Club, Wm. F. Garcelon. 
Birmingham.—Chamber of Commerce, a G. Shook. 


Chicago.—Illinois = mcg “gag ag Assn., E. M. Hurley, A. 
H. ae mae pg © Paul Schulze, J. Milliken, J. P. Seeburg, M. 
Rosenbach, > Herget, G. YD. Blow, E Zi Buffington, H. C 
Ackhoff, G. Walters, A. R. Erskine, Ss. M. Hastings, Geo. 


7 Roper, Me Cc. At wood, W. C. Hughes, B. A. Eckhart, W. 
Gladdin. 


“yo —Association of Commerce, John J. Arnold, M. 


Rosenbach, W. Ackhoff, H. G. eans, H. F. Miller, 
Ps We Goode, Bs* Be Nickers, W. B. Templeton, B. F. Mont- 
gomery. 


Chicago.—American Assn. of Products from Corn, A. H. 
Kersting, Geo. S. Mahana. 

Chicago.—National Implement and Vehicle Assn., E. W. 
McCullough. 

Chicago.—National Business League, Chas. F. Quincy. 

Cincinnati.—Chamber of Commerce, B. Freudenstein, W. B. 
Campbell, C. Louis Coffin. 

Cincinnati.—Business Men’s Club, James B. Doan, William 
Bahmann, J. C. een. William H. Muench, G. D. Myers, 
Harry Allyn, E. = Blags, Windell B. Campbell, Charles J. 
Christie, George D. Crabbs, Ernest DuBrul, Thos. P. Egan, 
S. M. Fechheimer, Charles Meininger, Jr., Arthur R. Morgan, 
Albert Morsbach, Emil Pollak, Wm. Cooper Proctor, How- 
ard E. Wurlitzer, Julius Fleischmann, J. B. Foraker, Maurice 
J. Freiberg, Fred A. Geier, James A. Green, W. H. Harrison, 
R. L. Higley, Jas. C. Hobart, Robt. W. Hochstetter, Lazarde 
Kahn, Chester F. Korn, Irwin M. Krohn, E. H. Lunken, 
Geor ree Puchta, Leonard S. Smith, August H. Tuechter, C. 
Verity. Walter, Charles Wiedemann, H. C. Yeiser, George 

eri , 

Charlotte, N. C.—American Cotton Manufacturers Asso- 
ciation, Capt. Ellison A. Smyth, V. M. Montgomery, James 
D. Hammett, Stuart W. Cramer, Pres., S. . Chairman, 
George A. Draper, Henry P. Meikelham, T. I. Hickman, V. P. 

Cleveland.——Chamber of Commerce, Howard Mansfield, -s 
C. Wellsted. 

Columbus.—Ohio Manufacturers Association, J. W. Jeffrey, 


M. D. Jeffrey, J. J. Dauch, J. D. McGrath, F. M. Chipley, T. 
R. Barnes, L. D. Woodbrough, L. J. Lewery. 
Duluth.—Commercial Club, C. E. Richardson. 
Greenville, S. C.—Chamber “sj Commerce, Capt. E. A. 


Smyth, W. E. Beattie, J. M. Gee 

Los Angeles. On pape of Gosemberes, C. Woodland Gates, 
Walter M. Cam Pe 

_ Mobile, Ala.—Mobile Chamber of Commerce, Garrard Har- 


ris. 

Nashville.—Commercial Club, E. M. Kelly, J. B. McLemore. 
Nashville.—Tennessee Manufacturers Association, C. C. Gil- 
bert, Secretary. 

Newark.—Board of Trade, D. F. O’Brien, B. F. Blood, F. 
L. Eberhardt. 

New Orleans.—dAssociation of Commerce, Louis S. Gold- 
stein, Chairman. 

New York City.—American Hardware Manufacturers As- 
sociation, Wm. H. Matthai. 

New York City.—-Board of Trade and Transportation, E. J. 
Taroff, C. A. Green, Charles A. Schieren, Jr., Pres. C. A. 
Schieren & Co. 

New York City.—New York Fruit Exchange, Antonio 
wucca, H. M. Jones, V. L. Zorn, Giole Bertolli. 

New York City. —Merchants Association of New York, Paul 
Tuller, Jr., Hon. Wm. H. Douglass, Thos. F. Downing, Lucius 
R. Eastman, C. F. Gregory, S. C. Mead, Secretary. 

New York City.—National Association of Manufacturers, 
Stanley G. lage, hee ce de Csesznak, Wm. M. Benny, 
Major A. W. George K. Parsons 

ew York aie ~’Philippine Society, Wm. H. Myers, R. E. 
Forrest, Charles A. Steyn 

New York City. —Chamber of ag oe as the State of 
New York, Welding Ring, George A. Zabriskie. 

New York City.—American Exporters and Importers As- 
sociation, Charles D. Barry, Wm. E. Peck, Pres. Wm. E. 
Peck Co.. C. A. Richards. 

New York City. —American-Asiatic Association, Willard 


James A. Farrell, president U. S. Steel Corporation 


Straight, E. P. Thomas, A. G. Mills, J. W. T. Nichols, Chas. 
A. Conant, Geo. C. Allen, Martin Egan, Laurus Loomis, ae 
Ashley Sparks, W. A. Burns, L. H. Nutting, Edward H. Fal- 
lows, J. R. Patterson, Busk & Daniels, H. McHarding, W. H. 
Taylor, J. P. Stevens, i. ee Bailey, J. Bramhall, Arthur 
Wiggins, James P. Gossett, I. H. Milliken, M. F. Loewenstein, 
Cc. T. Briggs, General Electric Co., Alba B. Johnson, John 
Foord, Edward W. Deakin, D. M. Baldwin. 

New York City.—Pan American Society, C. A. Green, 
Chauncey E. Richardson, Harrison C. Lewis, James M. Mot- 
ley, S. Christy Mead, William Harris Douglas, Thomas H. 
Downing, Fred Lavis, E. D. Mills, Thomas A. Eddy, Frank- 
lin Johnston, B. Olney Hough, Joseph J. Schiecta, Paul F. 
Gerhard, Victor M. Berthold, H. R. A. Grieser, Frederic 
Brown. 

New York City.—American Manufacturers Export Asso- 
ciation, Charles E. Jennings, Charles M. Muchnic, James A. 
Farrell, James McNaughton, Jose Ma Menendez, W. D. 
Blood, J. F. Burt, W. J. Clark, C. W. Crouse, P. K. Condict, 
W. S. Comly, E. W. Deakin, D. W. Frazer, Francis B. Grif- 
fin, Geo. P. Hart, M. D. Howell, A. N. Hargrove, J. W. Kel- 
loge. L. J. Lowery, H. C. Lewis, M. L. Mora, J. E. McCall, 
M. A. Oudin, R. H. Page, I. S. Betts, W. L. Saunders, E. C. 
Sherman, Mr. St. Phalle, Maurice Stanley, Geo. M. Verity, 
Earl Wheeler, Eliot Armstrong, ‘ Waterman, H. G. 
Clopper, W. M. Gladding, Charles A. Schieren, Jr., Eugene 
P. Thomas, Waldo H. Marshall, H. L. Gemberling, M. Aviles, 


E. A. Baldwin, M. H. Beaumont, E. A. S. Clark, Proctor 
Carr, L. L. Coudert, E. A. Dodd, Jos. P. Ellicott, R. B. 
Fuller, O. O. Gallup, E. H. Hart, E. S. Harris, G. H. Jantz, 


W. G. Kaylor, A. W. Little, G. Hi Lingham, Geo. S. Mahana, 
Arthur E. Nye, R. R. Pelton, F. K. Rhines, G. H. Richards, 
F. H. K. Shannahan, a Fred H. Stevens, L. 8S. 
Jas. R. Vandyck, Geo. Charls, W. H. Woodin, L. W. 
iams, Edw. C. utane.” D. L. Sterling, Joseph S. Ralston. 

New York City.—E. H. Darville, Associate Editor, Harp- 
WARE AGE. 

Norfolk.—Chamber of Commerce, C. F. Burrough, Charles 
H. Freeman. 

ee ee of Commerce, Charles L. Trabert, Di- 
rector. 

Philadelphia.—Chamber of Commerce, Alba B. Johnson, 
Samuel M. Curwen, David P. Leas. 

LS ue > —Commercial Museum, W. S. Harvey, Pres., 

W. P. Wilson, W. H. Schoff, Secy., Dudley Bartlett. 

‘Philadelphia. —Merchants and Manufacturers Association, 
Iba B. Johnson. 

Portland.—Board of Trade, Michael A. Fru 

Providence.—Chamber of Commerce, M. J. Karpeles, H. O. 


Brigham. 

Providence.—Manufacturers Jewelers Board of Trade, M. 
J. Karpeles. 

Providence.—State Harbor Improvement Co., several dele- 
gates. 


Rochester.—Chamber of Commerce, John W. Thomas. 

Rochester.—National Boot and Shoe Manufacturers Asso- 
oe Hon. A. S. Kreider, Wm. H. Duling, Frank J. Brad- 
ey. 

San Francisco.—Chamber of Commerce, Capt. Robert Dol- 
lar, A. T. DeForrest. 

Schenectady.—Board of Trade, Hon. J. Teller Schoolcraft, 
H. W. Peck, Wm. H. Corser, C. W. Jefferson, J. R. Parker. 

Seattle.—Pacific Coast Shippers Association, Fred A. Eng- 
land, L. R. Fifer, F. A. Wick, L. D. Carpenter. 

St. Joseph.—Commercial Club, Hon. Charles F. Booker. 

St. Louis.—Business Men’s League, Samuel D. Capen, Pres., 
Charles Sutter, T. W. Van Wallace, W. D. Simmons, J. A. 
Troy, Secy. 

Terre Haute, Ind. ae of Commerce, Wilbur Topping, 
Carl D. Fischer, Fred B. Smith 

Washington.—Board of Trade, Cc. J. Gockeler, Secretary. 

Washington.—Chamber of Commerce, Wm. F. Gude, Pres., 
Thomas Grant, Secy. 

Wilmington. age | of Commerce, Stirling H. Thomas, 
George . Sparks, C. D. Garretson, S. K. Smith. 
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AS THE NEWSPAPER CARTOONISTS VIEW EVENTS OF THE DAY 








OBSTRUCTING THE SIGHT 














Let me see, what did we go to Vera Cruz for? 
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UNWRITTEN LETTERS 


An Imaginary Peep Into the Correspondence of Two Luminaries In the 
Hardware Field 














MARSHALLTOWN, IOWA, May 26, 1914 
Dear Friend Bo: 


Well, it was a great convention, Bo, even 
if we didn’t get official endorsement. 


However, there are other conventions 
coming and maybe we will yet get our 
chance to hypnotize that bunch into believ- 
ing we’ve got the Simon-pure article when 
it comes to getting the price. 


I’m afraid they have tied our hands, 
though, by putting Corey and Barber on 
the T. L. Committee. You know Corey 
has opposed us right along on this proposi- 
tion and Barber didn’t send out our cata- 
logs. Well, Henry Kreuger didn’t, either, 
so that shouldn’t worry us. That was a 
pretty clever song that Henry sang. Did 
you read it in HARDWARE AGE? It ran 
something like this: 


“Oh, where, oh, where have my catalogs 
gone? 
“Oh, where, oh, where can they be? 
“If Bo only knew what I did with them, 
“Oh, what would happen to me?” 


It looks pretty much as if Mitchell, Ire- 
land and Corey would run things to suit 
themselves this year. HARDWARE AGE says 
“the day of Abbottism is over.” Well, we 


will see. 


Charley Woodward seems to be lost to 
us, too. Charley has been a good friend to 
our little scheme, but Charley is shouting 
now for the Price and Service Bureau and 
he will soon forget that he ever advocated 
pink sheets for pale people and standard 
catalogs... It pays to stand in with the 
powers that be. Perhaps Charley can ride 
into office on a reform wave as I did, but 
maybe he won’t have a cub reporter with 
‘whom to exchange confidences for mutual 
help. 


Well, anyway, Bo, we beat out Bill Lewis. 
They say Bill has another plan up his 
sleeve for the incorporation of the Bulletin. 
I wonder what Bill’s game is, anyway. So- 
long, Bo. Your friend, 


“LEW.” 








CHICAGO, ILL., May 28, 1914. 


Dear Lew: 


I share your disappointment in the turn- 
down we got at the Indianapolis convention. 
It sure looks as if your power in National 
association affairs is on the wane. 


But cheer up, Lew. I’m proud of the 
work you have done for me. You couldn’t 
have worked harder if you were my partner 
and sharing the glory and the profits. I 
read in HARDWARE AGE that you are glad to 
be my friend, and that is some consolation. 


It was pretty rough on Hussie, wasn’t it, 
to make him do the explaining and the apol- 
ogizing for our work? 


I’ll still be in business at the old stand 
and ready to ship goods if cash accompanies 
the order. 


As you say, we have twice failed; first at 
Jacksonville and now at Indianapolis, but 
we've got a lot of free publicity in the best 
hardware advertising medium and that 
helps some. 


If we could only get such men as Charley 
Williams and Charley Ireland with us on 
this scheme all would go well. Or, if they 
had reelected you president at Jacksonville 
we might have won out, but Charley Miller’s 
vote spoiled that and Charley Ireland with 
his Price and Service Bureau seems to have 
put the blink all right on any official en- 
dorsement. : 


With the jobbers trying to cut off our 
sources of supply and the N. R. H. A. op- 
posed to our scheme I don’t know where 
we will get off, do you? 


Don’t forget, though, that we still have 
some catalog house-owned factories to get 
goods from. 


Well, good bye, Lew. I wish you better 


luck next time. Yours, 
“Bo.” 


P. S.—Give my regards to Charley Wood- 
ward when you see him. Yes, true, a good 
friend lost. “Bo.” 





























“The Assistant Manager” 


What “Honk! Honk!” Means to Hardware Stores 





By “THE ASSISTANT MANAGER” 


meant geese, but to-day it is a warning to 
pedestrians and other unfortunates who 
move by means other than motor. 

Yesterday was Sunday. I got up before break- 
fast, watered the peas and radishes, attended 
church, thanked my lucky stars that the minister 
hadn’t been invited to our house for dinner as I 
picked the last bone of my half of a spring fry, and 
then donned my motor equipment, which consists 
of one cap and a duster, and gladly accepted the 
invitation of one of my friends who owns a Pope 
puncture proof. The machine was brand new, Bill 
having just graduated from the $1,400 class to the 
$2,500 class in car ownership. He hadn’t quite 
gotten next to the series of levers, buttons, thumb 
screws and gauges that decorate the baseboard un- 
der the windshield, so I undertook the operation of 
the electric horn for the day. 

A red rooster started across the road, and in re- 
sponse to the firm pressure of my index finger he 
reversed and beat it back to the barn yard. We 


Wm I was a kid “Honk! Honk! Honk!” 


passed a picnic party, and with another bit of per- 
fectly controlled pressure on the button I scattered 
them right and left. We slipped up behind a Ford, 
and with a long continuous blast we slid by and let 
him eat dust from the pride of Hartford’s factory. 
Then we rolled up behind a spoony couple. He had 
a black suit and she was dressed in snowy white. 
The way his arm loomed up as it encircled that 
white waist was an evidence of the power of color 
contrast, and the way she broke his hold as I 
“honked” and we glided by, missing them by a nar- 
row margin, spoke volumes for a flank attack. 

It’s wonderful what environment does for us. | 
laughed Sunday as that young couple cut the cooing 
and hit for cover, but the day before when a taxi 
made me dive for the curb like a hawk-chased 
chicken I had cussed fluently. 

Automobile accessories are a lot like dodging 
ears. If you tried them out years ago and gave 
up in despair, or if you have never offered them for 
sale you dodge and beat the atmosphere, but if you 
are displaying a few dozen of the thousand odd best 




















This shows how the Warner Hardware Co. of Minneapolis displays automobile accessories 
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sellers in modern accessories you honk your horn 
and laugh. 

HARDWARE AGE has devoted some reams of paper 
to auto accessories during the past year, and the 
reason for this is that every time an editor ventures 
out of the office for a news trip he bumps into a few 
live wires who are smashing business records in 
bad weather, because they have put Weed chains, 
spark plugs, speedometers and a few dozen other 
accessories into one of their show cases and are 
making a play for the most modern money makers 
in the hardware line. 

If I undertook to enumerate the hardware men 
who are paying their rent out of the profits on auto 
accessories it would make a list as high as the hat 
my friend, Dan Stern, used to wear at conventions. 

The Warner Hardware Company in Minneapolis 
have a reputation for appetizing displays of hard- 
ware. They believe in auto accessories, and their 
line ranges from tires to strainer funnels. I asked 
them if it paid and they simply said, “Well, we’ve 
carried them several seasons.” Their reply sinks 
deeper when we stop to realize that any line of 
goods either makes money, or it makes room for 
something that will help you pay dividends in this 
great northwestern store. One of their recent win- 
dow displays shows how they honk their horn. 

Birmingham, Ala., is down in that section of the 
world where the caddies are ebony hued, and where 
the honk of a horn scatters pickaninnies and game 
cocks. Statistics show that there are not as many 
automobiles for the population in the South as 
there is in other sections of the country, but make 
it white population and the southern towns are de- 
- cidedly in the running. 
| Spark plugs are an item that can be bought in 
quantities at astounding prices. The merchant 
who has a real market for spark plugs ought to buy 
a sufficient number to get in somewhere near the 
price sub-cellar. The Turner Electric Supply Com- 
pany of Birmingham not only buy in quantities, but 
they keep the automobile world awake to the fact 
that they are real pluggers when it comes to sparks. 


The “Spark Plug” is a 1914 model manufactured in the window trimming machine shops of a live Birmingham store 


The automobile “spark plug’”’ model 1914 was de- 
signed and manufactured in the machine shop of 
their window trimmer. Fully a thousand empty 
spark plug boxes were used in its construction, and 
all Southern records for spark plug publicity were 
shattered in speed tests of old 2511. 

Is there money in it? Say, the answer had a 
spark in it that would have done credit to the big 
V-Ray in the window. 

Why is it? It’s natural that we want to analyze 
the situation that has put motor accessories on a 
par with the best sporting goods in our stores. 

Well, the garage man sells cars. Every customer 
wants him to throw in a few accessories, and he 
hasn’t the heart to say no, to such an extent that 
he has given away his undershirt and can’t meet his 
bills as promptly as the accessory manufacturer 
would like to have him. For many bicycle shops 
have graduated into garages. 

Then some manufacturer accidentally turned his 
microscope on a hardware store. He made the 
alarming discovery that you have been selling pliers, 
punches, wagon jacks, oils, gasoline, dry batteries, 
wrenches, hammers and funnels since early in the 
year one. Then this manufacturer turned his 
microscope on your bank account, and as he caught 
his breath he winked his eye that was not glued to 
the microscope and said “truly these things be auto- 
mobile accessories” and straightway he wired his 
many salesmen saying “get on the job and sell these 
men spark plugs, tires and horns, and you will find 
in your dividend check that your bread has been 
cast upon waters that return a horn of plenty.” 

Now that manufacturer was long headed and the 
eye that looked through the glass at your bank ac- 
count was a good eye, for automobile accessories 
are coming into our hardware stores at about the 
same speed as our jackies entered Vera Cruz. 

Here’s hoping they stay and that the prices of 
the cars they go on keep hitting the toboggan until 
it is necessary for every hardware store to have a 
garage for the clerks’ cars just as you used to have 
a rack for their bicycles. 
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E. W. A. Waterhouse, San Francisco, the new president 


associate members, the fifth annual con- 


W ITH a large attendance of both active and 
vention of the American Iron, Steel and 


Heavy Hardware Association was held at the Hol- 
lenden hotel, Cleveland, Ohio, May 26 to 28. Dur- 
ing the three days’ meeting several executive ses- 
sions were held, during which trade matters of 
interest were discussed by the active members com- 
posed of the distributors or jobbers and open ses- 
sions in which the associate members or manu- 
facturers participated. Probably the most impor- 
tant matter that came before the active members 
was the horseshoe question, this topic being one of 
unusual interest because of a price reduction within 
the past few days. Some attention was also devoted 
to the discussion of bills pending in Washington 
and action was taken in favor of legislation legal- 
izing resale prices and providing for redress against 
distributors who do not adhere to such prices. The 
association decided to hereafter take a more active 
interest in national affairs by having a committee 
én public policy. 
Convention Opened Tuesday 


The convention began Tuesday morning with an 
open session and was presided over by the presi- 
dent, C. M. Roehm, of Detroit. Invocation was 
pronounced by Rev. Worth Tippy of Cleveland. 
Addresses of welcome in behalf of the city were 
made by Dr. Harris R. Cooley, director of city wel- 
fare, and by M. A. Havens, secretary of the Cleve- 
land Chamber of Commerce. A response was made 
for the active members by E. P. Sanderson of the 
E. P. Sanderson Company, Boston, Mass., and for 
the associate members by Spencer Welton, Ruther- 
ford Rubber Company, Rutherford, N. J. The 
morning session also included the president’s an- 
nual address and an address by H. H. Johnson of 
Cleveland, representing the Chamber of Commerce 
of the United States, of which he is a director. A 
talk in behalf of one-cent letter postage was given 
by George T. McIntosh, Cleveland, secretary of the 
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HEAVY HARDWARE MEN MEET 


J obbers of Iron and Steel Convene in Cleveland 
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John G. Purdie of New York City reelected secretary 
and treasurer 


National One-Cent Letter Postage Association. 
Brief remarks were made by F. D. Mitchell, secre- 
tary-treasurer of the American Hardware Manu- 
facturers Association, and by W. H. Grant, Kansas 
City, Mo., president of the National Association of 
Heavy Hardware Jobbers, who told about the 
bumper wheat crop expected in Kansas this year. 


President’s Annual Address 


President Roehm in his annual address spoke of 
the benefits of organization, declaring that statistics 
show that the lines of enterprise in the most de- 
moralized and deplorable condition are those which 
are unorganized and are without the standard of 
action and endeavor which are fostered and encour- 
aged through that corporation which constitutes 
the principal platform of well-conducted associa- 
tions. He urged associations to enlarge their scope 
and interest themselves in national matters, and as 
the association has no standing committee to handle 
such matters, he recommended that a committee on 
public policy be established for that purpose. He 
said that a determined effort had been made and 
should be continued to establish the New York 
office as a bureau of information as well as a head- 
quarters for both active and associate members. 

He called attention to the fact that early in its 
history the association had endorsed the elimination 
of direct shipments wherever possible and that at 
each succeeding convention this resolution had been 
re-endorsed. Not much, however, has, up to this time, 
come out of it. He believed that if manufacturers 
and distributors would try to put this into effect 
far reaching benefits would follow. He called atten- 
tion to the fact that a great deal of time and effort 
during the past twelve months has been given to 
the consideration of the important subject of the 
cost of doing business and he said that it would be 
unwise to discontinue the discussion of this subject 
until its possibilities were entirely exhausted. He 
also referred to the subject of contract relation 
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J. A. Gregg, St. Paul, first vice-president 


between jobber and manufacturer as a burning 
issue. 
Members Who Have Passed Away 


At the close of his address the president called 
attention to the fact that during the year three 
active and one associate member have died. These 
were Charles Neikamp, president of the Beck & 
Corbett Iron Company, St. Louis; John Mogan, 
secretary of the Ellicott-Fischer Company, Philadel- 
phia; Lauren Melvin Fitch, Fitch Gear Company, 
Rome, New York, and William B. Burke, William 
B. Burke Iron & Steel Company, Rochester, N. Y. 
Committees were appointed to draft obituary reso- 
lutions respecting the deceased members. The 
chair also named a nominating committee consist- 
ing of H. E. Treadway, Dubuque, Ia.; G. C. Jensen, 
San Francisco, Cal., and Herbut Field, Providence, 
R. I. : 

Reports Are Received 


During the executive session Tuesday afternoon 
reports were made by the secretary-treasurer, John 
G. Purdie; of the Executive Committee, by E. W. A. 
Waterhouse; of the spring and axle committee; by 
L. H. Williams, and of the woodstock committee by 
R. R. Englehart. 

Wednesday morning an executive session was 
held during which a short paper on the “Elimina- 
tion of Unreasonable and Destructive Competition” 
was presented by L. H. Williams, Williams Hard- 
ware Company, Minneapolis, Minn., and was fol- 
lowed by some discussion. A paper on this subject 
was to have been presented by Charles E. Faeth, 
Faeth Iron Company, Kansas City, Mo., but Mr. 
Faeth was unavoidably kept away from the con- 
vention. During this session W. J. Dean presented 
the report of the transportation committee, W. R. 
Wilson that of the pad and nail committee, and 
F. H. Butts the report of the insurance committee. 

Following the executive session Wednesday morn- 
ing an open session was held which was devoted to a 
discussion of “Contract Relations between Manu- 
facturer and Distributor.” A paper on that. sub- 
ject was presented by Samuel L. Sewall, Minneapolis 
Iron Store Company, Minneapolis, Minn. 


The Horse Shoe Question 


Probably the most important question that came 
before the convention during the executive session 
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C. M. Roehm of Detroit, retiring president 


was the horse shoe question. The unusual im- 
portance of this question was due to the fact that 
within the past few days a leading horse shoe manu- 
facturer has reduced prices and there was a possi- 
bility of a price war. The indications are, however, 
that other manufacturers who have already met the 
price reduction and the manufacturer who first 
made the reduction will hold to the new prices. 
The report of the horse shoe committee was pre- 
sented during the executive session Thursday morn- 
ing by J. W. McGinness of McLain & McGinness, 
Pittsburgh. 

During the same session A. K. Edwards, Edwards 
& Chamberlain Company, Kalamazoo, Mich., re- 
ported for the bolt and nut committee, and James 
A. Coe presented the report of the iron and steel 
committee. 

At the executive session the recommendations of 
the president that a committee on public policy be 
appointed was adopted and the new president will 
appoint such a committee. | 

The executive session closed Thursday with a 
very interesting paper on the cost of doing busi- 
ness, presented by W. A. Kemmerer, Bittenbender 
& Company, Scranton, Pa. 

At the open session Thursday afternoon a reso- 
lution presented by Henry Bodevin, Brooklyn, N. 
Y., endorsing the Stevens bill legalizing the fixing 
of selling prices by manufacturers of package or 
branded articles to wholesalers, retailers and con- 
sumers, but suggesting certain announcements to 
that bill was unanimously endorsed. 

Officers for the ensuing year were elected as fol- 
lows: 

President, E. W. A. Waterhouse, Waterhouse & 
Lester Company, San Francisco, Cal. 

First vice-president, J. A. Gregg, Nicols, Dean & 
Gregg, St. Paul, Minn. 

Second vice-president, Charles C. Lewis, 
Charles C. Lewis Company, Springfield, Mass. 

Executive committee for three years, Henry 
Bodevin, H. Langer & Sons, Brooklyn, N. Y., and 
E. F. Yarnelle, Mossman, Yarnelle & Company, 
Fort Wayne, Ind. 

John G. Purdie, of New York City, was re-elected 
secretary and treasurer. 

San Francisco, Cal., was unanimously selected as 
the meeting place in 1915. 
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tennis games, golfing, motoring, canoeing, 

mountain climbing, horseback riding, tramp- 
ing afoot—all depending where your customer lives 
and what his or her principal outdoor recreation 
may be. 

No doubt you have a great number of lines in 
your regular stock which should be featured along 
the vacation idea right now. We therefore be- 
lieve it timely to suggest an original layout for the 
vacation window. It is an idea that can be easily 
adapted to the needs of any store. 

The illustration shows a very inexpensive and 
forceful setting for outing goods. First, place a 
tennis net across the entire length and sides of the 
window at the top of the ledge. Next construct a 
large framework from 1-inch lumber, the width 
of the frame to be about 5 inches. Support the 
frame with small standards, made from 1-inch 
lumber and covered with imitation wood-grain pa- 
per or painted with alabastine. 


rE; will soon be good old summer time again, with 


Use a Map 


Then cover the framework with leaves placed 
so that they overlap each other. <A border of 
leaves is also worked around the ledge and over 
the net. Next obtain a map of the United States 
or paint one and tack it to the back of the frame. 
Golf sticks, fishing rods, etc., can be arranged at 
each corner of the frame. Several tennis racquets 
can be placed around the window and over the net. 

Attach to the lower section of the tennis net, 
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A display card for hammocks 


steamship and railroad time-tables so as to form 
a border. Time-tables may also be placed through- 
out the display. 

A low wooden platform is to be placed in the 
center of the window directly in front of the frame. 
On this place a life preserver and two canoe pad- 
dles. This makes an excellent fixture on which the 
smaller articles may be grouped. 

The wording, “Get Ready for That Summer Trip, 
Wherever Your Vacation Leads You: To the Moun- 
tains, to the Beach, to Lands Beyond the Sea, or 
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A vacation time window display suggestion 
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Lawn Edge drimmer 
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A card featuring lawn trimmers 


for Just a Little Jaunt into the Country. We Can 
Outfit You,” can be lettered on the map in black. 

An additional feature may be provided by at- 
taching narrow tape or ribbons to points on the 
map where the most popular resorts in the United 
States are located and bringing out these tapes or 
ribbons and pinning them to the merchandise most 
suitable for each resort. 


Our Show Card Suggestions 


Along with the vacation idea it would be a good 
suggestion to show a line of hammocks. 

Our show card layout gives an excellent idea 
for this purpose. The hammock illustrations 
shown in the upper panel of the show card were 
both cut from the advertising pages of HARDWARE 
AGE. The remainder of the card is of the Soen- 
necken pen single-stroke variety. Made on a quar- 
ter sheet, 11x 14, white background. 

Another important tool to feature at this time 
of the year is the lawn edge trimmer. Our show 
card illustration shows an excellent idea for fea- 
turing merchandise of this kind in the show win- 
dow. 

It is surprising how a little thought and orig- 
inality used in connection with a pasting of illus- 
trations cut from advertisements will assist in 
making the show card more effective and in at- 
tracting more than ordinary attention. 

This card is also a quarter sheet, 11 x 14 inches, 
with the lettering done with Soennecken pen. 


William R. Belknap Dead 


Nee of the death of William R. Belknap, o/' 
the Belknap Hardware & Manufacturing Com- 
pany, Louisville, Ky., comes as this issue of HARD- 
WARE AGE goes to press. More extended notice 
will be made in the issue of June 11. 


THE TRAVELING SALESMEN of the Gray & Dudley 
Hardware Company, Nashville, Tenn., will have a 
week’s convention, from June 15 to 20. The forty or 
more salesmen covering the country will be called in, 
and in addition to business sessions there will be some 
good entertainment features. Each day there will be 
lectures by different officials of the company on the 
various products manufactured or jobbed by the Gray 
& Dudley Hardware Company. Experts from several 
factories will also be in attendance to explain the man- 
ufacture of the different lines of hardware sold by this 
company. 
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The Returned Goods Tax 


EDITOR HARDWARE AGE: 

WE doubt whether one single retailer who reads 
this article realizes how serious the problem 

of returned goods has become to the wholesaler. 

To any man who loves good, clean, salable mer- 
chandise, the sight of the “junk” which flows into 
the returned goods section of any jobbing house is 
one to bring tears. 

The word “junk” describes precisely the state in 
which about 90 per cent. of the goods are when re- 
turned. Boxes are broken, wrappers torn, contents 
mussed. The goods cannot go back in stock, but 
must be sold as “jobs” at maybe 50 per cent. of 
their value when they left our hands. 

Who pays the loss? We do—directly; you do— 
indirectly. For it is just as necessary that our 
prices cover depreciation in merchandise as it is 
that yours do. 

The problem of returned goods in your store is 
very different from what it is in ours. When one 
of your customers wishes to return an article, she 
brings it in herself and it can go into stock un- 
spoiled. It is a rare man or woman who dares to 
bring back in person goods that have been used or 
kept so long they are out of date. 

When goods are to be shipped by freight to some 
far off good-natured jobber, who will probably 
think it better to swallow his loss and sell them for 
what he can, it is easy to forget how different the 
case will appear when the goods are opened up after 
their long journey. 

It is our experience that just about one hundred 
merchants out of a hundred mean to be fair. When 
one of them seems not to be fair, we usually find it 
is because he does not understand all the circum- 
stances. 

When we or any other jobber by mistake ships 
you something you did not order, or the goods are 
defective, or not as represented, the loss should of 
course be his and not yours. But to ship them back 
without notice is the most expensive and most 
wasteful thing you can possibly do. 

You will do him only simple justice if you as- 
sume the mistake was not intentional. And surely 
it is not fair deliberately to penalize him needlessly 
for what is at worst a blunder. 

If you will first write your jobber, he may be 
willing to grant an allowance that will make you 
happy to keep the goods. Or he may have some 
customer near by to whom they can be transferred 
at small cost. Possibly he may prefer to have you 
keep them with his compliments. 

If then he writes you to ship the goods back, the 
few days’ delay will have cost you nothing and you 
will have the satisfaction of having done what you 
can to reduce the Returned Goods Tax. 

For be sure the returning of goods IS a tax on 
you. You may not see it, but you pay it. 

We are not pleading for our own pocket. We are 
asking you to help us stop a sheer waste which is 
one of the many subtle factors working toward 
higher prices. What we save by cutting down the 
volume of returned goods will come back to you in 
the form of lower prices. 

Now please—when you receive goods you think 
you should not keep, will you not co-operate by 
writing us before you return them. 


BUTLER BROTHERS. 


G. H. CHARLS, general manager of sales, American 
Rolling Mill Company, Middletown, Ohio, has returned 
from a three months’ business trip to Europe. 























Sat! 


a ee ee 4% 





“THE MAN BEHINDTHECOUNTER” 


A Clearing House for Retail Salesmen’s Ideas and Troubles 


Every hardware salesman who has been working for any length of time has gotten a 
raise. The Man Behind The Counter wants some of these men to tell others through this page 
just how they got their first one. Write your letter tonight. Give all the facts. 


My First Raise 


(paaee are about as many ways of getting a 
raise as there are of selling goods. As a 
matter of fact it is selling goods, the goods being 
your services. We had been in the hardware busi- 
ness just six months when we raised our nerve to 
the point of approaching the boss on this subject. 
It was a big firm and we rarely had the opportunity 
to speak to the boss about anything, so the task 
really required some nerve. By the way, nerve is 
one essential in this business. If you go after the 
money as if you have doubts as to whether you 
ought to have it or not you are mighty apt to 
impart those doubts to the mind of the man you 
approach. If you feel that you are really entitled 
to more money, if you make up your mind to ask 
for it, then go to it like a man who means business. 

We have known a lot of men who felt that it was 
poor policy to. approach the proprietor with their 
overalls on. They want to get dressed up so that 
they feel more on the same plane with their em- 
ployers. Personally we would not recommend such 
a system. It means that you have got to catch 
your boss just about two minutes after working 
hours, a time when he is usually tired from the 
day’s work and apt to be less inclined to give your 
appeal a willing ear. Then, too, the boss is apt to 
wonder what time you had to knock off work in 
order to get cleaned up so soon after closing time, 
and such a thing is not very good for him to think 
about. 

We remember very distinctly that we were truck- 
ing a stove through the store when the opportunity 
presented itself for approaching the president on 
this “delicate” and all-important subject. Our over- 
alls were just about as dirty as they can get after 
half a week’s work, and the grease had been 
smeared all over our face. Our undershirt looked 
like a mechanic’s, and we doubtless needed a bath. 
At any rate we put the truck down and walking up 
to the boss told him that we had been working for 
him six months, we did not know what he thought 
of our work, we had tried to make good, we felt 
that if we had made good he would be willing to 
pay us more money, as a matter of fact we could 
hardly live on the money he was paying then. He 
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thought the question over for a minute or two and 
said he would let us know in a day or so. When 
that time was up he came to us and said he had 
told the bookkeeper to make the salary ten dollars 
more a month. That ten-dollar raise looked mighty 
big and mighty good. We began to plan right away 
to buy a lot with it. 

And that is the story of the real facts connected 
with the first raise we got in the hardware business. 
The thing that made us real proud was that some 
of the fellows who were making the same as we 
were had been there a whole lot longer. A few 
weeks ago we told how one of them tried for a raise 
and just how it came out. That little story was 
told as sort of a joke, but it was really the truth. 
It happened just the day before we asked for ours, 
and it made us think we were right in picking the 
stage scene we did for our effort. 

Now tell us about yours. 


Working Overtime 


HE man who will not work extra hours when 
there is work to do is not worth the salary he 
is making. The man who figures that he has earned 
his salary when he has gone through the day until 
closing time is not the man who will rise in the 
hardware business. If any of you have any idea 
of ever growing bigger than the job you have now 
you should turn those two statements over in your 
mind until they are so firmly fixed you will not 
forget them. 

Out in Kansas City not long ago we were talking 
to a salesman in one of the retail stores. It has 
been nearly a year since this firm put two doors 
with shelf goods sampled on them on a section of 
shelving. It was the intention to carry this sam- 
pling scheme through the store. When we made 
the second trip we noticed that no doors had been 
added and got to talking to this salesman about it. 
He confided to us that he did not think much of 
such systems. That was rather a poser. The idea 
of any man wishing to dig through box after box, 
as he must do under the old order of things, instead 
of being able to identify the exact article which the 
customer wishes from the number of the sample on 
the door is rather a poser. 













































































68 


We pressed this salesman for a real good reason. 
We were preaching the gospel of some kind of 
sampling to all the merchants whose stores we 
visited, and if some genius had a reason why goods 
should not be sampled we certainly wanted to know 
it. After the question was all sifted through what 
do you suppose we found the real reason to be. We 
will quote the exact words of the salesman: 

“Well, I am not saying a h—1 of a lot about more 
sample doors in this store because it means I will 
have to work on it at night, and I get all the work 
I want to do during the day.” 

The man who talks that way has not got the 
interest of his firm at heart. He is not working 
for the firm. He is working for a salary, and a 
salary is all that he will ever work for. Personally 
we do not find ourselves overcome with delight at 
the idea of putting in a few extra hours at night. 
This business of missing a home-cooked dinner and 
eating at some Greek restaurant does not improve 
our disposition. But when we stop to reflect that 
it is better to put in the overtime now than to 
grow stale in the same old job, to be a man who no 
other firm wants to hire, then we feel a little bit 
better about the overtime we put in. 

It makes no difference what kind of a grouch you 
chance to work for; it makes no difference if he is 
unappreciative, the fact you want to bear in mind 
is that these sharp-eyed, keen-eared traveling men 
who are always on the lookout for good men to take 
bigger positions are keeping a much closer eye on 
the man who is willing to stay down one or two 
nights a week and trim a show window or straighten 
up the stock than they are on the fellow who always 
finds time to hang around them and talk about how 
mean and contemptible the boss is, and how under- 
paid they are. 

We hope that man in Kansas City chances to 
read this. We know it will only be a chance if he 
does. We have never found any men of his stripe 
who waste much time reading these worthless “(?) 
trade journals. At any rate, some young fellow 
who has no idea of staying at the bottom of the 
ladder will read it and we hope he will keep it in 
mind when it looks like the things he is doing for 
the sake of the firm are wasted. 


Bigger Dividends From Your Time 


HERE is a hardware store in a Southern city 
where the salesmen are always busy. The 
business is of such size that it warrants having a 
floor walker who not only directs customers to the 
various departments they want to find, but who 
sees that they are waited on in turn, and keeps the 
impatient ones entertained until a salesman can get 
to them. In other words, that store has sufficient 
business to develop the greatest efficiency from the 
salesforce. The men have few idle momnts. 

In that store is a wall case which contains an 
assortment of saws. <A representative of HARD- 
WARE AGE who visited the store some time ago sug- 
gested, in response to a request for new ideas, the 
scheme of showing hand saws, which is meeting 


with such universal favor over the country. He 


was surprised when told that the wall case was 
used simply as an advertisement of saws; that the 
goods were taken from boxes: in the shelving, 
reached by climbing a ladder, after a customer’s 
attention had been attracted by the saw display and 
he had asked for some certain saw. 

In that busy, modern store salesmen whose time 
is valuable and who command good salaries, must 
climb a ladder, bring down one or more boxes of 
saws, open the box and show them, possibly make 
one or two more trips up and down the ladder 


. how you are showing those goods, and the amount 
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before the transaction is closed, and lose the time : 
required to put the goods back in place. All of this 
time may be saved by arranging the saws in the 
display case differently. 

What is true in this case may be true in your sie 
own. If you are not thoroughly satisfied with the 
way your saws are now displayed, or any other 
goods for that matter, why not sit down and write 
HARDWARE AGE a letter on the subject? Tell just ti¢ 


of room you are giving to them. If possible, draw 
a rough sketch of the plan. HARDWARE AGE may 
be, and probably will be, able to give you some plan 
by which you can show those goods so that the sale 
can be consummated in less time. Your time is 
worth money. The more efficiently you can spend 
it the more money it is worth. No matter whether 
you are a salesman or a proprietor we want to 
hear from you. If we can save one hour time each 
week for your salesforce we will be helping you 
declare bigger dividends from your time. 
“The Man Behind the Counter.” 


A Letter From Australia 


BALAKLAVA, SOUTH AUSTRALIA, April 20, 1914. 
Editor HARDWARE AGE: 


I HAVE received my copy of HARDWARE AGE, 
which I consider a good representative of the 
hardware trade. 

I am interested in some of the advertisers’ prod- 
ucts, and would ask you to ask the under-mentioned 
manufacturers to forward me their catalogs and 
best export prices: 


Wright Wire Company, poultry netting and other 
products. 

Stuber & Kuck, hose couplings and other prod- 
ucts. 

Johnson & Son, Racine, Wis., wood dye and other 
products. 

Waterous Mfg. Co., Des Moines, corner irons, 
frames, etc. 

Also ask the following manufacturers to send me 
small size advertising blocks of the under-mentioned 
goods: 

Carborundum scythe stone, oil stone No. 108. 

Walworth pipe stocks and dies in set. 

Disston trowel, hand saw, butchers’ saw, tenon 
saw, screwdriver, mill file, horse rasp. 

Goodell-Pratt washer cutter, breast drill. 

Enterprise Mfg. Co. meat mincer, raisin stoner, 
Mrs. Potts’ sadirons, coffee mill. 

John Fray brace No. 122. 

V-Ray spark plug. 

Covert Mfg. Company round harness snaps, 
square. 

Dietz lantern “Hurricane.” 

Stanley Works level, T hinge, butt hinge, smooth 
plane. 

White Mountain ice cream freezer. 

I should also be glad if you would put me in 
touch with makers of advertising blocks of general 
goods; should like catalogs and prices of same. 

I should also like to get catalogs and prices from 
firms who handle costumes and make-up for fancy 
dress and masquerade balls. 

Thanking you in advance for your assistance 
and favors, 





Yours very truly, 
R. BANSEMER. 


P. S.—I would be glad if you would put me in 
touch with a good maker of office filing systems; 
also send me particulars of your show card writing 
course. 
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THE FLY AND ITS ELIMINATION 


Spring the Time to Get Rid of Pests 


By Dr. ALVAH H. DOTY 
In “The Telephone Review” 


time to organize crusades against the fly, for 

many of these insects, concealed during the 
winter in comfortable and protected places and in 
a dormant condition, known as the hibernating 
stage, are revived when warm weather returns and 
seek breeding places and lay their eggs. Largely 
in this manner both flies and mosquitos are per- 
petuated from one season to another. 

The importance of destroying flies which appear 
early in the year is apparent, for a female will 
deposit 125 or 150 eggs at a time; besides, only 10 
or 12 days elapse between the dropping of the eggs 
and the birth of the winged insects, which begin to 
lay eggs within a few days. The number of off- 
spring which a female fly is responsible for is in- 
calculable, and, roughly estimated, within two or 
three months amounts to over 250,000,000. There- 
fore, the destruction of the winged insects except 
at the beginning of the season is of no practical 
value. 

Although the propagation and development of the 
fly has not been so successfully studied as the mos- 
quito, we have learned sufficient to know that it 
breeds with great rapidity wherever filth is present 
and disappears wherever cleanliness is enforced. 


Several Stages in Development 


The development of the fly involves several 
stages. The first relates to the deposit of the eggs, 
which is usually followed within twenty-four hours 
by the appearance of the larve or second stage. 
After about 5 days the larve become pupz, con- 
stituting the third stage, and after a further period 
of 5 days a pupa gives birth to the full-grown fly. 

The larvez, commonly known as “maggots,” when 
full grown are about one-fourth of an inch long and 
appear as white crawling bodies, having the appear- 
ance of caterpillars. “Maggots” may be detected 
during warm weather upon almost any manure 
heap or upon dead and decomposed animals or other 
putrid substance. The pupz are rather bean- 
shaped and brown in color, and may be found in 
great numbers on offensive material. 

In the elimination of the fly, recognition of the 
larve and pupz is important, for it will more 
keenly indicate the need of the destruction or re- 
moval of breeding places. 

Fly Does Not Breed in Water 


It is much easier to exterminate or reduce the 
number of mosquitos than flies, as the breeding 
places of the former are more easily detected, for 
they breed only in water and, as a rule, small col- 
lections of it; therefore, by careful search these 
may be discovered and destroyed and the mosquito 
exterminated. On the other hand, the fly does not 
breed in water but in any putrid or offensive mat- 
ter which it may find, for it is a filthy and de- 
graded insect. 

Investigators have recently discovered that flies 
very much prefer horse manure for breeding places. 
This knowledge is valuable and of great aid in the 
reduction of these insects, for it teaches us that if 
the stable is kept clean and the manure promptly 


Stim G may be regarded as the most effective 
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collected and placed in a properly covered receptacle 
while awaiting removal, instead of being thrown 
about the premises, the most common breeding 
place of the fly is removed. Carelessness in this 
direction, as well as the presence of privy vaults 
and garbage heaps, will explain why farm houses 
and country homes are almost always subjected to 
great and continued annoyance from flies; however, 
here the most satisfactory results may be obtained, 
for it is only necessary for each family to abate its 


own nuisance to obtain relief, whereas, in the city . 


one must suffer from the carelessness and filth of 
others. 
Dangerous Medium of Infection 


While everyone has good reason to know that the 
fly is a very annoying insect, it is only within recent 
years that we have obtained satisfactory and re- 
liable proof that it is a dangerous medium of in- 
fection, and evidence is constantly accumulating 
to show that it is probably responsible for the 
transmission of many infectious diseases, for 
instance, cholera, typhoid fever and tuberculosis. 
Besides the transmission of other infectious dis- 
eases, it is undoubtedly accountable for the con- 
tamination of food and drink which is often the 
cause of intestinal irritation. This commonly oc- 
curs during warm weather and is particularly fatal 
to young children, over 5,000 deaths from this 
cause occurring in New York during 1910. There 
is also evidence that parasitic worms may be intro- 
duced into the human system by the fly. 

Many varieties of the fly are found throughout 
the world, some being very dangerous. For in- 
stance, the Tsetse fly, found in Africa, is responsible 
for the transmission of a very fatal sickness known 
as the “sleeping sickness.” This fly, as well as 
some of our domestic ones, bites. It is now be- 
lieved that one of the latter is capable of trans- 
mitting the germ of infantile paralysis. Contrary 
to general belief, it is the common house fly with 
which we are chiefly concerned, for it constitutes 
more than 90 per cent. of all insects of this type 
which invade our homes. It does not bite, but trans- 
mits infection by its feet and body and in this way 
contaminates our food.and drink. This variety has 
received the name of the “typhoid fly,” for it is 
believed to be a very frequent source of infection 
in this disease, particularly in the country or in 
sparsely settled districts where privy vaults are 
common. While the danger of infection from this 
source is probably somewhat magnified, there is 
every reason to believe it occurs. 


Milk Contaminated by Flies 


In addition to other articles of food, it is quite 
certain that milk, both in the country and the city, 
is contaminated by the fly; this also occurs in con- 
nection with the stale fruit for sale at street stands 
and by street vendors. The latter constitute very 
unsanitary and unhealthy means of dispensing food 
and drink, are particularly dangerous to children. 
and should be prohibited. : 

Unfortunately, the public has not a clear under- 
standing as to the proper means by which flies may 
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be eliminated or reduced in number or the principle 
involved. Innumerable devices known as “fly catch- 
ers,” sold to entrap or destroy these insects, are 
very popular with the public; however, this method 
has no practical importance. 

It is regretted that other impractical methods are 
employed; for instance, school children are en- 
couraged to destroy flies, and prizes are given those 
who kill the greatest number. This is not only 
of no practical value, but there are serious objec- 
tions to it, for it gives children as well as adults 
an incorrect idea of the means which should be 
employed, i. e., the removal or destruction of breed- 
ing places rather than the destruction of winged 
insects. The killed is comparatively so infinitesi- 
mally small that it extends only fancied relief ex- 
cept at the very beginning of the season; besides, 
these various impractical methods do not stimulate 
health authorities to enforce regulations in the way 
of removing breeding places and securing cleanli- 
ness about the premises. 

It is very desirable that children as well as adults 
take part in the preservation of public health, but 
their education in this direction should be in har- 
mony with the dictates of modern sanitation. 
Everyone may render valuable service in the elimi- 
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nation of flies and mosquitos, but aid in this way 
comes from the detection of breeding places and 
efforts to secure their prompt removal and destruc- 
tion. 

Protection within the house cannot be success- 
fully secured by traps or other apparatus, and the 
comparatively few insects caught are not always 
the infected and dangerous ones. It can be effect- 
ively secured only by the use of properly construct- 
ed and adjusted screens; curiously enough, this is 
but rarely attended to properly. 

All the dangers of infection and contamination 
attributed to the fly have not yet been conclusively 
proven, but there is sufficient evidence to stamp it 
as dangerous to health and comfort, and every rea- 
sonable effort should be made to exterminate it. 
While the latter may be practically impossible, at 
least at present, the reduction of these insects may 
by proper means go far to aid in the preservation 
of the public health; however, this result cannot 
be obtained without the co-operation of the public. 
Everyone may render material aid in this important 
work, but the one way to secure successful results 
is by the destruction or removal of the breeding 
places of the fly; this may be summed up in one 
word—cleanliness. 


“TRAP THE FLY” CAMPAIGN IN SALT LAKE CITY 





























A “Trap the Fly” window display put in by a Salt Lake City store 


A “TRAP the Fly” campaign was inaugurated 
in Salt Lake City this spring. One of the 
concerns to turn this campaign to account in a 
business way was Zion’s Co-operative Mercantile 
Institution,. which recently put in the window dis- 
play reproduced herewith. 

The object of this window display was to create 
an interest in the minds of citizens in the impor- 
tance of keeping their homes and yards free from 
any article which might be the means of attract- 
ing flies. The idea was carried out in the window 
display by giving a contrast of a well kept with a 
poorly kept yard. 

The neglected home showed the extreme kind of 
neglect. It was constructed from old lumber. On 
the side of the house was placed a sign reading, 
“Small Pox.” A sign reading, “Typhoid,” was 
placed near the right of the door. Another sign 
read: “In this house fly swatters unknown.” A 
chart giving the methods prescribed by the Board 
of Health for the extermination of flies was given 


a prominent position in the window display. 

On the floor of the window surrounding the old 
house were placed gravel, old tin cans and weeds. 
Artificial grasshoppers and other insects were put 
around indiscriminately. Some dolls were also 
placed in the yard. These showed the results of 
neglect in their dirty hands and faces and soiled 
clothes. 

The well-kept house was made of compo-board, 
and the finish of the porch was made from hose 
menders, couplings ‘and other hose fixtures. On 
the floor was placed a green sweeping compound 
to resemble grass, and the lawns were parked with 
hose menders and other hose fixtures. In the cen- 
ter of each parking the window trimmer very artis- 
tically made, from hose holders and nozzles, swings, 


teeter-totters and croquet grounds, which can be 


seen quite distinctly in the reproduction of the 
photograph. At the side of this house was a sign 


which read: “This House Has Swatters and Traps 


and We Sell ’Em Now.” 














J. H. Harris of Carrollton, elected president 


its annual convention last week at the Hotel 
Tybee, Savannah, Ga. 

The officers elected to serve the association for 
the next year are as follows: 

President—J. H. Harris, of Carrollton. 

First vice-president—C. B. Thomas, of Griffin. 

Second vice-president—R. E. Jarman, of Baxley. 

Secretary-treasurer—John L. Moore, of Madison 
(re-elected ). 

Executive committee—J. H. Harris, C. B. Thom- 
as, R. E. Jarman, John L. Moore, W. Z. Yates, of 
Hartwell; L. V. Williams, of Dublin; Joe Sirmons, 
of Sparks. 

Delegates to the National Association: J. R. Hall, 
of Moultrie, and R. W. Hatcher, of Milledgeville, 
both re-elected. 


Macon Gets Next Convention 


A spirited contest arose over the selection of the 
meeting place for 1915. Macon was finally selected, 
though there were many who favored returning to 
Savannah. 

The convention was called to order on Tuesday 
by President J. R. Hall, of Moultrie. After the in- 
vocation there was a welcoming address by the 
mayor of Savannah. 

The President’s Address 


In his address to the convention President Hall 
said: 

“From the general observation I have made of the 
conditions of the state, I believe that this has been 
a successful year in business. While the volume 
has not been large, it has been generally satisfac- 
tory, and many dealers report collections above the 
average.” 

Mr. Hall pointed out the advantages of the hard- 
ware mutual insurance feature of the association, 
and urged retail dealers to enter into it. He in- 
sisted that it would result in considerable saving to 
them. He said he had written personal letters to 
all dealers in the state who are not members of the 
association, asking them to affiliate. 

“It must be remembered,” continued Mr. Hall, 
“that this is a period when the men who are count- 
ing for the most are the men who are keeping 
abreast with what the world is doing. It does not 
take a Solomon to see that the men to-day who are 
at the front are the men who are aiding in our civic 
advancement.” 

Referring to the Mexican trouble and to Ameri- 
can patriotism, Mr. Hall said that “we have a great 
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country, a great army and navy, a great people and 
can subdue anything on earth that wears hair. 
While we appreciate the peaceful attitude of our 
national leaders, it is a day when it behooves every 
American to be ready to not only dare and die for 
his country, but to ‘make hay while the sun shines.’ ” 


Report on National Convention 


R. W. Hatcher, of Milledgeville, who, with Presi- 
dent Hall, was a delegate to the convention of the 
National Retail Hardware Association at Indianap- 
olis, made a report of the actions of that body. Mr. 
Hatcher said he was convinced that hardware mer- 
chants are continually getting nearer to the solu- 
tion of their problems. 


Praise for Traveling Men 


Traveling salesmen as a class were praised by 
F. J. Semple, of St. Louis, representing the Sim- 
mons Hardware Company. “There has been some 
talk about the elimination of the jobber from the 
hardware business,” said Mr. Semple, “but once it 
is attempted a howl of protest will go up from the 
retailers. This is true because the retailer’s best 
friends are the traveling salesmen. To-day they 
are in a walk of life as high as that of any pro- 
fession, not excepting the members of the bar. 

“The.traveling salesmen of this day are teach- 
ers; they have taught the retailer his business and 
at the same time they have helped him to make 
money. A great many retailers owe their success 
largely to them.” Mr. Semple told the delegates 
that if they were not good collectors in the hardware 
business they could not hope to prosper. No profit 
can be made, he said, on goods that have been in 
stock more than one year, regardless of the price at 
which they are sold. 

The hardware men were entertained one evening 
by L. A. Dietrich, of the American Steel & Wire 


Company, who presented an illustrated lecture on . 


the manufacture of steel. 
J. R. Gamble Is Heard 


J. R. Gamble, of Wetumpka, Ala., a member of 
the executive committee of the National Retail 
Hardware Association, was present at one of the 
sessions and made an interesting talk on the work 
of the National. 

W. A. Parker, of Atlanta, president of the South- 
ern Hardware Jobbers’ Association, delivered an in- 
teresting talk in which he discussed the relations 
of iobbers and retailers. 

Secretary Moore, in his report to the convention, 
said that out of 75 new members admitted 35 had 


‘dropped out within two years. Failure to attend 


the conventions and to participate in the benefits 
of hardware mutual insurance were mentioned as 
causes for this drop in membership. It was sug- 
gested that the secretary ask the National Asso- 
ciation to employ a canvasser to work in the state 
for new members. 

J. H. Harris, the newly elected president, had 
charge of the Question Box discussions, of which 
there were several. Mr. Harris, in opening the first 
discussion, urged more closed sessions of the con- 
vention. He said that while jobbers and retailers 
have mutual interests he felt that more thought 
should be given to matters that affect the retailers 
exclusively. He characterized the traveling men as 
“good fellows” and said they had helped him to 
make a success in the retail business. 
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Big Store Started in Tent 


db eee Oklahoman, a daily newspaper of Oklahoma 

City, said recently: 

“Claiming the undisputed honor of being the only 
merchant in Oklahoma City who is selling goods on 
the same spot that he sold them twenty-five years 
ago, this afternoon, William J. Péttee maintains a 
hardware store in Oklahoma City that is the pride 
of the community and the wonder of. every merchant 
of the land who stops in Oklahoma City and who 
gazes at the monster Pettee store, believed to the 
most comprehensive retail hardware store between 
the Atlantic and Pacific oceans. 

“Twenty-five years ago today at noon, William J. 
Pettee stepped from the platform of a Santa Fé 
coach, rushed to Main street, staked off town lots, 
erected a tent, later a small wooden shack, for the 
purpose of having a place where he could sell nails, 
locks, hinges and the simple appliances needed by 
the people who started before sunset to build some 
kind of shelter. 

“On the same spot where “Bill’ Pettee retailed 
six-penny nails on April 22, 1889, now stands the 
Pettee five-story fireproof building, containing the 

















The first store of W. J. Pettee & Company 


best assortment of hardware for retail distribution 
known to modern American merchandising. 

“The expansion of the business of W. J. Pettee 
and company is a reflection of the expansion of 
Oklahoma City and of the state. In no other com- 
monwealth could such a mercantile achievement be- 
come a part of commercial history. 


Commercial Emblem for New York 


EW YORK CITY now has a distinctive emblem 
typical of its vast industrial and commercial 
activities. The emblem was evolved by the Mer- 
chants’ Association after a prize competition in 
which a large number of drawings were submitted. 
It is a circular design showing a three-quarter view 
of the Statue of Liberty upon its pedestal, thrown 
into relief against a background displaying the har- 
bor and shipping and a typical portion of the sky- 
line of lower Manhattan, with the name “New York” 
above. This design lends itself admirably to re- 
production, either in colors, in half-tone, in line 
drawing or as a stencil. 

It is the intention of the association that mer- 
chants and manufacturers who ship goods from 
New York to all parts of the country shall attach 
to each package shipped a reproduction of the de- 
sign in the form of a paster, stencil tag, or in any 
other form that the shipper may prefer. In this 
manner the immense volume of merchandise which 
goes out annually from New York City will adver- 





Hardware Ag2 








The commercial emblem for New York City adopted by 
Merchants’ Association 


tise New York’s supremacy as a commercial center 
all over the world. 
The design has been copyrighted by the Mer- 
chants’ Association as a precautionary measure. 
David B. Hills, of the HARDWARE AGE copy serv- 
ice department, won the first prize, $150, for the 
drawing and idea. 


THE WESTINGHOUSE ELECTRIC & MFG. COMPANY, East 
Pittsburgh, Pa., announces changes in sales depart- 
ments as follows: F. N. Kollock, Jr., has resigned his 
position as district manager of the Seattle office to ac- 
cept the position of treasurer and assistant secretary 
of the Westinghouse Lamp Company, Bloomfield, N. J. 
W. D. McDonald, formerly branch manager of the 
Minneapolis office, has been appointed to succeed Mr. 
Kollock as district manager at Seattle. C. C. Curry 
has been appointed acting branch manager at Minne- 
apolis to succeed Mr. McDonald. 
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SOUTHERN JOBBERS TO MEET 


Will Convene at White Sulphur Spring's with Manufacturers 


and the American Hardware Manufacturers’ 
Association will hold joint convention next 
week at White Sulphur Springs, W. Va. 

The convention will open Tuesday morning, June 
9, with a joint session which will be called at 10 
o’clock. The convention will be held at the new 
Greenbrier Hotel. 

The following is the program arranged for this 
convention: 


Morning Session, Tuesday, June 9, 1914, 10 O’Clock 

Joint session American Hardware Manufacturers’ As- 
sociation and the Southern Hardware Jobbers’ Asso- 
ciation. 

Delegates and visitors will please assemble promptly 
at 10 o’clock. 

Open joint session for both associations in Convention 
Hall of the New Greenbrier Hotel. 

The manufacturers, their representatives and ladies 
are cordially invited to this session. 

Meeting called to order, President W. A. Parker. 

Invocation. 

Chorus, “America.” 

Address on behalf of the jobbers, President W. A. 
Parker. 

Address on behalf of the manufacturers, President 
N. A. Gladding. 

Address on Currency, Hon. Carter Glass. 

Presentation, representatives of the National Hard- 
ware Association, Mr. J. D. Moore. 

Presentation, representatives of the Texas Hardware 
Jobbers’ Association, Mr. John L. Keith. 

Presentation, representatives of the American Iron, 
Steel and Heavy Hardware Association, Mr. John G. 
Purdie. 

Presentation, representatives of the Southern Supply 
and Machinery Dealers’ Association, Maj. W. H. Banks. 

Presentation, representatives of the National Supply 
and Machinery Dealers’ Association. 

Presentation, representatives of the Canadian Whole- 
sale Hardware Association. 

Report of reception committee. 

Announcements. 

Introduction of new members, visitors and guests. 

Informal reception of manufacturers, jobbers and 
their representatives. 


Swe Southern Hardware Jobbers’ Association 


Tuesday Afternoon, June 9, 3 to 5 


O’Clock 


Entertainment, 


Band concert in Casino. 
Entertainment, Tuesday Evening 

Assembly at the Greenbrier, 9 P. M. 

Dancing in ball room. 

Refreshments. 

Morning Session, Wednesday, June 10, 10 O’Clock 

Executive for jobbers only. Meeting called to order 
promptly at 10 o’clock. 

Reading of minutes of 1913 convention. 

Annual address of the president. 

Annual report of the secretary-treasurer. 

Report of the executive committee. 

Report of the metal committee. 

Report of the supply committee. 

Report of the transportation committee. 

Report of the grievance committee. 

Report of the steel shape committee. 

Report of the Scovil hoe committee. 

Report of the steel goods committee. 

Report of the ammunition committee. 

Appointment of special committees to confer with 
manufacturers. 

All delegates are requested to attend the executive 
sessions and remain in convention hall until adjourn- 
ment. 
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Entertainment, Wednesday Afternoon, 3 to 5 O'Clock 
Band concert in the Casino. 


Entertainment, Wednesday Evening, 9 P. M. 


Lawn fete. 
Refreshments. 


Morning Session, Thursday, June 11, 10 O’Clock 


Joint executive session of manufacturers and jobbers. 
All delegates are requested to attend executive ses- 

sions and remain in convention hall until adjournment. 
Entertainment, Thursday Afternoon, 3 to 5 O’Clock . 
Band concert at the Casino. 


Entertainment, Thursday Evening, 9 P. M. 
Open-air picture play. 
Morning Session, Friday, June 12, 10 O’Clock 


Executive for jobbers only. 

Meeting called to order promptly at 10 o’clock. 

The subjects selected for discussion at this session 
are: 

First—“Price vs. Policy.” 

Second—“If Our Members Refuse to Adhere to a 
Suggested Price, What Other Plan Can Be Devised for 
Bringing up the Average of Profit?” 

Third—“With the Rapid Changes in Business 
Methods, What Should the Hardware Trade Do to 
Meet These Conditions?” 

Miscellaneous business. 

Report of special committees. 

Election of officers. 

Selection of place for next annual convention. 


Entertainment, Friday Afternoon 


Golf tournament. Only those, both jobbers and 
manufacturers, will be allowed to participate who can 
present a ‘certificate showing that they have been 
present at each executive session. 

Band concert at Casino, 3 to 5 P. M. 


Entertainment, Friday Evening 


Impromptu and “Auld Lang Syne.” 

The officers of the Southern Hardware Jobbers’ As- 
sociation are as follows: President, W. A. Parker, 
Beck & Gregg Hardware Co., Atlanta,Ga. First Vice- 
President, S. St. J. Eshleman, Stauffer, Eshleman & 
Co., Ltd., New Orleans, La. Second Vice-President, J. 
C. Bering, Bering-Cortes Hardware Co., Houston, Tex. 
Secretary-Treasurer, John Donnan, The W. S. Donnan 
Hardware Co., Richmond, Va. 

Executive Committee—F. B. Dunlop, Speer Hardware 
Co., Fort Smith, Ark; O. B. Barker, Barker-Jennings 
Hardware Co., Lynchburg, Va.; W. M. Pitkin, A. Bald- 
win & Co., Ltd., New Orleans, La.; W. C. Thomas, 
Tampa Hardware Co., Tampa, Fla. 

Advisory Board, Composed of Ex-Presidents—W. E. 
Gibbons, W. W. Woodruff Hardware Co., Knoxville, 
Tenn.; J. J. Mandelbaum, Fones Brothers Hardware 
Company, Little Rock, Ark; W. M. Crumley, Crumley- 
Sharp Hardware Company, Atlanta, Ga.; A. D. Lang- 
staff, Langstaff Hardware Co., Memphis, Tenn.; O. B. 
Barker, Barker-Jennings Hardware Company, Lynch- 
burg, Va.; F. B. Dunlop, Speer Hardware Company, 
Fort Smith, Ark.; John S. Brown, Geo. Brown & Com- 
pany, Knoxville, Tenn.; J. D. Moore, Moore-Handley 
Hardware Company, Birmingham, Ala.; John Donnan, 
The W. S. Donnan Hardware Company, Richmond, Va.; 
G. W. Barnett, G. W. Barnett Hardware Company, 
Montgomery, Ala.; F. A. Heitmann, F. W. Heitmann 
Company, Houston, Tex.; W. L. Sanford, Roberts, San- 
ford & Taylor Co., Sherman, Tex.; W. E. Newill, King 
Hardware Company, Atlanta, Ga.; C. H. Ireland, Odell 
Hardware Company, Greensboro, N. C. 

Sergeant-at-Arms for Life—H. H. Beers, Richmond, 


Va. 
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Assistant Sergeant-at-Arms—H. P. Chenoweth, Bir- 
mingham, Ala. 

Roll of Honor, Southern Hardware Jobbers’ Associa- 
tion—H. H. Beers, John K. Wilson, O. C. Mead, W. W. 
Crandall, C. F. Forsythe, Irby Bennett, W. A. Cheno- 
weth. 

The reception committee of the Southern Hardware 
Jobbers’ Association is as follows: Irby Bennett, chair- 
man for life, Winchester Repeating Arms Co.; John E. 
Avery, Remington-Arms Union Metallic Cartridge Co.; 
A. W. Bond, Goodell Co.; R. P. Boyd, Iver Johnson’s 
Arms & Cycle Works; C. W. Burall, Baltimore, Md.; 
Frank I. Clark, Iver Johnson’s Arms & Cycle Works; 
W. A. Chenoweth, Birmingham, Ala.; Buford Cheno- 
weth, Birmingham, Ala.; Tillman Cavert, Cavert & 
Fall; W. W. Crandall, W. W. Crandall & Co.; W. P. 
Clark, Lynchburg, Va.; Frank E. Drew, Winchester 
Repeating Arms Co.; Arthur A. Devlin, Atlanta, Ga.; 
C. F. Forsythe, The Meriden Cutlery Co.; Joseph H. 
Grubb, Hussey-Binns Shovel Co.; T. H. Grossett, New 
York; J. R. Gilfillan, Belfont Iron Works; T. W. Gath- 
right, American Can Co., Atlanta, Ga.; Frank Guil- 
dener, Sargent & Co.; Joseph M. Hottel, Delta File Co.; 
James Hutchinson, The Stanley Works; G. H. Hillman, 
Winchester Repeating Arms Co.; George E. Eddy, 
Lockwood Manufacturing Co.; J. W. Fall, Cavert & 
Fall; Graham B. Hobson, Tredegar Iron Works; Joseph 
L. Hemp, Hemp & Co.; R. H. Hare, W. W. Crandall & 
Co.; John Hoen, Baltimore; George H. Harper, Balti- 
more, Md.; Tom T. Johnson, Pittsburgh Steel Co.; 
Frank Baackes, American Steel & Wire Co.; D. A. 
Merriman, American Steel & Wire Co.; T. H. Taylor, 
American Steel & Wire Co.; T. B. Coies, American Steel 
& Wire Co.; George W. Jeffords, Columbia Enameling 
& Stamping Co.; J. H. Keating, St. Louis, Mo.; T. H. 
Keller, Peters Cartridge Co.; J. P. Kelly, Kelly Axe 
Mfg. Co.; Charles P. King, American Iron & Steel 
Manufacturing Co.; Edward Lee, Winchester Repeat- 
ing Arms Co.; W. B. Lockett, Kelly Axe Mfg. Co.; Al- 
bert D. Matthai, Baltimore, Md.; Guy Mitchell, Atlanta, 
Ga.; O. C. Mead, Louisville, Ky.; L. W. New, Phila- 


delphia, Pa.; James Osborne, Tufts & Osborne; 
George T. Price, Kelly Axe Mfg. Co.; Thomas 
E. Parnell, Crucible Steel Co. of America; T. 


W. Riley, Lamson & Goodnow Mfg. Co.; J. T. Rader, 
Clyde, Ohio; H. G. Reinicker, Weir & Wilson; Henry F. 
Reese, The Fairbanks Co.; H. R. Ross, Baltimore, Md.; 
L. L. Sullivan, Hale & Sullivan, Anniston, Ala.; F. H. 
Smith, Nicholson File Co.; G. R. Stafford, Atlanta, Ga.; 
J. P. Tabb, Ames Shovel & Tool Co.; J. P. Tufts, Tufts 
& Osborne; John K. Wilson, Weir & Wilson; F. C. 
Wheeler, Hermann, Boker & Co.; W. K. Stone, F. I. 
Stone & Co.; A. R. Schmelz, Wiebusch & Hilger; G. R. 
Stafford, E. C. Atkins & Co., Atlanta, Ga. 


W. M. Bullitt to Address Manufacturers 


No formal program has been arranged for the 
meeting of the American Hardware Manufacturers’ 
Association. However, one feature of interest has 
been announced, and that is an address by the Hon. 
William Marshall Bullitt, of Louisville, Ky., late 
Solicitor General in the Department of Justice at 
Washington. Mr. Bullitt will discuss the Clayton 
anti-trust bill and other measures now before Con- 
gress, in which manufacturers and other business 
men are interested. 

President N. A. Gladding, of the Manufacturers’ 
Association, has announced the following promotion 
committee for the convention: 


Chalmers M. King (Chairman), McKinney Manufac- 
turing Co., Pittsburgh, Pa. 

A...W. Bowman, Atlantic Screw Works, Hartford, 
Conn. 

W. H. Booth, Corbin Cabinet Lock Co., New Britain, 
Conn. 

Frank W. Davis, Lake Erie Iron Co., Cleveland, O. 

Chas. W. Dimick, U. S. Cartridge Co., Boston, Mass. 

Roland Gerry, Jones & Laughlin Steel Co., Pitts- 
burgh, Pa. 

S. G. Gilfillan, Belfont Iron Works Co., Ironton, O. 

W. A. Graham, Wallingford Mfg. Co., Wallingford, 
Vt. 


Hardware Age 


Joseph H. Grubb, Hussey-Binns Shovel Co., Pitts- 
burgh, Pa. 

D. G. Harvey, Reynolds Wire Co., Dixon, III. 

W. H. Hays, Iron City Tool Works, Ltd., Pittsburgh, 
a. 

Edward Ingails, The Atha Tool Co., Newark, N. J. 

R. B. Jones, Clyde Cutlery Co., Clyde, O. 

Chas. P. King, American Iron & Steel Mfg. Co., At- 
lanta, Ga. 
sat S. Meacham, Lovell Manufacturing Co., Chicago, 

J. T. Rose, Atlanta Steel Company, Atlanta, Ga. 

R. E. Shanahan, Bissell Carpet Sweeper Co., Grand 
Rapids, Mich. 

J. T. Skelly, Hercules Powder Co., Wilmington, Del. 

J.J. Teeple, Fayette R. Plumb, Inc., Philadelphia, Pa. 

Upon this committee devolves the very important 
duty of making the convention a success. 

C. B. Noyes, of the Oneida Community, Oneida, 
N. Y., chairman of the committee having in charge 
the golf tournament, has announced that about 125 
players will compete on the links at the Greenbrier 
Hotel. The qualifying round will be played Tuesday 
afternoon, June 9. A _ two-dollar entry fee is 
charged, and those who wish to play are requested 
to send this in advance. 

The following is a list of important manufac- 
turers in the hardware line who have joined the 
American Hardware Manufacturers’ Association 
since March 1 last: 

Cleveland Rule Company, Cleveland, O. 

Albany Hardware Specialty Mfg. Co., Albany, 
Wis. 

The L. S. Starrett Co., Athol, Mass. 

Apollo Steel Company, Apollo, Pa. 

The Dayton Malleable Iron Co., Dayton, O. 

Arcade Mfg. Co., Freeport, IIl. 

Wyoming Cutlery Co., Wilkes-Barre, Pa. 

Knoxville Iron Company, Knoxville, Tenn. 

The Burden Iron Co., Troy, N. Y. 

The Bridgeport Screw Co., Bridgeport, Conn. 

Hunt-Helm-Ferris Co., Harvard, IIl. 

The Traut & Hine Mfg. Co., New Britain, Conn. 

Harrow Spring Company, Milwaukee, Wis. 


Light Plants Consolidate 


étage Coleman Lamp Company of Wichita, Kansas, 

manufacturer of the ‘“Air-O-Lite” gasoline 
lamp, announces the consolidation of its business 
with the Incandescent Light & Supply Company. 
The latter company has been an extensive manufac- 
turer of the “Marvel” and “Marvelite” mantels and 
maintains a branch at Waco, Texas. 

Under the new arrangement the Coleman Com- 
pany will unite the Waco branch with the business 
of the Hydro Carbon Light Company of Dallas, 
which it has also purchased, and will operate them 
as a branch house at Dallas. 

This change will add to the already large busi- 
ness of the Coleman Lamp Company a mantle fac- 
tory, and with branch houses at St. Paul, Minn., 
and Toledo, Ohio, put them in a much better posi- 
tion to supply their growing trade in the West and 
Southwest. 

The success of the Coleman Lamp Company has 
demonstrated that gasoline lamps for country use 
are finding favor with the hardware trade. 


AT A RECENT MEETING of the Hardware Guild, Cin- 
cinnati, Ohio, it was decided to hold the annual outing 
at a river camp on the Ohio river. The date has not 
yet been selected, but it will probably be during the 
first week in July. John Weigel and Albert Boebinger 
are members of the entertainment committee. 

















What Did She Mean? 


COMMERCIAL traveler went home 
one day and said to his wife: 

“I have done something to-day that I 
should have done when I first started on 
the road. I have taken out an accident 
insurance policy on my life. If I am killed the com- 
pany pays me £1,000. If I am injured, then I get a 
pound a week.” 

“For how long?” she asked. 

“As long as I am laid up.” 

“But it might be only a week.” 

CY en” 

““And you would only get a sovereign?” 

“That is all.” 

“And if you get killed you get £1000?” 

“You would,” he answered patiently. 

Well, the next morning, when he started on his jour- 
ney, she threw her arms around him and cried: 

“Now, John, for heaven’s sake, whatever you do, don’t 
get injured.”—London Tid-Bits. 





The Pigs’ Bowl 


A MINISTER, spending a holiday in the north of 
Ireland, was out walking, and, feeling very 

thirsty, called at a farmhouse for a drink of milk. The 
farmer’s wife gave him a large bowl of milk, and while 
he was quenching his thirst a number of pigs got round 
about him. The minister noticed that the pigs were 
very strange in their manner, so he said: 

“My good lady, why are the pigs so excited?” 

The farmer’s wife replied, “Sure, it’s no wonder they 
are excited, sir; it’s their own little bowl you are drink- 
ing out of!”—E xchange. , 


This Whirling World 


| ies the old days of Scotch Presbyterianism stained 

glass was regarded as a sort of Romish abomina- 
tion. An elderly Scotchwoman who had lived all her 
life in a little village still held it in horror, even when 
her own church had been decorated with stained-glass 
windows. One afternoon the preacher encountered her 
as She was about to enter the church and asked her how 
she liked the innovation. 

“Ay, it is handsome,” she replied dolefully, “but I 
prefer the glass jist as God made it!”—Everybody’s. 


An Assistant 


LGY’S MOTHER—I suppose yer gettin’ a good fee, 
sir, fer attendin’ to the rich Smith boy? 
Doctor—Well, yes, I get a pretty good fee but why 
are you asking? 
Algy’s mother—Well, I ’ope yer won’t forget that my 
little Algy threw the brick that ’it ’im!—From Lon- 
don Opinion. 


From a Set of School Examination Papers 


¢¢X\7TECESSARY is that which we can’t get along 

without. Expedient is that which it is better to 
have. Water is necessary to the human life. Clothes 
are expedient.” 


A Spartan on going to war complained to his mother 
that his sword was rather too short. 
step nearer,” she told him.—E xchange. 


“Then get one 
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Scrupulous 


N old negro man was on a jury in a 
Missouri town. It was a case of 
particularly atrocious murder, and there 
seemed to be no room for doubt as to the 
guilt of the accused. But the old negro 
obstinately refused to vote for conviction, 
though the eleven other jurymen agreed at once. News 
of the “hanging” of the jury came to the judge. He 
called the refractory juror in and asked him his reason 
for holding out against a verdict of guilty. 
“TI don’ believe in cap’tal punishment, jedge,” was the 
answer. 
“And why don’t you believe in it, Mose?” inquired 
the court. 
“Well, jedge, it’s this-a way: my old Mars John 
allus taught me yer oughtn’t fer to kill nothin’ what 
wuzn’t fit’n to eat.”—Exchange. 





Perils of Navigation 


E found his own front porch with wonderful ac- 
curacy, navigated the steps with precision, and 
discovered the key-hole by instinct. Once in the dimly 
lighted hall, there was an ominous silence followed by 
a tremendous crash. 
“Why, what has happened, Henry?” came a voice 
from above. 
“It’s all right, Mary, but I’ll—I’ll learn those goldfish 
to snap at me!”—Everybody’s. 


Opportunity 


STRANGER knocked at a man’s door and told him 

of a fortune to be made. “Um,” said the man, 

“it appears that considerable effort will be involved.” 

“Oh, yes,” said the stranger, “you will pass through 

many sleepless nights and toilsome days.” “Um,” said 

the man, “and who are you?” “I am opportunity.” 

“Um,” said the man, “you call yourself opportunity, 

but you look like hard work to me,” and he slammed 
the door.—Exchange. 


Youthful Impertinence 


¢¢ 7] WISH you to understand,” he said, addressing his 
17-year-old son, “that I am still the boss in this 
house.” 
“All right, dad,” the boy replied; “but you’re a cow- 
ard to make the boast behind mother’s back.”—Cleve- 
land Plain Dealer. 


Versatile Cows 


S we possess our own cows, we serve the creamiest 

milk, home-made butter and strictly fresh eggs 

and spring water.”—F'rom a dairy circular, Mountain- 
dale, N. Y. 


Fixing the Cause 


ss | HEAR yer hoosband is dead, Mrs. Mullaney, an’ 
av what did he die, may I be askin’?” 
“Sure, Mrs. McGinty, he died av a Tuesday, bless his’ 
sowl.”— Exchange. 


The only time most men will listen to advice is when 
they are giving it.—E xchange. 
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PUBLICITY FOR THE RETAILER 


Firm Uses Signature Cut as Trade-Mark—A Comprehensive Circular 


PETTEE’S 











Twenty-five years ago today 


ness at the same location 





KARL ELLIOTT, Sales 
E. R. AUFRICHT, Manager Sporting Goods. 
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the United States | 
Twenty-Five Years Old Today 
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18 SCHWAB, Manager Automobile Supply Dept. 
W L. MOBLEY, Manager Toy Department. 
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| Toys and Dolls 


A world of toys and dolls 
in this department the year 
‘| round. Character dolle, Kew- 
pies, unbreakable, ete. Mec- 
cand Gets and the accessories 
ZH in all sizes from $1.00 up. 
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No. 1—This is well laid out and the illustrations are clear and attractive 


A Striking Full Page Anniversary Ad 

No. 1 (page ad). W. J. Pettee & Co., Oklahoma 
City, Okla., marked the 25th anniversary of the 
founding of their business with this big newspaper 
ad. The opening talk tells the story of the business 
in a nutshell and the two pictures graphically por- 
tray the immense growth of the Pettee firm. This 
ad is well laid out, the illustrations are clear and at- 
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tractive, and the text for each item is in reality a 
small ad in itself. A personal touch is given by the 
listing of the firm members and department heads. 
The reading notice reproduced shows how highly 
the Pettee store is esteemed in Oklahoma City. We 
are indebted to Mr. C. B. Hunt, the advertising 
manager for the opportunity to show this ad to 
readers of HARDWARE AGE. 
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is afways a day of money-saving .and interesting 
yw events, but tomorrow there will be a regular harvest 

of good things—if you need anything for the kitchen, 
lawn or garden, come here tomorrow—sure. 


















COME AND. GET YOURS 
Every Lady Wit! ~ Given Five 5c 
Free--A_Fine Assortment 


Put Up By 0. M..Ferry for Us. 


Biscuits and Breag 
All deliciously cooked without tire. 
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No. 1—The man who wrote this copy believes in the 
Schroeder store 


Two Strong Ads on Seasonable Items 


Nos. 1 and 2 (each 3 cols. x 8 in.). These two 
ads, which come to us from Schroeder Bros. Com- 
pany, Detroit, Mich., are well worth a little analysis 
and study. In the first place, they are bright and 
snappy; plenty of good clean-printing cuts have 
been used and the firm name signature cut lends a 
distinct air of individuality. Just enough text has 
been used so as to make reading easy and the fea- 
ture of this text which should be carefully noted 
is its frank enthusiasm. Take No. 1, which is a 
drive on garden tools. Get the snap in the opening 
talk, the copy for the three specials and the outline 
of the demonstration. The man who wrote this 
copy believes in the Schroeder store; his stuff has 
the ring of sincerity that is so often lamentably 
lacking in retail copy. Note particularly the ab- 
sence of trite phrases and overdrawn statements. 
The whole ad leaves a good taste in the mouth. 
“Saturday at Schroeder’s” is a neat bit of allitera- 
tion. No. 2 shows how the firm signature cut makes 
good placed at the bottom of the ad. What would 
otherwise be a bad white spot has been turned to 
good advantage by the notice to carpenters and the 
fireless cooker lines. The refrigerator panel is 
given prominence by the balanced cuts and the big 
price figures. Here, too, the text is brief but full 
of sparkle and conviction. The housecleaning items 
are well handled, the big value of the list being 
given an extra display. Taking both these ads in 
their entirety, they represent effective presentation 
of many articles in comparatively small space. 
Schroeder Bros. Company make excellent use of 
their signature cut. In fact, it is used as a trade- 
mark. The small cut used in both these ads is used 
on the firm’s letterheads, being printed in red ink 
on green bond paper. The cut is also made up into 
stickers, one of which is reproduced herewith. Be- 
fore any article leaves the store, it is stuck with a 
sticker. This has proved first-class advertising for 
the firm and many another hardware dealer could 
adopt the idea with profit. For instance, if a party 
buys a can of paint, the sticker is there to remind 
him where he bought it when he wants to have the 
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No. 2—The text is brief but full of sparkle and convic- 
tion 


can refilled. This sticker business is “good dope” 

and we hope other dealers will take the idea seri- 
ously. There is, however, one feature of this signa- 
ture cut that we feel could be improved: it is the 
two words “everything in.” As these words are 
placed, they are hard to read. Unless the reader 
looks sharp he misses them and he ought never to, 
for they are the most important part of the entire 
signature cut. Particularly on the sticker, which 
is only about half the size of the signature cut, are 
these words dim and difficult to make out. They 
may be made much plainer and without loss to the 
general effectiveness of the cut in the following 
manner: Run a narrow white band through the 
letters “hardware” slightly below the center of the 
letters. This will not at all interfere with the read- 
ability of the word and will permit placing inside 


BROADWAY | 
JUST NORTH OF 
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4002 





Sticker used by Schroeder Bros. 


the band in strong lettering the words, “every- 
thing in.” We feel this to be an advantageous 
change and would like to see it made by the 
Schroeder firm. 


Business Optimism at Banquet 


Boorse optimism for brighter business con- 

ditions in the near future prevailed at a meet- 
ing and dinner of the Western Pennsylvania sales- 
men and managers of the Fairbanks Scales Com- 
pany in the Fort Pitt Hotel recently, given in honor 
of Harvey Miller of New York, city sales manager 
of the company. Mr. Miller spoke on “Optimism 
in Business.” 
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EDITORIAL COMMENT 


The National Retail Convention 


EVIEWING the work of the National Retail 
Hardware Association at its recent con- 
vention, it must surely appear to those who 
have the best interests of the organization sin- 
cerely at heart that the delegates are to be con- 
gratulated on their wisdom in steering clear of 
entangling alliances with private enterprises of 
the type fathered by Charles L. Bowes of Chi- 
cago. 


Though no direct action was taken, it was un- 
mistakable to close observers that the National 
Retail Hardware Association will not in future 
permit its name to be used as a means of foster- 
ing the growth of a buying syndicate which sup- 
plies its customers with goods of catalog house 
quality, many of which are made in factories 
owned or controlled by the mail order houses. 


The Trade Relations Committee of the asso- 
ciation, and particularly its chairman, L. C. Ab- 
bott of Marshalltown, Iowa, have been anxious 
to obtain the official endorsement of the associa- 
tion for this enterprise, but have failed signally. 
Individual merchants may select this method of 
obtaining goods, if they choose, though many 
who have tried it report that shipments are 
slow, the goods frequently not up to expecta- 
tions and cash must accompany the order. 


For some months it had been rumored that 
Mr. Abbott thought so well of the Bowes propo- 
sition that if the time were ripe he might pro- 
pose a jobbing house operated by the National 
association, with Mr. Bowes as head buyer. 
The outlook for such a scheme being carried to 
a conclusion seems to be far from bright. 

Such men as now head the National associa- 
tion realize the pitfalls that a proposition of this 
kind would encounter. They know that in all 
probability it would die a-borning. 


Conservatism and cautiousness, but firmness, 
will mark the affairs of the National association 
during the next year in all their dealings with 
jobbers and manufacturers. This was clearly 
indicated at the recent convention. Much more 
can be accomplished by meeting jobbers and 
manufacturers half way than by antagonistic 
methods, especially when a large majority of 
the members of the association realize their 
need of the jobber. 


The talk at the Indianapolis convention was 
to the effect that the action of the jobbers in 
convention at Atlantic City in refusing to con- 
fer with the retailers was not so much the re- 
sult of fear of the Sherman anti-trust law as it 
was a rebuke to Abbottism and the methods 
pursued during the past year to “get the price.” 

The Price and Service Bureau gives promise 
of accomplishing a purpose that is entirely 
within the scope of the National association. 


This bureau will tell members where and how 
to buy goods at lower prices. It will not buy 
for them, but it will supply information that 
should educate each and every one of them to 
become more alert buyers. Further than this 
the National association cannot go without 
treading on dangerous and undesirable ground. 


We predict a most successful year for the 
National Retail Hardware Association under 
the leadership of such men as Mitchell, Ireland, 
Barber and Corey. 


As he is going to investigate nothing but the 
New Haven affair, Counsel Folk hopes that his 
examination of the Morgan books may be com- 
pleted in six months. Probably it will take 
several weeks to find the one item of $12,000,- 
000 that “vanished into thin air.” 


Railroad Mismanagement 


Within the past few weeks the country has 
been startled by the revelation under official 
investigation of methods in railroad manage- 
ment, which for audacity, unscrupulousness 
and folly it is hard to match in the checkered 
history of what is termed high finance. 


The transactions in question include the ac- 
quisition of the securities and the control of a 
decrepit and unprofitable railroad, whose pur- 
chased securities were worth, as Mr. Mellen 
testified, about 10 cents a pound. 


Another railroad was acquired under a dark 
transaction, which permitted the agent of the 
purchase and sale to pocket nearly $3,000,000. 

The extraordinary price paid for another 
road exhorted from the witness, a man of 
sentiment nor sensitiveness, and familiar with 
large and unscrupulous dealings, the expres- 
sive exclamation “Jerusalem.” 


The manner in which trolleys which were 
coming to be serious factors in transportation 
in New England, were purchased that they 
might not interfere with the business of the 
road for whose supposed welfare all these 
nefarious transactions were consummated, is 
illustrated in the fact that for the trolleys of 
Rhode Island, worth, it is estimated, $8,000,000, 
the sum of $20,000,000 was paid. This is a 
type of the management which for trolleys and 
trolley systems was willing to pay almost any 
price their owners were disposed to ask. 


The result of such financiering, as might 
have been foreseen, was the bringing of a great 
property to the verge of bankruptcy, and the 
entailing of tremendous losses to the holders of 
its securities, which for years had been counted 
a gold edged investment. 

Another side of the dark and tangled story is 
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the corrupt use of funds, which seem to have 
been well nigh unlimited in amount, for buying 
up from legislators or municipalities any priv- 
ileges, such as the amending of charters and 
bestowing of franchises, which it might be in 
their power to grant. 


The manner in which these transactions were 
carried through according to one story at the 
irresistible dictation of a great captain of 
finance, or at least by the subserviency of a 
board of directors who did not direct, but were 
the active or passive tools in the great despoil- 
ing is a strange and almost incredible feature 
of the great wrong. | 


The laws of the market place in either trade 
or finance, even apart from any legislation that 
may be enacted, have a marvellous way of as- 
serting themselves, and of visiting penalties 
for their infraction. These penalties sometimes 
come swiftly, sometimes slowly, but they are 
sure to come. In this case beside the immedi- 
ate loss of thousands of stockholders in what 
was a great property, the corporation itself was 
brought to the verge of ruin, as its credit was 
rudely shaken, and the value of its securities 
caused to shrink and shrivel. 


All this, bad enough as it is, is only the token 
of a greater and far reaching injury. 

The story has found a conspicuous place in 
every newspaper, and is discussed in every 
town and hamlet in the land. 


It will tend to fan the flames of suspicion 
with which the corporations are regarded, and 
to furnish new argument against big business. 


It will be told and re-told in the halls of leg- 
islation and furnish an excuse, if not a justifi- 
cation for new enactments, aiming ostensibly 
to prevent wrong doing, but the real effect of 
which will be to make the business of the rail- 
roads more difficult, and tend thus to intensify 
the existing depression with which the oppres- 
sion of the railroads has so much to do. 


While these transactions concern the manip- 
ulation of certain local transportation systems, 
their effect is to work an injury to all the rail- 
roads of the country. 


The work of a group of speculators, whether 
well intentioned or unscrupulous, affects other 
roads and enterprises and thus casts its blight 
on the general welfare, as it interferes with 
recovery in trade by making the return of 
healthful business conditions more slow and 
reluctant. 


It is a question of secondary importance on 
what individuals the blame for this high handed 
manipulation of great interest rests. The 
searching investigation, which is sure to be 
made, in regard to the part played in this trag- 
edy of mismanagement will seek to fix the re- 
sponsibility where it belongs, on the great 
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financier of Wall Street, on the president of the 
road, who was an active agent in the transac- 
tions, or on the board of directors so unwise or 
so faithless in their care of the interests en- 
trusted to them. The truth should be brought 
out at whatever cost in the reputation of those 
who had part in the great despoiling. 


While there must be a profound regret that 
such a condition of things was possible with 
the high ideals and principles which are coming 
into general recognition, it is a matter for con- 
gratulation that the laws on the statute books, 
if enforced, are sufficient to prevent or to 
punish such high handed and mischievous mis- 
management. It will also suggest the reflection 
that it is the duty of the Government to be on 
its guard to prevent such wrong doing, and not 
merely to discover it, or even to punish it after 
the ruin has been wrought. 


Wall street is gloomy again. Wall street is 
always gloomy when somebody is caught with 
the goods. 


Wilson and Business 


PRESIDEN T WILSON is right when he says 

that the causes of business depression 
are mainly psychological, says the New York 
World. 


Men have talked hard times until they 
have come to believe in hard times, and a belief 
in hard times means hard times. Confidence 
and credit are the life-blood of business, and 
confidence and credit can be talked away as 
easily as a woman’s reputation. 


So far as Government is concerned, it has 
been many years since honest business was 
subjected to so few legislative and administra- 
tive reprisals. It has been many years since 
business confronted so small a measure of un- 
certainty. The tariff is out of the way. The 
banking and currency question is settled to the 
general satisfaction of the country. The pro- 
posals for new legislation affecting commerce 
and industry are in no sense radical, nor need 
they disturb the ordinary currents of business. 


The President is not running amuck. He is 
not fanning the flames of popular passion 
against corporations, good or bad. He is not 
bullying or threatening or blustering. He is 
neither playing the autocrat nor the dema- 
gogue. Honest business has nothing to fear 
from him. 


The President is right when he says that 
nothing is more dangerous for business than 
uncertainty, but it is not uncertainty that is 
now worrying honest business. It is the fear 
that sufficient time will not be granted to digest 
the legislation already enacted. It knows what 
the President’s trust program is. In the main 
it is not hostile. All it asks is a breathing spell, 
and that is not unreasonable. 








Trade Conditions and Iron, Steel and Hardware Prices 





Enormous crops a big factor in restoring 
confidence in business circles. 


Jobbing and retail hardware stores report 
a fair volume of trade. 





MARKET SUMMARY FOR THE BUSY READER 


Dull season on in wire products and prices 
are weak. 

Price of horse shoes reduced from 10 to 25 
cents a keg. 








PITTS 


OFFICE OF HARDWARE AGE, 
Pittsburgh, Pa., June 2, 1914. 


S a result of the recent meeting of the American 
Iron & Steel Institute, held in New York City, a 
good deal of very optimistic comments on the immediate 
future of the steel business have been sent out, but 
these have been very much exaggerated. While it is 
true that sentiment in the steel business and also in 
nearly all lines of manufacturing is better, so far as 
can be seen, there is no absolute increase in new orders, 
but, on the contrary, some manufacturing concerns re- 
port that business has shown a still further falling off. 
It is generally accepted that the second half of this 
year will bring out a much larger volume of business 
than the first half, but whether prices will be any better 
is a good deal of a question. As yet, railroads are 
showing no signs of placing orders for the track mate- 
rials that are so badly needed, and purchasing agents 
of some of the leading railroads have stated that they 
will not buy any supplies whatever, other than what 
are absolutely needed until the freight rate decision 
is given out. The big factor that is looming up now 
and will have more to do with improved business in 
steel, hardware and other lines is the enormous crops 
that are promised for this year. So far the weather 
has been very favorable for growing, there having been 
plenty of rain and warm sunshine, and reports from the 
great West all indicate bumper crops this year. 

It is a well known fact that when the farmers pros- 
per, the rest of the business community is usually in 
the same condition, and if the enormous crops that are 
now promised this year are realized, there is every 
reason to believe that business in the last half of this 
year will be very much better. If the rate decision 
should be favorable to the railroads, it will help very 
much and its influence will be quickly felt. 

A good deal of attention is being paid by the trade 
and daily press to imports of iron and steel from abroad 
into this country, but so far the actual tonnage from 
foreign mills that has come in has been very small. 
On the other hand, we can note that as a result of a 
visit of James A. Farrell, president of the United 
States Steel Corporation, to Europe recently that great 
concern has secured an order for 35,000 tons of rails 
f-r shipment to Australia. It is said that a consider- 
able tonnage of German steel bars and angles is on its 
way to this country to be stored in jobbers warehouses, 
and then shipped out to the trade. 

The finished steel trade is still dull, and while a good 
many contracts for materials expire on June 30, con- 
sumers are not showing any eagerness to make new 
contracts. They figure that there is no chance of an 
early advance in prices and no great need of covering 
ahead. There has been a fair tonnage of sheets and 
other finished materials sold for third quarter delivery 
at relatively low prices. It is said that one large con- 
tract for No. 28 black sheets has been closed for de- 
livery all of the second half of this year on the basis 
of 1.90c., Pittsburgh. This is a little higher than 
would be accepted on contracts for sheets for reason- 
able prompt delivery. 








Local jobbing and retail hardware houses report a 
fair volume of business, but on the whole it is disap- 
pointing. Orders for seasonable goods, such as garden 
tools, wire cloth and poultry netting and other goods, 
are smaller in volume than usual. The whole buying 
trade is placing orders as a rule only for such quanti- 
ties of material as are needed for current wants. For 
more than a year farmers have been very small buyers 
of farming implements, and stocks of these goods held 
by makers and jobbing interests are very heavy. Prices 
on most lines of finished material are weak. This is 
especially true of wire and wire nails, sheets and the 
lighter forms of manufactured articles. The whole 
trade realizes that it is going to take a very active de- 
mand to put the market on a higher basis. Collections 
are reported as fairly satisfactory, but in some dis- 
tricts not good, the reason given being that so many 
men are idle and have no money to purchase goods, and 
this is causing retail hardware dealers to carry larger 
stocks than usual. 


WrirE NAILS.—This is the dull season of the year in 
the wire nail trade, the new demand at present being 
light and only for small lots to cover actual needs. Job- 
bers are specifying only for such quantities of nails as 
are needed to round out stocks. The market price on 
wire nails is $1.55 per keg, f.o.b., Pittsburgh, but on 
desirable orders $1.50 can be done. Operations among 
the wire mills are from 50 to 60 per cent. of capacity, 
and will probably go less. 

We quote wire nails as follows: in carload lots, $1.55 to 
$1.60 base; f.o.b. Pittsburgh, freight added to point of de- 


livery. Jobbers charge the usual advances over these prices 
for small lots from store. 


x 

CuT NAILs.—New buying is light and only for small 
lots to cover current needs. Jobbers are not specifying 
very freely against contracts. The official price on cut 
nails is $1.60 per keg, but this is shaded 5c. or more on 
desirable orders. 

We quote nails at $1.60 to $1.65 per keg in carload and 
larger lots to jobbers; carloads to retailers, $1.65, f.o.b. Pitts- 
burgh, terms 60 days, or 2 per cent. off for cash in 10 days, 
freight added to point of delivery. 

BARB WIRE.—The season in this commodity is over 
and there is practically no new buying. Jobbers are not 
increasing stocks, and shipments by the mills are light. 
Prices are weak and would be shaded on desirable or- 
ders. 

We quote painted barb wire to jobbers, $1.55 base; galvan- 
ized, $1.95 in carloads to jobbers, usual terms, freight added 
to points of delivery. Jobbers charge the usual advances for 
small lots from stock. 

FENCE WIRE.—Specifications for fence wire from fab- 
ricators are fairly active, but will probably show a 
falling off from now on, as farmers are now concerned 
in getting their crops in, and are not building new 
fences. This trade will be quiet until after September, 
when the fall trade is expected to start up. 

Prices in effect are as follows: Annealed fence wire in car- 


load lots to jobbers, $1.35 base; galvanized, $1.75, with the 
usual advances charged to jobbers for small lots from store. 
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TIN PLATE.—The mills are still receiving liberal 
specifications against contracts for tin plate placed 
last fall, but new orders are light and have been for 
some time. Nearly all consumers of tin plate are cov- 
ered on all they will need for the balance of this year. 
New buying is only for small lots of certain sizes to 
round out stocks. The American Sheet & Tin Plate 
Company was operating last week to 94 per cent. of ca- 
pacity, and most of the leading tin plate mills are run- 
ning practically full, with enough specifications in hand 
to take their entire output up to August or later. It is 
announced that the Jones & Laughlin Steel Company, of 
Pittsburgh, will install eight more hot tin mills at its 
works at Aliquippa, Pa., which will give it a total of 
32 hot tin mills, making one of the largest plante in 
this country. 


We quote 100 Ib. cokes at $3.30 to $3.40 and 100 lb. ternes 
at $3.20 to $3.30 per base box f.o.b. Pittsburgh, prices depend- 
ing largely on the size of the order. 


IRON AND STEEL Bars.—Mills report that the new de- 
mand for both iron and steel bars is dull, but for steel 
bars for reinforcing purposes is very active. Specifica- 
tions against contracts are fair, but from the imple- 
ment makers, car shops and other large consumers are 
unsatisfactory, and are much less in volume than at 
this time last year. Prices on both iron and steel bars 
are weaker. 

We quote steel bars at 1.15c. to 1.20c. and common iron 
bars at 1.30c., f.0.b. makers’ mills, Pittsburgh. Regular ex- 
tras for twisting reinforcing steel .~ over the base price are 
as follows : %-in. and over, $1; % to 11/16 in., $1.50; under 
% in., $2.50 per net ton. ‘These extras are not always ob- 
served and mills that roll steel bars from old rails sometimes 
entirely omit them. 


SHEETS.—Some jobbers and consumers of sheets are 
now anxious to cover on their requirements for the last 
half of the year at present low prices, but most of the 
mills are refusing to sell so far ahead on account of 
the low market, which they claim leaves little or no 
margin of profit. One contract for 6000 to 8000 tons 
of No. 28 Bessemer black sheets for last half of this 
year delivery is reported to have been closed on the 
basis of 1.90c. Pittsburgh. 

Makers’ prices for mill shipment on sheets of U. S. Stan- 
dard gauge, in carload and larger lots, on which jobbers 
charge the usual advance for small lots from store, are as 


follows, f.o.b. Pittsburgh, terms 30 days net or 2 per cent. 
cash discount in 10 days from date of invoice: 


Blue Annealed Sheets 
Com per lb. 


cE SE rr rrr rete 1.30 to 1.35 
a ee ee ee ey ge tee 1.35 to 1.40 
a, Se ee 2... ab dle os 6 mk weeeeen< 1.40 to 1.45 
ee 2 ce... 6 Se we o eae Oe wees 1.45 to 1.50 
ee Fl 6—*® re eee ee 1.55 to 1.60 
Box Annealed Sheets, Cold Rolled 

Og ee eer ee eure Sore 80 to 1.85 

es TO Re eee ee a ee od ate 5 Baer e ds 1.50 to 1.55 
eS: Re ee ns os ole 6 oc kde b OEE Cows OS 1.55 to 1.60 
PO EE OE ee ees ee 1.60 to 1.65 
ee ee dw eee eoewaen vanes 1.65 to 1.70 
i es ene anew 1.70 to 1.75 
en, ee a a cae nee we ck oa Dae ee a 1.75 to 1.80 
I la ie Ee ee 8 wale Ciba wae 1.80 to 1.85 
RR Se tek ee ee bes ky oS Sai te bal a 1.85 to 1.90 
RS ee es ee ee Pa aN 1.90 to 1.95 
A UR a eg Cre eres eee he AD eR Oe 2.00 to 2.05 


Galvanized Sheets of Black Sheet Gauge 
Cents per Ib. 


Nos. mi, Be 25 + %.0 0. be ceed beeen 1.80 to 1.85 
Re Be. ke whee we ete daeueae .90 to 1.95 
Nos. ‘is ere ne pire Er 4 .90 to 1.95 
en, Sewn Mees, 0. 5g ba ved eb weeeea ethos 2.05 to 2.10 
OE, AOD. ee ee ee eee ey 2.20 to 2.25 
I UI a re ea ee 2.35 to 2.40 
mer ae 2k obo i'k'b eee aw webs ween 2.50 to 2.55 
ES ese Se ee ee 2.65 to 2.70 
tf pe eee eee ee oe ee Pe ee ee 2.80 to 2.85 
i BI rr ert, er oe 2.95 to 3.00 
ee ee iS. lakh oe awed e abe Oe eee 3.10 to 3.15 


CORRUGATED ROOFING SHEETS BY WEIGHT 
Gauges, cents per Ib. 


Painting: 29 25 to 28 7 to 24 ee 18 
BeOeee, GP GUI. 662 ccces S0cx 0.15 0.10 0.0 
Copmmree, TOMUERT 2c ccccee esas 0.25 0.15 0. 10 

Forming: 

2, 2%, 3 and 5 in. corru- 

iA oak ri A a a hk bikes 0.05 0.05 0.05 0.05 
2, V-crimped without sticks 0.05 0.05 0.05 staal 
5 to 1% in. corrugated.... 0.10 0.10 0.10 
3, V-crimped without sticks 0.10 0.10 0.10 
Pressed standard seam, 

ts CID ng os on ce ae wi eee 0.15 0.15 
Plain roll roofing, with or 

without cleats .......... 0.15 0.15 0.15 
oo ee ee 0.20 0.20 0.20 
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Weatherboard siding ......... 0.25 0.25 
ee  . . wows caus nee 0.25 0.25 
Rock face brick and stone 
EE hen Kb ie hee dite “ices 0.25 0.25 
Roll and cap roofing, with 
caps and cleats ........ 0.25 0.25 
ae valley, 12 in., and 
DT Glrins abs taamthinkdee wa-0 0.25 0.25 
Ridge roll and flashing 
(plain or corrugated)... .... 0.65 0.65 0.65 


Nuts, BOLTS AND RIveTs.—The new demand for nuts 
and bolts is quiet and only for small lots to meet cur- 
rent wants. The same is true of rivets, which are dull 
in demand as none of the boiler shops is running to 
more than 50 to 60 per cent. of capacity, and consump- 
tion has been very materially cut down. Jobbers are 


_ buying only such quantities as are needed to complete 


stocks, and consumers are placing orders only for 
actual needs, as there is no incentive to buy ahead. 


We quote button-head structural rivets at 1.60c. to 1.65c. 
and cone-head boiler rivets at 1.70c. to 1.75c., in carload lots, 
an advance of about $2 a ton over these prices being charged 
for small lots. Terms, 30 days net, less 2 per cent. for cash 
in 10 days. Discounts on nuts and bolts are as follows in 
lots of 300 lb. or over, delivered within a 20c. freight radius 
of makers’ works: 


es en. De a wba e a 80 ant y4 < 
Small carriage bolts, cut threads........... 

Small carriage bolts, rolled threads... .80 ra Ba or 
Large carriage bolts 75 and 5% off 
Small machine bolts, cut threads...... 80 and 5% off 
Small machine bolts, rolled threads. ..80 and 10% off 
SATO TGS DOE. ccc ccceccescace 75 and 10% off 
Machine bolts, c.p.c. & t nuts, small........ 80% off 
Machine bolts, c.p.c. & t nuts, large.... 

Square h.p. nuts, blanked and tapped... .$6.30 off list 
Hexagon nuts 7.20 off list 
C.p.c. and r sq. nuts, blanked and tapped. 77 .00 off list 


eee weeeeeeeeeee 


Hexagon nuts, % and Es nce aeckaeh 0 off list 
Hexagon nuts, smaller than % in...... 37/80 off list 
Cars Dee WEN oc vb ws ca cedteewe oe ee off list 
ot RO ee 5.90 off list 


Semi-fin. hex nuts, ™% in. and smaller, 

, 10 & 10% off 
Semi-fin. hex. nuts, 5% in. and larger....85 &5% off 
Rivets, 7/16 x 6%, smaller & shorter. “aoe 10 & 5% off 
Rivets, metallic tinned, bulk...... + 10 and 10% off 


Rivets, tin plated, bulk........... , 10 and 10% off 
Rivets, metallic tinned, packages... 30, 10 and 5% off 
Standard Cap SCTEWS ......c.ccece 70, 10 and 10% off 


Standard set-screws ........+...-- 75, 10 and 10% off 

STANDARD PIPE.—Several of the large pipe mills re- 
port that the new demand for merchant pipe is slight- 
ly better, and they look for still more improvement in 
the near future. Pipe laying is now going on actively, 
and some large projects are on foot in the gas and oil 
territory in the West for new lines, which, if they go 
through, will require a very large tonnage of pipe. Dis- 
counts on both iron and steel pipe are only fairly well 
observed. 

The following are the jobbers’ carload discounts on the 


Pittsburgh basing card on steel pipe in effect from April 20, 
1914, and iron pipe from June 2, 1913, all full weight: 


Butt Weld 
eel. 

Inches Black Galv. | Inches a Galv. 

, %& and &... 73 52% | & and \...... 6 
a eae 77 66 | Sis ee awew cakwe™ ae 46 
eS eas ere 80 oo We Rr eee 69 56 
| “Se el QE 2 wo wai 72 61 

Lap Weld 
eh Sos kin id wee 7 68 | asia lathe date a 56 45 
5 — Seer 79 70 ‘2 ae Sweets owtees 67 56 
££ & ero 76 Ge = MP AeseueneeReeus 68 58 
2 S Serr 53 ‘in B.S ft RP eee 70 61 
Bi & 2 ores 70 61 
ff | eer 68 55 
Reamed and Drifted 
1 to A ee 78 69% | 1 to Las butt. 70 59 
5 ee 75 66 | Maw 64 ehétCae 70 59 
4. to 6, lap.. 77 68 | 1%, i sats Weldaete 54 43 
my Seep 65 54 
“Tie Bs bok web chs 66 56 
2%, to 4, lap.. 68 59 
Butt Weld, extra strong, plain ends 
i, %and &. 68 57 f Fe ccccccccccces 63 52 
See ee 73 66 | Sie hidedts dime at 67 60 
e &. 2aaaee 77 70 a 2 Eee oe 6 a 71 62 
-f 2 peer 78 71% 2and 2% ...... 72 63 
Lap Weld, extra strong, plain ends 

Pa Pere cr 74 65 1% ead bate cebu 65 59 
Deer Oe SO a eeees es 76 67 | 2 ences seveees 66 58 
GE O8 B he dta'eks 75 66 31 Ms A ache a © 70 61 
- > Fee rere 68 57 we. ¢ eae 69 60 
i a) aren ere 63 52 We as heehee oh 53 
je) ee eee 58 47 

Butt Weld, double extra strong, plain ends 
Te. kviecpenkewds 63 GR: (f° Ae 4 Gh be ew évlawc 57 49 
3 8. peu 66 59 Be St eae 60 52 
a. Be. «ewan 68 61 2ang@ 2% ....... 62 54 
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Lap Weld, double extra strong, plain ends 


Se Se ae 64 57 | 2 ccweeeeeveeeee 55 49 
res vee a. 66 59 ik GY weepreee 60 54 
Pe Oe 65 58 gw 2S Retereen 59 53 

SG PRS 0 58 47 eo % Generar pia 52 42 


To the large jobbing trade an additional 5 and 2% per cent. 
is allowed over the above discounts. 

The above discounts are subject to the usual variation in 
weight of 5 per cent. ices for less than carloads are two 
(2) points lower basing a price) than the above dis- 
counts on black and three (3) points on galvanized. 


BOILER TUBES.—Discounts to jobbers, in carloads, in 
effect from May 1, 1914, are as follows: 





OFFICE OF HARDWARE AGE, 
Chicago, Ill., June 1, 1914. 


T HE time seems to have passed when a hope for rad- 

ically improved conditions in business at the turn 
of the half year is justified. Much is expected in the 
way of benefits arising out of the large crop to be har- 
vested and there are substantial grounds for expecting 
an increase in the buying operations of the railroads, 
but a general revival is not looked for before the ad- 
vent of fall business. 

In the retail trade despite the conservative buying 
which characterized the stocking-up period of the early 
spring there is now only a very light demand for the 
purposes of sorting up. Some of the deficiencies in 
general spring goods trade are now being offset by the 
seasonable interest in vacation goods. For fishing 
tackle, camping outfits and sports paraphernalia or- 
ders appear to be quite up to normal and this business 
is in a considerable degree the support of current hard- 
ware trade. The conservative attitude of hardware re- 
tailers is shown more by the scarcity of mail orders 
than by any falling off in the returns from traveling 
representatives. 

Building operations continue to be seriously handi- 
capped by labor difficulties and the general financial 
situation. In heavy hardware the situation is hardly 
encoutaging and prices have been evidencing decided 
weakness. 

WIRE NAILs.—The wire nail movement continues to 
drag and the weakness in prices which could be no 
longer postponed in the face of the unsatisfactory vol- 
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OFFICE OF HARDWARE AGB, 

New York, June 2, 1914. 
Spero the past few weeks orders seem to have 
diminished in number as well as in the quantity 
of goods specified, but at the same time there is a tone 
in the demand, indicated by the orders, that the public 
is buying right along. Otherwise, with the feeling 
existing among merchants, there would be much less 

in the aggregate volume of trade received from them. 

There is prevalent among some cool headed, clear 
witted merchants and manufacturers that about July 
1, when a large proportion of the wheat crop is as- 
sured, that there will be a revival of business for the 
reason that stecks in the hands of merchants are ab- 
normally light, which is not new—only more pro- 
nounced than ever. 

We think of wheat as important, and it is, but it is 
really that crop and many others, some of them larger 
than wheat, that must be relied on to effect marked 
changes in the volume of business. 

For instance, according to the 1912 report of the 
Secretary of Agriculture, which is at hand, the rela- 
tive estimated values of principal crops are wheat 
$596,000,000, corn $1,759,000,000, hay $861,000,000, oats 
$478,000,000, dairy products $830,000,000, not to men- 
tion potatoes, barley, tobacco, flaxseed, rye, rice, buck- 
wheat, hops and sugar all running into many millions 
of dollars. 

The actual values received eventually really exceeded 
these figures, in many instances, but are given here 
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Lap Welded Steel Standard Charcoal Iron 

1 an RAPS a 1% De Bak be odes Oh beae lk 

2 RE SESS Re eee ee 59 1 SEE ae Rs éccbieesese 49 
2% and 2% in. .2 oo... 2k « peeeredepete 45 
ee Roc cen cw 0s 70 , hh RR. BB Bere 54 
3% and 4% in.......... 72 3 and 3 66 Keb eee 57 
Ee a PR Sg te @ aed 60 
See ee Ss a & bs es ec es 62 7 ee nn nk cn oss nb de 49 


Locomotive and steamship special charcoal grades bring 
higher prices. 

? in. and smaller, over 18 ft., 10 per cent. net extra. 

2% in. and larger, over 22 ft., 10 per cent. net extra. 

Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Mississippi River; lengths 
over 22 ft., and all shipments going west of the Mississippi 
River mut be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. 





ume of business has in turn retarded the placing of 
specifications as it has become more apparent. 

We quote as follows: Carloads to jobbers, $1.68 to $1.73 
retatiers, $1.88 base; ail 20D. Chinsgo oe tan carloads to 

_ Bars WIRE.—The consumption of barb wire presents 
less cause for complaint on the part of manufacturers 
and jobbers than might be expected in view of the gen- 
eral situation. Demand has been consistently well sus- 
tained. 
oads to jobbers, $2.18, Lobe things, ane Salvanised, car- 
to retailers and for small lots. 

FENCE WIRE.—Fence wire sales during the spring 
have run into larger totals than those of a year ago 
and the demand is holding up surprisingly well in this, 
the latter part of the spring. Price concessions, where 
they occur, are due more to the influence of the general 
situation than to weaknesses arising directly from the 
conditions of the fence wire trade. 

For fence wire, f.o.b. Chicago, jobbers, in carloads, an- 
nealed, $1.58; galvanized, $1.98 ; retailers, carloads, annealed, 
$1.63; galvanized, $2.03. Retailers, less than carloads, an- 
nealed, $1.73; galvanized, $2.18; staples, bright, in carloads 
to jobbers, $1.78; galvanized, $2.18. Carloads to retailers, 


5c. extra, with an additional advance of 10c. for less than 
carloads. 


LINSEED O1IL.—The schedule in effect to-day, f.o.b. 
cars, Chicago, and subject to change without notice, for 
strictly pure old process linseed oil, is as follows: 

Carload lots, raw, 49c.; boiled, 51c.; 5 or more barrels, 


raw, 52c.; boiled, 53c.; less than 5 barrels, raw, 54c., 
boiled, 56c. 





merely to show relative estimated values of that year, 
and afford some conception of how the extremely favor- 
able farm conditions are likely soon to affect the yields 
on a very large acreage. 

When these crops are assured and the farmers have 
more time to spend away from their daily tasks, they 
will have more opportunities and increased credit with 
which to supply their wants. 

It is predicted by practical observers that a rush of 
business will come finally more towards fall because 
of expected bountiful harvests. 

If the crops prove to be what are anticipated various 
interests, railroads among the important, must be more 
liberal in their purchases. Barring eventualitis that 
cannot be foreseen, the agricultural situation should 
greatly help trade. 


WirE NAILs.—The demand for wire nails is excep- 
tionally light and there is some irregularity in prices 
for carload lots. Wants out of store by retailers are of 
a spasmodic character and nails are being picked up 
only as required from jobbers’ stocks. 


Wire nails, out of store, are held at $1.85 to $1.90 per keg 
se. 


Cut Natts.—The trade in cut nails at present is al- 
luded to by some in the trade as almost at a standstill. 
There is apparently a disposition on the part of some 
interests to cut prices, which makes buyers skeptical 
about placing orders. 
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Cut nails, out of store, are based at $1.85 per keg. 


LINSEED O1L.—The market at primary points for 
flaxseed has remained firm with a further advance in 
prices. In the New York market there is a lack of new 
features. Moderate requirements are reported for lin- 
seed oil from local and out-of-town buyers with quota- 
tions fairly steady. Trading generally is slow and 
largely of a jobbing character. 


city brands, card prices, is unchanged 
and nominal at 54c. in lots of 5 bbls. and over and a cent 
higher for less than 5 bbls. Out-of-town, raw, is quoted at 
53c. to 54c. per gallon, according to quantity and seller. 


Linseed oil, raw, 


Minneapolis.—Cautious merchants do not care as yet 
to quote a figure on the reduced acreage for flaxseed. 
It is generally thought that there will be a reduction, 
but it is asked, “why, if there is to be a sharp reduction 
in acreage, are the large manufacturers so anxious to 
sell oil at cost to produce or less?” Reports from abroad 
say “The large stocks of oil in public warehouse in 
London and Paris now total more than 100,000 barrels 
over last year’s figures at this date, and the presence 
of such a quantity tends to keep the market quiet.” A 
Paris estimate of public stock in Paris, London, Hull, 
Holland and Belgium total 48,000 long tons. The Mon- 
tana Elevator Company says present reports indicate 
decreased acreage, but flaxseed will be sown as late as 
June 15. A Canadian crusher says no intelligent esti- 
mate of this year’s flax acreage can be made at this 
date. Another statement is that oil must be going into 
consumption rapidly but public stocks of seed are not 
much changed. The receipts at Minneapolis and Duluth 
to date of the last crop aggregate 13,625 cars and the 
receipts for the same period last year was 22,808 cars. 
The receipts at Winnipeg, Manitoba, to date of the last 
crop aggregates 11,242 cars. 


Rope.—The business in hard fiber cordage is spotty 
and spasmodic, the business of May not having sus- 
tained the pace set in April. Some merchants note a 
decline in May orders from the amount of business 
in April, while there are others who report their cur- 
rent output for May about equal to that of April. There 





OFFICE OF HARDWARE AGE, 
San Francisco, May 25, 1914. 


HEAVY shower within the iast few days, coming 

at the hight of the cherry and hay season, has 
done considerable damage, and fruit crops generally, 
it is now estimated, will be comparatively short. The 
diversity of products of this territory, however, pre- 
vents a shortage in one, or even several lines from be- 
ing severely felt, and agricultural conditions on the 
whole are still above normal. Aside from a slight 
deterrent effect on the retail trade in seasonable goods, 
the late showers have curtailed the demand for irriga- 
tion supplies, which were among the most prominent 
features last year. This is reflected in a lighter de- 
mand for galvanized sheets. The steel trade in general 
is holding up fairly well as to tonnage, but prices are 
unsatisfactory. 

Business sentiment in general is becoming somewhat 
more hopeful. This is based largely on the advancing 
harvest season and the prospect of an early adjust- 
ment of traffic conditions by the Panama route. Actual 
improvement, though perceptible, has been limited, and 
by no means sufficient to bring out any strong buying 
movement. Both merchants and manufacturers, how- 
ever, are beginning to look for such a movement, prob- 
ably within a short time after the opening of the Pan- 
ama Canal. If this is simultaneous with the expected 
revival in other quarters, the demand will undoubtedly 
be very large, as many orders are being held back in 
anticipation of changes in freight rates. 

Some change is also expected in the relative position 
of foreign and domestic products. Easier communica- 
tion with manufacturing centers may enable the Pacific 
Coast trade to carry lighter stocks than in former 
years; but stocks are now at the lowest possible ebb, 
and considerable replenishment will be necessary. 
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is unanimity among them all that there is no tendency 


shown yet to enlarge stocks. Quotations for Manila 
rope are irregular but the high grades are strong and 
firmly held by makers who point to the slight margin 
now existing on good qualities of Manila cordage. 

WINDOW GLASs.—Most of the window glass factories 
went out of blast considerably in advance of the date, 
May 29, set by manufacturers last year. At this time, 
about all the remaining hand operated factories are idle 
and additional machine operated factories have drawn 
their fires, with slight indications of any of them be- 
ginning operation again until existing stocks have been 
liquidated. The dullness in general business is equally 
apparent in the window glass market, but the diminu- 
tion in production ought to create a better tone in glass 
circles. There is also, according to report, a reduction 
in output in Belgium and a quietness for all foreign 
destinations, with window glass sluggish likewise in 
Germany and Austria. 

Quotations for window glass in the eastern market are 
still nominal. 90 and 20% on single thick and 90 and 25% 
discount on double thick, from jobbers list 

NAVAL STORES.—The activity in spirits of turpentine 
is of very indifferent character, there being a moderate 
inquiry for spot turpentine from manufacturers and 
jobbers. Trade is especially slow for this period of the 
year and much of the usual painting demand has ob- 
viously been deferred until fall. 

Prices are steady based on 47'%c. per gallon for spirits of 
turpentine, the big receipts of new crop at the primary 
market keeping the tone easy. Rosins are dull and nominal 
with slight interest observable by manufacturers. Common 
to good strained, on the basis of 280 lb. per bbl., in yard, is 
quoted at $4.00 to $4.10 and D grade at $4.40 per bbl. 

HORSESHOES.—There has been an open reduction in 
the price of horseshoes, ranging at from 10 to 25c. per 
keg, according to the seller and market quoted in, but 
concessions have been current for some time. The 
present price is based on $3.25 per keg, f.o.b. Pitts- 
burgh, in carload lots and there is a 10c. per keg of 
100 lbs. advance for less than carloads. This reduc- 
tion, by one maker, has been quite generally met by 
other manufacturers. 


NCISCO 


The demand is gradually increasing for tools and 
supplies for outside work. Several corporations hav- 
ing plans for important construction are still ham- 
pered financially, but money for such purposes is com- 
ing out a little more freely, and the outlook in this line 
is encouraging. 


Manufacturers’ Agency Dissolved 


| pag enemas & Brodhead, New England manu- 

turers’ agents at 141 Milk street, Boston, Mass., 
have dissolved partnership. Mr. Brodhead resumes 
his connection with the Peckstowe & Wilcox Com- 
pany of Southington, Conn., while Ernest C. Far- 
land will continue the agency, visiting the hard- 
ware trade of New England in the interests of the 
lines of the following companies:: Smith & Hem- 
enway, hardware specialties; C. S. Norcross & Sons, 
garden tools; the American Wire Fabric Company, 
wire cloth; George B. Lessig Company, cut nails; 
Malleable Iron Fittings Company, zinc coated nails; 
National Standard Company, automobile jacks. 


A Refrigerator House Organ 


fi HE Grand Rapids Refrigerator Company, Grand 

Rapids, Mich., manufacturers of Leonard re- 
frigerators, has recently published the first num- 
ber of the house organ, entitled “The Refrigerator 
Salesman’s Magazine.” The booklet is gotten up 
in an interesting way, and contains many things of 
value to those who sell refrigerators in hardware 
stores or on the road. 
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THINGS WORTH KNOWING ABOUT COOKERS 


| Nemeeecomemsate cookers are increasingly entering into 

our practical daily life, and are helping to 
lower living costs, especially in the spring, sum- 
mer and autumn months. The growing use of gas 
ranges, oil stoves, electric and other heating agents 
other than the coal range enables the housewife to 
start the operation in a preliminary way that per- 
mits of stopping the consumption of fuel and there- 
fore costs by the turn of a key or burner. 

The method also works well where coal is the 
combustible used, but not to the same extent, be- 
cause a coal fire is from its nature more permanent. 

If there is a steady coal fire maintained for 
warmth or to heat water circulating through the 
water back, much of the fuel cannot be economized. 
Yet a coal fire can be kept for warmth and for 
water heating throughout the house without using 
fuel enough to boil, bake or roast, so that even 
under these conditions fireless cookers are economi- 
cal, although not to the same degree as when heat 
can be started or stopped instantly. The saving is 
greatest naturally in the preparation of food re- 
quiring considerable time, such as when baking 
beans, boiling meats or fowls, string beans or 
samp, roasting meats or game; in fact any cooking 
process requiring considerable time to thoroughly 
accomplish. Some foods can be heated for the first 
stage sufficiently in a few minutes, while others 
take longer. Such foods as baked beans, puddings, 
etc., can be browned to a finish in a few minutes at 
the end in the gas oven if preferred. 

With a fireless cooker the housekeeper can place 
the prepared material in the receptacles according 
to the variety required. Then after bringing the 
contents thoroughly to a boil they may be deposited 
in the cooker itself, the cover clamped on and the 
process begins. 


One or Two Heating Agents 


All cookers have one, sometimes two heating 
agents, usually made of soapstone or cast iron, 
which are heated simultaneously with the food at 
the beginning to supply necessary reserve heat. 

Theoretically one burner should heat both stone 
and food, by placing the food above the stone at the 
same time, but practically it becomes the choice of 
say two burners in a short time or one burner a 
longer time, and a burner for each will give the 
best results where possible. An asbestos mat should 
be used between the flame and the soapstone to pre- 
vent cracking the latter. This is unnecessary with 
cast iron. 

The explanation, physically, of the fireless cooker 
is that its walls being thoroughly insulated pre- 
vent dissipation of the stored heat for a long time, 
instead of equalizing with the surrounding warmer 
temperature. Also the heat absorbed by the discs 
supplements the heat imparted to the food, thus 
prolonging the cooking process. 

While fireless cookers are designed principally for 
cooking food, they can be utilized to keep cold eat- 
ables for some time, such as ice cream, frozen pud- 
dings, ices, etc., if well chilled to begin with; or 
the addition of a little ice will help in a pnch. 

The insulation not only keeps the heat in and the 
colder temperatures out, but it will likewise keep 
chilled cold food and retard the gradual warming 
processes which prevail in most residences. 

The variety of articles so prepared depends on 
the individual, leading makers offering a wide 
choice in equipment both as to capacities and char- 
acter. The pots may be of enameled steel ware 


or spun aluminum in deep, intermediate or shallow 


vessels. 
Eliminating Smells 


Fireless cookers are a boon to tidy people, averse 
to filling a house with offensive odors, sometimes 
dense enough to cut with a knife, especially when 
cooking onions, fish and the penetrating garlic, so 
dear to those from southern Europe. 

Where the lady of the house does her own house- 
work and cooking, especially in city houses or 
where there are two or more flights of stairs to 
race up and down, no attention is required by the 
cooker, merely opening it and serving the food at 
meal time. Food cooked ordinarily frequently de- 
mands close, constant attendance, or it may be 
scorched. Again this process retains the natural 
juices and flavor of the food instead of not only 
filling the home with objectionable scents, but dis- 
sipating the valuable elements which the chefs in 
fine eating establishments endeavor to preserve 
through the use of casseroles by serving the food 
to the guests directly from the covered dish in 
which it was prepared. 

Again, if madame has callers but no maid, the 
meal is not jeopardized because her time was other- 
wise occupied or her attention diverted. Or, she 
can even go shopping with impunity and unlooked 
for delays do not affect the results. Cereals or kin- 
dred breakfast dishes may be started at night and be 
ready for the early-riser, providing a dish of oat- 
meal or what not requiring thorough cooking, in- 
stead of having a pasty, starchy, indigestible mess 
to torture a stomach. 

When a Cooker Justified Itself 


Cooking vegetables, et al, where water is added 
to the material at the start, seemed plausible 
enough to an ordinary laymen, but when a daughter 
home on vacation fresh from a leading university, 
having taken a course in domestic economy on the 
side to supplement analytical geometry, differential 
calculus, history, physiography, the linguistic di- 
versions and other time-consuming pleasures es- 
sayed to bake biscuits, dad, a mere man, considered 
it a joke. Nevertheless, “those who laugh last 
laugh best,’”’ and when at supper the “biscuits” were 
served they were browned hard enough to ram down 
Villa’s light artillery as shrapnel. That was the 
first attempt of a novice in the making of the 
“biskies Vic liked.” It was established, however, 
that instead of insufficient heat there was alto- 
gether too much. This merely meant try again, 
using the soft pedal and getting experience by prac- 
tice if directions are to be ignored and one really 
wants to see “the wheels go ’round” regardless of 
spoiled materials. 

Fowl, game and meats can be roasted, pies baked 
and similar stunts performed, for which an extra 
heating disc is provided to supplement the required 
reserve of stored heat. 

Fireless Cookers in Camp 


Lewis & Conger, New York City, who probably 
carry the largest, most diverse and best assorted 
stock of household and kitchen goods, of domestic 
and foreign manufacture, in the United States, say 
it is surprising how many fireless cookers they sell 
to camping parties along the Jersey shore and else- 
where. It means often that a fire can be started 
before beginning to spin yarns over a pipe or cigars 
and rolling up in blankets for the night, especially 
in mountainous sections. Or if the party is going 
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to be away through the day, something hearty and 
appetizing may be ready to satisfy ravenous ap- 
petites on getting back after a hunt, tramp, flycast- 
ing trip or boating expedition and the tired bunch 
had rather eat than fuss with cooking. 


Cookers in a Variety of Shapes and Capacities 


Cooking utensils are made in various shapes to 
accommodate the necessities or whims of exacting 
temperaments. Sometimes one may prefer three 
vessels nesting together in one plane which are 
outwardly circular and then fill the remaining 
space with the regular round vessels, deep or shal- 
low, according to the internal capacity and desire 
for different articles of food. 

Materials thus cooked by boiling will not con- 
taminate adjoining articles through a mixture of 
flavors, which are side by side, above or below. 

Handy, light folding wrought iron racks are 
furnished to hold pie plates and by which to lift 
out without tilting or spilling the hot contents. 
Where but one utensil is to be used, the remaining 
pots should likewise be filled with boiling water in 
addition to the heated stone to accomplish satis- 
factory results. 


Fireless Cookers in the Antipodes 


Fireless cookers have penetrated to Australia, 
where they are actively sold and are entirely of 
American manufacture, according to the statement 
of a native merchant now in the United States. 
Demonstrations are being given in stores and other 
suitable places by young women who soon impart 
all necessary instructions, and they are doing a 
“land office” business. 

Some of the construction is of sheet steel, paint- 
ed or enameled, with either zinc or aluminum in- 
terior linings, obtainable in small, medium or large 
sizes, with either granite enameled ware or alum- 
inum cooking pots, some having two interior lugs 
or pins to engage the cover and with a suitable 
gasket for making a tight joint. Others, also of 
metal, resemble chests made with either two or 
three cooking compartments. One of the latter has 
one each, 12 quart and 4 quart and two 2 quart, 
with a 4 quart shallow vessel and 2 folding baking 
or pie racks and 5 soap stones. One style is 
equipped with an alcohol lamp to start the process 
where other fuel or facilities are not convenient. 


Fireless Cookers for the Affluent 


One very attractive style is of wood in white 
enamel, supported on four square legs, very con- 
venient to reach without stooping. In this there 
are two cooking compartments. At the left is 
where boiling is done. First, a hinged door is 
swung to the right, exposing another door hinged 
at the bottom which drops forward a quarter circle 
and provides also a shelf on which to rest a pot. 
At the right in the same plane is a similar cooking 
section for roasting or baking, the two doors open- 
ing in the same way. If gravy is filled there is a 
trough that catches and delivers it. 

For the favored ones there are kitchen cabinets 
about 5 feet high and 4% feet wide, of wood, white 
enameled, on legs containing not only two cooking 


compartments for boiling and baking simultaneous-— 


ly, but a receptacle for flour, seven. convenient 
drawers, a refrigerator at the right, a metal side 
vent tube at the left and an aluminum table top, 
which can easily be kept sweet and clean. The 
supplemental heating devices are of cast iron and 
Square, instead of soap stone. There are several 
good electrical fireless cookers which may be fixed 
the night before or any time and started at any 
predetermined period by means of an alarm clock, 
the electric current of which is also subject to con- 
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trol, giving splendid results where electricity is 
available. : 
Great Savings in Cost and Time 


There are merchants well informed on cookers 
who say there is a saving of 80 per cent in the fuel, 
whether oil, gas, gasoline or alcohol, and a corre- 
sponding amount of labor, largely in relief from 
watching and tending. Heat temperatures up to 
about 600 deg. F. are easily obtainable in most 
fireless cookers, or more if necessary, according to 
how hot the cast iron discs, etc., are made at the 
start. 

Ordinarily in cooking there is a shrinkage of 
about 33 1-3 per cent, much of which is saved in a 
fireless cooker, while the product is improved by 
the thorough, slower method of cooking and the 
retention of flavor, all of which contributes to a 
reduction in the cost of living, to say nothing of 
the convenience. 


SHEET METAL JOBBERS MEET 


Metal Branch of National Hardware 
Association Convenes 


HE metal branch of the National Hardware 

Association held its third annual meeting at 

the Fort Pitt Hotel, Pittsburgh, Pennsylvania, 
Tuesday and Wednesday, May 19 and 20. 

A. J. Cohen, of Merchants & Evans Company, 
Philadelphia, presided. A variety of subjects were 
discussed, and it ‘was the consensus of opinion of 
the more than 100 delegates who attended the meet- 
ing that it had been a most successful one, and that 
substantial results were obtained. 

Among the matters discussed were measures 
which would have for their effect the raising of 
quality of tin plate and sheet iron by eliminating 
certain light weight materials, and would also 
abolish the stamping of misleading symbols on such 
products. 

H. L. MacKenzie read a very interesting paper 
on the subject of “Should Roofing Be Sold by the 
Pound Instead of by the Square?” 

At the Wednesday morning session, G. H. Himes, 
of the Carnahan Tin Plate and Sheet Company, 
read an article on “Contractual Obligations” which 
provoked much favorable comment among both the 
manufacturers and jobbers present, and a resolu- 
tion was adopted favoring a uniform contract, 
obligatory and binding on the part of the buyer 
and seller. 

The traffic committee of the Sheet Metal Club 
appeared before the convention to urge the mem- 
bers of the metal branch to assist them in protest- 
ing to the Interstate Commerce Commission against 
the charge for spotting cars, and as a result, the 
metal branch passed a resolution requesting the 
executive committee of the National Hardware 
Association to file a protest with the Interstate 
Commerce Commission on this point. 


He Followed Directions 


Hs relatives telephoned to the nearest florist’s. 

The ribbon must be extra wide with “Rest in 
Peace” on both sides, and if there was room, “We 
Shall Meet in Heaven.” 

The florist was away and his new assistant 
handled the job. There was a sensation when the 
flowers turned up at the funeral. The ribbon was 
extra wide, indeed, and on it was the inscription: 

“Rest in peace on both sides, and, if there is 
room, we shall meet in heaven.”—Current Opinion. 
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DEDICATION OF DISSTON ATHLETIC GROUNDS 


S hier: official opening of the season and the dedica- of spectators, including employees and guests. 

tion of the greatly improved grounds of the The first ball was thrown out by S. Horace Diss- 
new Disston Athletic Association took place on ton, chairman of the board of governors of the 
Saturday, May athletic associa- . 
16, at Philadel- tion, and the 
phia. game was called. 


Extensive prep- The opposing 
arations were teams were the 


made to celebrate Wissinoming 
the event in a fit- Field Club and 
ting manner, and the Disston team. 
these plans were The team which 
carried to. suc- represented 
cessful comple- Henry Disston & 
tion. Sons was selected 

Especial in- from the mem- 
terest was felt in bers of fourteen 
this opening, as it teams, represent- 
was the first pub- ing various de- 
lic game played partments in the 
on behalf of the works, which had 
new association been playing 
and marked its elimination games 
real beginning. during the early 

The celebration part of the sea- 
opened with an son. This meant 
elaborate street that the members 
parade. This of the regular 
parade was led by team were excep- 
automobiles car- tionally fine play- 
rying the officials ers, and as the 
of the association other team has 
and the opposing an extensive repu- 
teams. Behind tation for good 
the automobiles ball playing, it 
came the band of will be seen that 
the State Fen- from the start the 


cibles, which was play was fast and 








followed by the Disston 1914 base ball team exciting. The 
marshal and his Disston team won. 
six aides. These in turn were followed by the mem- The score was 5 to 2, which tells the story. 
bers of the association. The parade proceeded Opening under such auspicious circumstances the 
through the principal streets of the town of Tacony, Disston Athletic Association promises to be a per- 
where the Diss- manent and pros- 
ton saw factory is : perous organiza- 
located, finally ar- tion which will 
riving at the add further glory 
gates of the to the already 
grounds. Pre- famous  Disston 
ceded by the name. 

band, the players It is the inten- 
then marched ) tion of Henry 
around the Disston & Sons 


to make the ath- 
letic association 
a very prominent 
feature of the 
welfare work the 
company does 
among its = em- 
ployees. In addi- 
tion to baseball 
there will occa- 
sionally be field 
day events, with 
contests in run- 


grounds, drawing 
up in front of the 
grandstand to be 
photographed. 

To the inspir- 
ing strains of the 
‘Star Spangled 
Banner,” the Am- 
erican flag was 
raised to the top 
of the new steel 
flag pole, 80 feet 
in hight, and the 





Oh ome ar) L. 
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grounds were of- ning, jumping, 
ficially opened. pole vaulting and 
One of the promi- Review of Disston 1914 base ball team other such track 

events. Tennis 


nent citizens of 
Tacony then made an introductory speech, which courts will also be provided in the grounds for those 


was enthusiastically received by the members of who wish to while away a portion of the noon hour 
the <ssociation, the players and a large crowd in this way. 
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PATTERN FOR PLAIN FUNNEL 


Hardware Age Sheet Metal Expert Shows the Way It’s Done 
By A. F. MUELLER 
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Pattern for an ordinary funnel 


N this drawing is presented the usual way of 
| developing the pattern for the ordinary funnel 
by the radial method of development and a 
short method that is used when the vertical section 
or the outline of the cone, of which the funnel is a 
part, is an equilateral triangle. This short method 
is like most short methods, a combination of pecu- 
liar conditions and therefore is limited to these 
conditions in the use and application of the method. 
In Fig. 1 is shown the elevation of the funnel 
and it has been inverted in order to more easily 
compare the pattern with a similar pattern devel- 
oped by the short method. Draw the outline of the 
cone, of which the body of the funnel is a part, and 
with A as center and radius to 7 describe an indefi- 
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nite arc as 1’-7’-1”. Bisect the line 1-7 in Fig. 1 
and with this point as center and radius to 7 
describe a half profile of the base of the cone. 
Space this semicircle into a number of equal spaces 
and transfer twice the number and lengths of these 
spaces to the arc in Fig. 2, as 1’-2’, 2’-3’, 3’-4 etc. 
Drawing the lines from 1’ and 1” to A and describ- 
ing the arc n-o will complete the net pattern for 
the body. The outline of the cone having been an 
equilateral triangle it reveals the fact in examining 
the net pattern that the edges 1’-0 and 1”-n lie on 
the same straight line 1-1” and therefore the pat- 
tern is half of a circle whose radius is equal to the 
slant height of the cone or the diameter of the 


base. 
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The circumferences of circles increase in the 
same ratio as their respective diameters, as, for 
instance, the circumference of a 6-inch diameter 
is 18.849 inches. Doubling the diameter, 12 inches, 
and its circumference is 37.699 inches, or twice 
the circumference of the 6-inch circle. Multiplying 
6 by 1% and the diameter will be 9 inches whose 
circumference is 28.274 or 1% times the circum- 
ference of the 6-inch diameter. This will hold good 
with any number and we can take advantage of this 
fact in laying out the pattern for this class of 
funnels. 

In Fig. 3 draw a straight line as E-F and with 
any point on it as center, and radius equal to the 
diameter of the large end of the funnel, describe a 
semicircle E-G-F. With the same center and radius 
equal to the diameter of the small end of the body 
describe the semicircle a-d-g and then will E-G-F- 
g-d-a be the net pattern for the body and be an 
accurate geometrical development without having 
recourse to any other or preliminary construction 
drawings, such as plans or elevations. This method, 
as described above, can only be used when the 
radius X-F is equal to the diameter of the large 
end of the funnel, as it then describes a circle with 
a diameter twice as great, consequently having a 
circumference twice as long. And half of this 
latter circumference is equal to the circumference 
of the funnel. 

To the edges E-a and g-F add material for 
a grooved seam which may be a lap seam in the 
smaller sizes, and to the large arc material for 
wiring. For the joint between the body and the 
tube, material is allowed on the body as shown on 
the small arc. At E and F the allowances are 
notched for the wire and a small corner cut away at 
a and g. This notch should not, as is usually the 
case, be a long slanting notch as the joint is a lap 
joint and the tube will not cover the opening that 
will result from such a notch. 

In Fig. 4, draw a line as h-i equal in length to 
the diameter of the small end of the body. From 
the center point of this line erect an indefinite 
perpendicular and set off on it the height or length 
of the tube and at right angles to this perpendicular 
and through the point set off on each side the half 
diameter of the small end of the tube. From h and 
i draw lines through the ends of the small diameter, 
intersecting the perpendicular or center line as at 
B. With B as center and radii to j and h describe 
indefinite arcs. In Fig. 3 space the arc a-d-g into 
a number of equal spaces and transfer these spaces 
to the large arc in Fig. 4 as a-b, b-c, c-d, etc. From 
a and g draw lines to B and adding material for a 
lap seam to one of the side edges will complete the 
pattern for the tube as shown in Fig. 5. 

Fig. 8 is a section of the joint between the body 
and the tube and Fig. 9 a section on the wired top 
of the funnel. 

Fig. 6 illustrates the method of stretching out 
the lap material on the body. After the funnel has 
been wired it is placed on the long horn of the 
blowhorn stake and rotated, pushing all the while 
toward the blowhorn, until the required opening is 
obtained. However, pushing too hard will cause 
the seam to open and then the hammer must be used 
or the material stretched will all be on one side of 
the opening. 

The ring with clip, with which the funnel is hung 
up, is shown in Fig. 9. They are made by winding 
No. 14 or 16 wire around a form such as one of the 
shop stakes, broom handle or any other convenient 
form. The wire, which will then be in a small coil, 
is cut to form rings and these rings are flattened 
on each side of the ends of the wire. Narrow 
strips of tin are now folded around this flattened 
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part to form the clips. When the rings are soldered 
over the seam the edges must be bent on the dotted 
lines to fit the seam and funnel and they will often 
cover openings when the notches are cut too large. 
The ends of the wires in the top of the funnel 
should butt on either side of the body seam and 
about a quarter of an inch away from the seam. 
Then the rings can be attached so that the middle 
of the clip will be over the butt and strengthen that 
point. 

Various methods are used to provide escape for 
air, the most common being flutes in the tubes. 
When the pattern for the tube is laid out a number 
of lines can be drawn from points on the arc a-g 
toward B. Then these lines will be guides to be 
followed in grooving the tubes with the small single 
beader, turning the operation of the machine back- 
wards. The tubes are then formed to shape in the 
usual manner and if the flutes are not turned too 
deep they will not interfere with this work and 
they can be put either on the inside or the outside. 
Another way is that after the tubes are finished the 
small end is made triangular or square. This is 
frequently done by whittling a hardwood stick to 
the required shape and then using it as a form and 
malleting the tubes to that shape. If there are 
many tubes an iron form must be used and the 
lower tange of the bench or stock shears will answer 
admirably in some cases. 


PLEA FOR RESEARCH WORK 


F. Alex. Chandler Commends N. R. H. A. 
for Action on Harvard Subsidy 


BOSTON, MAss., May 25, 1914. 

I EXPECT that by the empowering vote at the 

Indianapolis National Convention to appropri- 
ate the sum of $10,000 to assist in subsidizing a 
three years’ systematic and scientific research of 
hardware retailing that this National Retail Hard- 
ware Association has taken a long step toward 
becoming an achieving rather than a resolving body. 

The problems of manufacturing, jobbing and re- 
tailing are interdependent and I look for a very 
hearty co-operation all through our trade in this 
research work. 

A university is peculiarly fitted for this work of 
business research, since its standing and its im- 
partial and impersonal position inspire confidence. 
It gives a trustworthy guarantee of the confidential 
treatment of individual data and it is distinctly 
non-competitive. It has the true spirit of research. 
It wants facts. It wants to be sure they are facts 
and is willing to work for them. 

Facts and figures have already been gathered 
from 36 retail hardware stores in greater Boston 
by the Harvard Bureau of Research, with the 
further extension of co-operation between the mer- 
chants and the bureau. Such a basis of well-tested 
fact will be acquired that valid conclusions of great 
practical and theoretical value may be drawn. 

Bulletins will be issued from time to time during 
the work and in such a comprehensive manner as 
to make the information useful and adaptable to 
the hardware merchant, large or small. 

I studied this matter very carefully with able 
advisors within and without the New England 
Association before bringing it to the convention, 
and am very much gratified that it has been de- 
cided to undertake the work. I want to urge every 
merchant to co-operate in it and believe it will bring 
the standard of our respected trade increasingly 
to higher levels. 

Very truly yours, 
F. ALEXANDER CHANDLER. 
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STANLEY 


Hangers ! Fasteners 
For Heavy Service 


For heavy windows of warehouses and 
factories, or for any purpose where strong 
support is needed on heavy sashes, these 
Stanley Hangers and Fasteners are espe- 
cially designed. They are built with the 
strength that the Stanley Works always pro- 
vides whenever and wherever it is needed. 


Windows which swing out from the bot- 
tom have many advantages over sliding 
sashes. Perfect ventilation may be secured 
at all times without regard to the weather, 
especially when the No. 1713 fasteners are 
used, by which the window can be locked in 
three different positions. 


The Summer weather will bring a call for 
better methods of ventilation. Why not be 
ready to supply these hangers and fasteners? 


No. 1712 packed one set in a carton, 2 hangers to a set. 
No. 1713 packed one set in a carton, 2 fasteners to a set. 
Japanned, Stanley Sherardized, or Plain Steel Finish. 

Cut of 1713 app. one-third size. No. 1712 about one-half. 
Ask your Jobber. 


The Stanley Works 


NEW BRITAIN, CONN. 
NEW YORK, CHICAGO 


Canadian Representative, A. Macfarlane & Co., Montreal 


See our Box Strapping ad on Page 1381 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


“Favorite” Floor Brush 


The Duncan Bros. & Wray Co., 
Ludlow Falls, Ohio, manufacturer of 
floor scraping machines, weighted 
floor waxing brushes and other hard- 
~~ 














“Favorite” floor brush for waxing 


The 
and polishing 


ware specialties, has just placed on 
the market a new style of floor wax- 
ing and polishing brush called “The 
Favorite.” It is made with an extra 
wide block, which adds to its capac- 
ity, as well as being a brush that is 
not easily tipped over. The handle 
lays down flat, so it can be used under 
furniture, etc. The block is of hard- 
wood with solid back and filled with a 
good brush stock that will stand up 
under the weight. The manufacturer 
has @ special circular on floor waxing 
and polishing brushes which will be 
mailed to the trade upon request. 


“Iron Age” Machines 


The Bateman Mfg. Company, Gren- 
loch, N. J., has made a number of ad- 
ditions to its line of “Iron Age” pro- 
ductions. Two of the latest machines 
are the new traction sprayer with low 
nozzles, No. 109, and the cotton 
planter, No. 146. 

The new traction sprayer the com- 
pany claims will cover all of the plant 
at once, and it will be found especially 
profitable in potatoes, tomatoes and 
all row crops that lift their leaves a 
reasonable distance above the ground. 

On this arrangement of the spray 
bar, there are twelve nozzles, covering 
four rows, instead of four nozzles for 
the same number of rows. Four 

















“Tron MA ge” new traction sprayer with 
low nozzles 
direct the spray to the tops of the 
rows. Then there are five pipe exten- 
sions that give eight nozzles close to 
the ground, two on the inside pipes 
and one each on the outside pipes. 
These lower nozzles can be adjusted to 
throw more of the spray at an up- 
ward angle if necessary. Ordinarily 


it won’t be necessary, because with 
these twelve nozzles working at high 
pressure the plants are completely 
covered, top, underside and all sides. 
They produce a dense fog that en- 
velopes the whole plant and setties 
there. 

The equipment includes a 100-gal- 
lon wood tank, double-acting pump, 
steel angle bar for supporting the 
spray piping, nozzle strainers and 
“Tron Age” nozzles. No wind shift 
is used, and because of the low nozzle 
is not needed. Adjustments can be 
made for spraying rows that are 28, 
30, 33 or 36 inches apart. A separate 
lever shifts each side. The machine is 
built for two horses. 

The new cotton planter opens the 
furrow, sows fertilizer, makes the 
“list” plants and covers the seed and 
marks the new row, all in one opera- 
tion. 

In most cases, planting cotton has 
meant one man and a mule for open- 
ing the furrow with a plow, one man 

















cotton planter made 


“Tron Age’ new 
Mfg. Company 


by the Bateman 


and a mule to fertilize, one man and a 
mule to make the list, going twice 
over the row to do it with a plow, and 
one man and a mule to plant the seed. 

This machine means one man and a 
pair of mules, one machine, one opera- 
tion and a perfect job. 

A positive sowing device in the bot- 
tom of a large hopper takes care of 
the seed and the fertilizer distributor 
is the same model that has been: used 


for years on “Iron Age” potatoe 
planters and “Trucker’s” variety 
planters. Both hoppers are galvan- 


ized. All necessary adjustments are 
provided for depth of the furrow, 
hight of “list” and depth of planting. 
One lever shuts off the flow of seed 
and fertilizer at the same time. 

A rear roller will be provided for 
packing the soil after covering the 
seed, although it is not shown in the 
cut. 

The machine is all steel construc- 
tion, has steel wheels, 38 inches high, 
with steel lugs riveted to the rim, 
flange fashion. High flanged wheels 
prevent the machine working side- 
wise when making the “list.” 


THE CELFOR TooL COMPANY, Bu- 
chanan, Mich., manufacturer of high 
grade steel tools, has increased its 
capital stock from $150,000 to $1,- 
000,000. It has also increased its di- 
rectorate from five to seven. 
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“Adbro” Serew Driver 


The Adbro Mfg. Company, Fulton 
Building, Pittsburgh, Pa., is featurirg 
its screw driver that has a continuous 
rotary motion, which permits a screw 
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“Adbro” screw driver 


to be run in to its limit; or to be 
backed clear out without stopping to 
adjust. 

The T-head gripping portion gives 
great purchase or leverage. By a 
simple rapid turning of the wrist, the 
forearm being held firm, any desired 
speed can be attained. 

The handle is loose on the steel roll 
and prevents blisters when used on 
tight screws. 

The “Adbro” screw driver is made 
in two parts. The company claims 
that the best quality of steel is used 
and guarantees every driver to per- 
form its maximum work without 
breakage. , 

It is light in weight and easy to 
carry around and handle. When 
equipped with a chuck to receive bits, 
etc., it serves as a one-handed re- 
volving tool holder. 


Winchester Air Rifle Shot 


The Winchester Repeating Arms 
Company, New Haven, Conn., and 
312 Broadway, New York City, is 
manufacturing Winchester air rifle 
shot, which is a special size fitting 
practically all standard air rifles. In 
its manufacture, particular attention 
is given to securing uniformity of size 
and hardness. It is made to give in- 
creased accuracy, range and penetra- 
tion when used in almost any air rifle 
because, being the correct size to fit 
the bore properly, none of the driving 
force of the rifle is lost. 

An important feature of this ar- 

















Winchester air rifle shot in pocket con- 
tainer 


ticle is the packing of it in handy and 
strong pasteboard tubes that can be 
carried conveniently in the pocket. 
These tubes contain 4 ounces of shot, 
are retailed for 5 cents each and are 
packed 100 tubes to the case. 

In an article of this character sell- 
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No. 282 No. 382 
R-W Adjustable Malleable D’s 








No. 210 R-W Steel Foot Scraper for Concrete 
Walks or Steps 
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‘No. 215 R-W Gravity Latch 
For Swinging and Sliding Doors 





No. 225 R-W Lion Steel Latch 
For Medium and Light 
Swing Doors 
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No. 211 R-W Steel Foot Scraper 


You can make a sale to every 
caller if you handle the complete 


R-W 
Hardware 
Specialties 


Steel Hatchets, Wagon 
Jacks, Grass Catchers, 
Wrenches, Folding 
Buggy Seats, Folding 
Sleds, Door Catches, 
Holders, Stays, Stay 
Rollers, Stops, Corner 
Irons, Mending Plates 


If you haven't our 
Catalog, write today. 


chards-Wilco 


A 
hanger 
for any 

door 
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. 03-3 R-W Ornamental Hinges 
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ing at a small price, it is especially 
advantageous to have it in such form 
that it can be handed out to the cus- 
tomer without loss of time or neces- 
sity for wrapping and tieing, and it 
is especially valuable to the user be- 
cause of the convenient package and 
easily removable top, resembling in 


appearance a shot-gun shell and of | 


about the same size. 


Stow Two Spindle Drill 


The Stow Mfg. Company, Bing- 
hamton, N. Y., is featuring the Stow 
two-spindle drill, which the company 
claims has advantages over the two 
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Stow two spindle drill 


speed one spindle drill. Among the 
more important are, greater power 
for heavy drilling from large spindle; 
the ease with which either spindle can 
be reversed; a great advantage in light 
tapping, ete., and its adaptability for 
the use of either S. S. or M. T. S. 
drills. 

The No. 1 spindle is fitted with 
Jacobs’ chuck, taking S. S. drills 0 to 
% inch; speed 450 r. p. m. 

The No. 2 spindle takes M. T. 
drills 0 to % of an inch inclusive; 
speed 225 r. p. m. 


THE HAZLETON HARDWARE & HEAT- 
ING COMPANY, manufacturer of tin- 
ware and dealers in hardware, for- 
merly at 120 and 122 West Broad 
street, has purchased the store of 
Bright & Co. The business of 
the two concerns will be consoli- 
dated in the Bright store building at 
33-35 West Broad street, and in the 
new Bright warehouse on Walnut 
street. The capital stock of the cor- 
poration has been increased and the 
name changed to the Hazleton Hard- 
ware Company. The firm will carry a 
general line of hardware, house fur- 
nishings, sporting goods, mine and 
mill supplies, etc., both wholesale and 
retail. 


Davis’ Steel Ranges 


The Davis’ patent steel ranges made 
by J. M. Davis & Son, Oakland, Md., 
embody new ideas and new principles, 
the company claims. 

Among the many special features 
of the Davis’ steel ranges are: The 


positive stop motion grates and bars 
without cogwheels that cannot get out 
of place; all sizes and styles of Davis’ 
ranges take same grates and liners; 
rocking grates with poker and lid 
lifter shaker, making it easy to oper- 
ate and that can be used for wood or 
coal; extended lugs on end of grate 
bars that act as guards to prevent 
cinders from clogging or wedging be- 
tween the tilted bars; a grate rest 
with large openings next to oven pre- 
venting any accumulation of ashes; 
twenty-pound oven liners with large 
open air spaces behind so that ashes 
cannot accumulate behind the liners, 
but will pass through the grate rest 
to ash pit; the grates are three in 
number, have rocker motion, cannot 
warp, twist or burn out if properly 
cared for; the poker shaker that re- 
quires very little strength to operate 
and allows the operator to stand 
straight while shaking out the ashes; 
double weight cast-iron tops that will 
stand the heat and strain, wearing 
twice as long as lightweight tops. 
Paneled patent turn closet doors made 
of polished iron, easy to operate, that 
extend full length of the range top 
over the reservoir; incased reservoir 
heated by contact without damper, 
thus avoiding any accumulating of 
soot around reservoir which lifts out 
and is always clean. The top and 
sides of the oven are made of one 
single piece of steel, making the oven 
dust and gas tight. Patent removable 
over bottom that does not warp; bal- 
anced oven doors with malleable iron 
hinges; no springs to get out of order; 
double steel plated bodies interlined 
with asbestos; cast back flues that will 

















Davis’ steel range 


not burn out or rust through; large 
drop feed doors for wood or coal easy 
to operate; dampers that operate 
from the front where they are easy 
to get at; built up square. Every inch 
of space is utilized. Can be placed in 
any corner, as all working parts are 
operated from the front, etc. 


American Tilting Grinder 


The American Grinder Manufactur- 
ing Company, Milwaukee, Wis., is 
now marketing a new type of tilting 
grinder for which several unique and 
advantageous features are claimed. 

This grinder is so constructed that 
by an easy one-hand lift it may be 
tilted into position for sharpening 
meat chopper blades, clipper blades or 
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any tools having a broad surface. 
This is done without loosening any 
bolts or screws. It requires but a 
moment to tilt the Number Six to any 
position. 

Another feature is the construction 
of a grinder in which the handle is 
never in the way of the operator. 
This is accomplished by placing the 
barrel, which carries the grinding 
wheel spindle, at a 30-degree angle 
with the drive wheel, instead of run- 
ning it parallel. This is said to elimi- 
nate a whole lot of inconvenience and 
to insure quicker and better work. 
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American grinder Number six 


The manufacturer claims that no 
matter what position the grinder is 
operated in the American helical gear 
drive assures smooth, easy operation. 

The gears run continually in a bath 
of oil, and this feature, combined with 
ball bearing construction, is said to 
make the American Six run as 
smoothly and noiselessly as a cream 
separator. 

The grinders are neatly and com- 
pactly designed and are well finished. 


Laurel Furnaces 


To supply a demand for a high 
grade Laurel furnace at a low price 
the Art Stove Company, Detroit 
Michigan, has brought out a new line 
of furnaces with steel radiators for 
hard coal and cast radiators for soft 
coal. Either type can be used for 
coke, wood or gas. The furnace has a 
full cast front and straight casing. 
The ash pit is large and roomy. The 
grate consists of four heavy triangu- 
lar bars with any section removable 
without disturbing the other bars. A 
dust flue connects the ash pit with the 
combustion chamber and is fitted with 
a swing damper. The fire pot is made 
in two sections and with large joints. 
The feed door and chute are of good 
size, the former being fitted with a 
perforated cast lining. The chain 
plate regulator is nickeled and con- 
nected to drafts by a strong chain to 
permit the regulation of drafts from 
the first floor. The castings are of 
galvanized iron with asbestos and cor- 
rugated iron linings, reducing the 
heat radiation in the basement. The 
cast radiator is made in two sections 
with smooth inside surfaces and deep 
flange joints packed with asbestos ce- 
ment. 
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IBOOUTE STAGNATION 


Old John Jonesie, during a wakeful moment the other day, permitted our Fixture 
Expert to interview him on the subject of Modern Fixtures. 

The interview, however, was not very satisfactory owing to the fact that Mr. Jonesie 
almost immediately lapsed back into that “‘tranquil’’ state of inactivity. 

High grade Profit Producing Fixtures—Warren Fixtures were of about as much 
interest to Friend Jonesie as Grand Opera to a Janitor. 

Nevertheless we have hopes— 

We have hopes, because We Know that even Jonesie is going to wake up one of 
these days to the full realization that to build up his business and keep it in “apple 
pie order’’ he must install modern up-to-the-minute equipment. 

Warren Hardware Store Fixtures are the Best Fixtures Brains and Money, Time 
and Experience can produce. Made in sectional Units—Interchangeable, Practical and 
Reliable. 

Warren's Standard Catalogue No. 219—free upon request. 


J. D. WARREN MFG. COMPANY 


Executive Offices and Display Rooms, 503 Masonic Temple, Chicago. 
Eastern Display Room, 253 Broadway, New York. 
THE LARGEST MANUFACTURERS OF HARDWARE STORE FIXTURES IN THE WORLD. 
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“Readyhot” Brazing and 
Soldering Torch 


The Nemo Chemical and Specialty 
Mfg. Company, 350 North Clark 
street, Chicago, is making the “Ready- 
hot” brazing and soldering torch. 

This torch is just what the name 

















“Readyhot” brazing and soldering torch 


implies, the company claims, always 
ready for instantaneous use. There 
is no generating of heat, and gaso- 
line is not required. The heat does 
not fluctuate, but remains continuous 
and even at any degree desired. It 
is handy and light and does not 
sputter, and is designed so as to be 
adjustable while in use for any de- 
sired heat. 

The ordinary fuel gas without pres- 
sure can be successfully used, making 
its own combustion. The alternating 
inspirator is so graduated that nearly 
any metal can be heated to a melting 
point in a short time. 

This torch is practical for any shop 
or garage. 


Stanley Foot Bolt 


The Stanley Works, New Britain, 
Conn., is now making the Stanley No. 
356 foot bolt in 10 
inch size to match 
the 355-10 inch chain 
bolt. 

This 10 inch size 
foot bolt is packed %4 
dozen in a box with 
screws to match and 
with rectangular floor 
plates having oval 
shaped holes that will 
take care of any 
shrinking of the door. 
The cap and release 
of bolt are made of 
solid bronze. 

The springs are of 
the best quality, the 
company claims, with 
good positive action, 
and are sherardized 
by the Stanley proc- 
ess which absolutely 
prevents rust. 

The bolts are easily 
. f operated by a slight 
Stanley foot bolt pressure of the foot. 





Browne Hasp Fastener 


The Browne hasp fastener made by 
the Browne Hasp Fastener Company, 
Lebanon, Ohio, is used for sliding and 
swinging doors. 

It is made from % inch iron ma- 
chinery steel, and is guaranteed 
against breakage. 

The fastener is made for right and 
left hand. Figure 1 shows the right 


hand fastener which has the lever 
(a) pivoted to the door-post or frame 
by the screw (d). By raising the 
lever (a) the hook (h) swings out- 
ward nearly three inches and en- 
gages the keeper (c) which is at- 
tached to the door. By bringing the 
lever downward the door is brought 
in tight against the building and se- 
curely slocked as the hook (h) passes 
the center of the pivot screw (d) and 
strikes the pin (c) making the lock 
positive. 

Any size opening can be made for 
ventilation and the door securely 
fastened by placing the extra keeper 
at a point to correspond with the size 
opening desired, as shown in Figure 
2, which shows the right hand fast- 
ener applied. 

These fasteners the company claims 
stop all wind rattle, shut out the 
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Figure 1 is shown at the top of the cut, 
Figure 2 in the center and Figure 3 at the 
bottom 


weather and prevent sliding doors 
from blowing off the track. They are 
very powerful as the leverage is 
nearly four to one, and strong enough 
to hold a door of any size. They are 
applicable wherever a hook and staple 
can be used. 

Figure 3 shows a complete set:, a 
right and left fastener with three 
keepers, complete with screws. 


Repair Chain Link 


The Kilborn & Bishop Com- 
pany, of New Haven, Conn., has 
added to its line of drop-forged 
hardware a repair chain link which 
will particularly appeal to automo- 
bile users. 

This link will be known as No. 
803, or 3/16 inch size link. It is 
especially adapted to the repair of 
anti-skid chains and is designed to 
fit all sizes of chain commonly used 
to prevent skidding. The only tool 
required to repair a chain is the 
hand nature provides us with to 
open the link and adjust it. No 
special tool is required or patented 
device to make up a complete anti- 
skid chain. 

One can buy the chain at the 
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hardware stores and with the aid 
of a pair of cutting nippers, or cold 
chisel, separate the chain into re- 
quired lengths and with this little 
repair link a complete anti-skid 
chain outfit can be made up in a 
short time. If a chain breaks it 
takes but a moment of time to re- 

















Repair chain link 


pair it with the aid of these little 
repair links. 

This link is made in ten different 
sizes, the larger sizes being largely 
used by farmers, automobilists, 
teamsters, mining and logging 
operators and wherever a chain is 
used. 

Pacific Coast representatives are 
the W. H. Gilbert Sales Company, 
of the American Bank Building, 
Los Angeles, Cal., and Hearst 
Building, San Francisco, Cal. 


Cochran “Speednut” Wrench 


The Hennes Sales Corporation, 179 
West Washington street, Chicago, is 
sole distributor for a new addition for 
the tool kit known as the Cochran 
“Speednut” wrench. 

This wrench is simple in construc- 
tion, having only three parts. The 
principal feature is the elimination of 
the thumb nut adjustment and the 
use of a patented grip which enables 
the user to fit the wrench instantly to 
any nut or bolt from % inch to 
% inch. 

The construction is such that the 
harder the pull, the tighter the wrench 
grips. This prevents slipping on nut 

















Cochran “Speednut” wrench 


with the resultant rounded corners 
and bruised knuckles. The wrench 
ratchets on nuts, eliminating the slow 
operation necessary with ordinary 
wrenches. It occupies less space in 
the tool kit than the corresponding 
quota of double end wrenches, and is 
cheaper. 


Pittsburgh Retailers to 
Hold Banquet 


At the monthly meeting of the 
Pittsburgh Retail Hardware Asso- 
ciation at the Fort Pitt Hotel, May 
21, arrangements were made for 
the annual banquet to be held June 
22. President W. F. McQuiston 
was chairman. 
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Holt’s Patent Crimped Flared Dashers Are What Make 
the Holt a Superior Cream Whip and Egg Beater 





Thirteen Years Ago This June | 


In 1901 the writer, Nelson Lyon, commenced the sale and intro- 
duction of Holt’s Improz ed Dover E gg Beaters and Cream Whips 
by beating eggs in all the principal cities in the United States, 
from Bangor, Me., and Boston, Mass., west to Seattle, Wash., 
and south to Frisco and Los Angeles, Cal. Eggs were beaten 
with the Holt and Dover at the same time. The Holt used by 
Nelson Lyon and the Dover used by the best clerk. 20 seconds 
were sufficient time for the Holt. 60 to 90 seconds were re- 
quired by the Dover. 

The sales spread from this small beginning thirteen years ago 
so that our 

March Receipts of Egg beater Castings were 10 tons and 1810 
lbs., or 21,810 lbs., and 292,592 Pieces Received tn March, 1913. 

Our Factory has been enlarged four times. Last addition, in 
1913, nearly doubled it; 4500 sq. ft. added. 

Our 20-Page Catalogue Sent Free on Application. 




















Holt-Lyon Holt-Lyon 
15-cent size Jar Cream 
Dover Whips. 
Beater. Cream in 
Weight. 20 seconds. 
1, pound. 1 and 


Beats eggs in 2-quart size. 


20) seconds. 


The 
Holt-Lyon 
Co., Inc. 


No. A, 
Weight. 
14 pound. 


Holt-Lyon 
Kgz Beater, 
10-cent size. 
10%” long, 
Weight, 
6% oz. 


TARRYTOWN 
NEW YORK 


Holt’s New 
1-Pint 
Cream Whip, 
5O0-cent size. 
Fits any 
Mason jar. 
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Sleeth Mats are made of best galvanized material, in any and all shapes and 
sizes for every requirement. 

They form perfect scrapers, and can be reversed after long service—making 
two mats in one. 

Flexibility of construction—the ability to conform to uneven spots—is attained 
at no loss of strength, by means of our four-fold construction at the joints. 

They are sure sellers wherever the old-fashioned germ-harboring jute, brush 
or rubber mat is in general use. 

Get full information—it will pay you. 


SLEETH MFG. CO. _ Belleville, N. J- 
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Excellent Crop Reports 


i go ~ Richards & Conover Hardware Company of 

Kansas City, Mo., and Oklahoma City, Okla., are 
very optimistic over trade conditions for the remainder 
of 1914, and they have every reason to be. Without 
exception their salesmen covering Kansas, Missouri, 
Colorado and Oklahoma have reported excellent crop 
prospects for that territory. In some cases they -re- 
port that if the crop returns are only half as good as 
they look a good business is assured. The various re- 
ports with the name of the salesman and the territory 
he covers are appended: 


“Crops all look fine. If they harvest half as good as 
they look, we will have more business than we can take 
care of.”—G. E. WOoODMANSEE, Eastern Kansas. 


“Weather conditions good on past week’s territory. 
Every prospect good and better. Berries at Neosho 
and Decatur fair, with satisfactory price.”—F. R. 
SHINN, Arkansas. 


“Sure had two good rains, one Monday, another 
Thursday. Wheat, fruit and oats look fine; have the 
only good prospect of good crop here in four years. 
With good crops, the coal business will pick up, so I 
have fine prospects for good business the last six 
months of this year.”—O. B. TINSLEY, Southeastern 
Kansas. 


“Crops condition of wheat and oats are still ‘A.’ 
Corn is very much behind, owing to no warm weather, 
but not in any way injured. Prairie hay is in bad 
shape, same being very backward and weedy.”—S. L. 
SMITH, Southeastern Oklahoma. 


“Wheat is doing as fine as one could look for, having 
had some rain this week, which has been very benefi- 
cial to the corn and hay crops. In fact, this looks like 
we are on the bumper crop list.”—O. S. Morse, Eastern 
Kansas. 

“Crop conditions are still good and plenty of rain. 
Wheat now in bloom. Heard one or two farmers say 
this week there were some chinch bugs and rust in the 
wheat; also one says there were a few army worms in 
his section, but so far no damage has been done.”— 
I. H. MILLER, Southwestern Missouri. 


“Conditions are very fine at this time. Business is 
very good so far; beats last year in the face of lots of 
carry over.”—E. A. LEE, Northeastern Oklahoma. 


“Conditioris continue to look favorable. Wheat, oats, 
corn doing fine. Alfalfa crop is being harvested, and 
is very nice.”—J. W. HERLOCKER, Southern Kansas. 


“Crop prospects are best I have seen in this coun- 
try.”—E. W. GALVIN, Southwestern Kansas. 


“It has turned off hot—just what we need for corn 
and cotton. Will be cutting hay very soon.”—A. B. 
DUFFIELD, Southeastern Oklahoma. 


“Rain every day; crops in good condition.”—N. R. 
Brown, Eastern Colorado. 


“Rain sufficient for present from Olathe south. 
Crops all good, but grass very weedy.”—H. C. DEVIL- 
BISS, Southeastern Kansas. 


Obituary 


NELSON D. Pratt, long prominent in the Chicago 
wire trade, died at his home in Evanston, Ill., May 22, 
from a stroke of apoplexy four weeks before, aged 70 
years. He was born at Southbridge, Mass. His first 
business experience was as a telegraph operator for the 
press in New York City during the Civil War. He went 
to Chicago in 1869, becoming connected with Cragin 
Brothers, hardware jobbers. The great fire of 1871 
destroyed their store and he removed to Cleveland, 
Ohio, where he secured a position with the George 
Worthington Company. He returned to Chicago in 
1879 to establish the Western office of the Cleveland 
Rolling Mill Company, which company he continued to 
represent until it was absorbed by the American Steel 
& Wire Company. Since that time he has been asso- 
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ciated with the Grand Crossing Tack Company and the 
Spencer Wire Company. He leaves a widow, one son 
and one daughter. His son, William E., manages the 
business of the William E. Pratt Mfg. Company, mak- 
ing malleable iron castings at Joliet, Il. 


FRANK FOGARTY, a pioneer hardware merchant in 
Cincinnati, Ohio, died in that city, May 19. Mr. Fo- 
garty had been ill for some time, and his death was not 
unexpected. He had been in business at the same loca- 
tion for over 30 years, and as his store, on Pear! street, 
was just above the flood line, it was frequently used 
as headquarters of the relief work committees during 
different floods from the Ohio river. Mr. Fogarty is 
survived by two brothers and two sisters. It is under- 
stood that arrangements have been made to continue 
the business at the same location. 


Davip H. OGDEN, president of the Crocker & Ogden 
Company, Inc., and the oldest hardware dealer in Bing- 
hamton, N. Y., died at his home in Port Dickinson, 
aged 73. Mr. Ogden entered the firm of Crocker & 
Ogden in 1869. The firm was incorporated five years 
ago. 


WILLIAM A. DAVENPORT, a former hardware dealer 
of Watertown, N. Y., died at his home there from heart 
failure. Mr. Davenport is survived by a widow and 
one son. 


WILLIAM J. SHERADEN, for many years in the im- 
plement business in Sheraden, died at his home re- 
cently. The borough of Sheraden was named after Mr. 
Sheraden’s father. 


AuGusT F. WALLSCHLAEGER, founder of the August 
F. Wallschlaeger Hardware Company, Milwaukee, Wis., 
from which he retired in 1887, died at his home. Mr. 
Wallschlaeger was born in Germany. He moved to 
Milwaukee in 1851. 


JAMES REID WILSON, president of the Robertson 
Hardware & Ironmongery Company, of Montreal, died 
at the Grand Hotel, London, from pneumonia. Mr. 
Wilson was born in Glasgow in 1850 and went to Can- 
ada when he was 21. He was a director of several 
steel and other large industrial concerns. 


DAVID BoLK McILWAINE, whose invention of the light 
weight seamless steel tubing made the modern bicycle 
possible, died in a sanitarium in New York City. Mr. 
McIlwaine was a veteran of the Civil War and one of 
the founders of the Hardware Club of New York. 


FRANK G. SEYLER, well known Marietta, Ohio, busi- 
ness man, and for the past 28 years connected with 
the Seyler Hardware company, died suddenly at his 
home, on May 18. Death was due to heart trouble. 
At the time of his death Mr. Seyler was secretary and 
treasurer of the firm with which he had so long been 
identified. He was born in Marietta on November 26, 
1872, being past 42 years of age. 


STEWART WARREN, a member of the Stewart Warren 
Stove Company, of Troy, N. Y., a resident of Glovers- 
ville for the past five years, died from heart trouble. 


JOHN GORDON BEGBIE, 61 years old, a hardware mer- 
chant, died at his home in Brooklyn, N. Y. He is sur- 
vived by a widow, a son and daughter. 


HirRAM T. PARKER, a retired hardware man of Ger- 
mantown, Pa., died at his home, Wildwood, N. J. Mr. 
Parker was born in Germantown 63 years ago. He is 
survived by a widow and two sons. 


CHARLES AUGUSTUS GREEN, a pioneer hardware mer- 
chant of Dorchester, Mass., died at his home, aged 62. 
Mr. Green had been in the hardware business for 40 
years. He is survived by a son and daughter. 


SAMUEL B. HAZARD, a former hardware merchant of 
Solon, Iowa, died at his home, aged 68. 


CHARLES HERMAN, inventor of the Yale lock, died at 
Zelienople, Pa., aged 70. 


THE TOLEDO ALUMINUM COMPANY, Toledo, Ohio, has 
been incorporated; $5,000; by William H. Bell et al. 
and will engage in the manufacture of aluminum ware. 
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(TRADE MARK) 


a Tire Cuarantee of Excellence 
7 on Files 


Nicholson Files Keep 
The Register Ringing 


Every day sees new music composed to catch the public ear, 
but the old metallic ring of the cash register is still the sweetest 
music thé merchant can hear. 








“Nicholson” Files keep the bell ringing with a regularity that 
would do credit to a sharp-shooter in a target gallery. 


AAA 





Are you getting your share of the tool trade? Expert workmen 
go to the store that sells standard goods. They know that a 
dealer who sells “ Nicholson”’ Files has as much regard for their 
welfare as for his own. And when they want other things they 
go to the man who sold them “ Nicholson ”’ Files. 


Get our Catalog and “File Filosophy.” They'll show the way 
to a constant ringing of the register bell. Sent FREE on request. 





Nicholson File Company, Providence, R. I. 
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MOTOR™=ACCESSORIES], 
AND SUPPLIES 4 yt 





RECENT PRODUCTS OF MOTOR ACCESSORY MAKERS 


Goodyear Tire Display 
Rack 


The Goodyear tire display rack 
will be a great aid to hardware 
dealers in selling tires. This is not 
only a display rack but it also 
serves the purpose of keeping the 
tires in good condition, clean and 
free from dust and oil. This dis- 
play rack is made of steel and at- 
tractively finished in olive green 
enamel. It is of a convenient size 
for any floor space, measuring five 
feet from the bottom of the sign 
to the floor, five feet in length and 
two feet in width. The use of this 
display rack eliminates possibility 
of injury to tires. The angle of 
tire bar, holding the casing, mini- 
mizes the tendency of the casing to 
bulge or flatten and has no sharp 
corners or edges. It is adaptable 
to tires of different diameters and 


GOODSYEAR 





also has an adjustable and roomy 
shelf for tubes. A chain and pad- 
lock guard the tires. The rack is 
furnished at a nominal expense to 
any hardware dealer selling Good- 
year tires, by addressing the Good- 
year Tire and Rubber Company, 
Akron, O. 


“Lubrication of the 
Motor Car” 


“The Lubrication of the Motor 
Car” is the title of a valuable book- 
let recently issued by the New York 
& New Jersey Lubricating Co., 
manufacturers of Non-Fluid oil. 
Many valuable pointers on proper 
lubrication and a number of plain 
illustrations showing where lubri- 
cation is to be frequently applied 
are given in this booklet. Besides 
this information a large chart of 
the complete chassis of a motor car 








Miller 


non-skid 


The Goodyear tire display rack tread 
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is included. This chart shows every 
point at which the various parts of 
the car should be lubricated and at 
what intervals of time the lubrica- 
tion should be given. The booklet 
will furnish just such information 
hardware dealers should know in 
order to sell lubricating oils intelli- 
gently. A copy will be sent free to 
any hardware dealer applying to the 
New York & New Jersey Lubricant 
Company, 165 Broadway, New York 
City. 


Miller Non-Skid Tread 


The Miller non-skid tread doubt- 
less will bring the users of tires 
closer in sympathy with at least one 
tire manufacturer. With this tread, 
which is vuleanized on old casings, 
the life in thousands of old casings 
can be prolonged and the value of 
tire casings greatly increased. A 
retread by the Miller method, using 
Miller cog-geared tread bands is an 
investment that will pay dividends 
in extra mileage, safety and satis- 
faction. These treads are non-skid, 
being cog-geared and _ therefore 
traction perfect. The deeply cut 
dual depressions form a perfect 
series of cogs, so that at all times 
the wheels are actually geared to 
the ground. There are no humps 
or bumps to break the fabric car- 
cass, the even depressions assuring 
smooth running and a large wear- 
ing surface that will retain its non- 
skid features. Special prices will 
be quoted hardware dealers by the 
manufacturers, The Miller Rubber 
Company, Akron, O. 


“Preserv-O” Tire Paint 


Every car owner is today giving 
more and greater care to his tires 
than he did a year or two ago be- 
cause he has come to realize that 
tire care is the best insurance and 
results in greatest possible mileage 
out of a set of tires. 
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ELECTRIC WARNING SIGNAL 


The Sparton warns! It doesn’t make pretty 
music, nor work pretty often—it warns! 


Its clear dominant note crystallizes the hesi- 
tant pedestrian’s thought—it makes him move. 


And since it warns him in good time, he 
holds no grudge against the autoist. 


Sparton is made in a size to “‘fit’’ every car 
and every motor boat. 


It doesn’t stay in stock. 
Write. 


Prices from $7.00 to $15.00. 


The Sparks-Withington Co. 


Jackson, Michigan, U. S. A. 























a 
Se ee some pi a NY OT 
anaconnen mee 


nme alee tet a At i NN LOSE ROD ch TO ART PINE oe tw at 


ae pnt mere 





100 


The Atlas Auto Supply Company 
of Chicago offers a product—‘“Pre- 
serv-O” tire paint, which does two 
things at the same time. It not 
only makes the tires look new by 
dressing them up with a fresh ap- 
pearance such as they had when 
new, but helps restore to the tire 


—__—_— 


DRESERV uJ 











“Blac-Namel”’ and “Preserve-O” tire 


paint in cans 


its original flexibility and elasticity 
that is indicated by a new tire 
through its soft, velvety surface. 
“Preserv-O” tire paint when ap- 
plied to a tire restores the original 
quality of the tire to withstand 
wear and to keep it from absorbing 
moisture and oil. 

It is easily applied and dries in a 
few minutes’ time. One can is 
enough for six big tires. It is put 
up in four sizes: pints, 50c.; quarts, 
$1; half gallons, $1.75; gallons, $3. 


“Blac-Namel’”’ 


In the present day of motor car 
manufacturing there is a marked 
tendency to get away from brass 
trimmings used by manufacturers 
for the past half dozen years and 
to use entirely trimmings such as 
headlights, sidelights, radiators, 
hub-caps and wind shield rods, of 
black. 

The Atlas Auto Supply Company 
of Chicago manufactures a product 
called “Blac-Namel” that enables 
the owner of an old style car with 
brass trimmings to make his car 
look like a new model. “Blac- 
Namel,” it is stated by the manu- 
facturer, is very easy to apply and 
dries immediately. When dry it 
has the smooth glossiness of baked 
enamel, and one coat is sufficient to 
keep the trimmings of the car in 
first-class condition for a whole 
season. It comes all prepared and 
requires no mixing. Put up in 
cans, and retails for 75 cents. 


Brockton Sole Leather 
Mat 


The Brockton sole leather mat 
for the Ford car is nearest solving 
the solution of quickly wearing out 
mats for the foot boards. Rubber 
mats, oil-cloth covering and even 


aluminum mats for this purpose 
wear out too quickly. The sole 
leather mat is made from sole 
leather and into little oblong blocks, 
through which wires run, which 
connect the blocks into a pliable 
form that rolls up, if desired, when 
taken off the car. It is designed to 
fit over the levers, around the 
speedometer and the pedals of the 
Ford car. It is hinged to the shape 
of the floor and you can dig your 
heels into it without injuring it and 
always be sure of a firm footing. It 
is not affected by water or damp 
weather. Retails for $5 and is man- 
ufactured by the Fred W. Hutton 
Company, Brockton, Mass. 


The Incandescent Lamp 
Dimmer 
The incandescent lamp dimmer is 


designed for dimming lights on 
electric-lighted automobiles. It can 





Incandescent lamp dimmer 


be turned up or down by a gentle 


' kick of the foot. It dims the glare 


of the most powerful lamp and dis- 
continues the use of side lights. Its 
manufacturer guarantees it for ten 
years and it can be placed on any 
automobile in ten minutes. Retails 
for $3.50 and is manufactured by 
the L. F. Chaney Company, Spring- 
field, Ohio. 


Brown Master Vibrator 


The Brown master vibrator is 
specially designed to attach on the 
dash of the Ford car. Its purpose 
is to boost the electric current, thus 
producing a perfectly regular cur- 
rent for ignition. The manufac- 
turer claims a distinctive feature 
in this vibrator by automatically 
applying to the moving magnet a 
hammering or tapping effect, which 
acts in unison with the current ap- 
plication and tends to overcome the 
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principal objection found in master 
vibrators, to the effect that the 
points burn out as a result of stick- 
ing. The simplicity of adjustment 
is also commendable. Any motorist 
ean follow the directions, which, 





Brown master vibrator 


in part, are to turn down the thumb 
screws until the points touch and 
then lock it in this position. A 
high-grade Puritan switch is fur- 
nished with the equipment, which 
is a distinctive feature on the 
Brown master vibrator. Retails for 
$10 and is manufactured by The 
Brown Company, Syracuse, N. Y. 


“Stop That Radiator 
Leaking”’ 


One of the most aggravating 
misfortunes that overtakes the 
motorist is to have the radiator 
of his car spring a leak, and this 
happens just as frequently in the 
heat of summer as in the cold of 
winter. The Atlas Auto Supply 
Company of Chicago manufactures 
a very simple remedy for mending 
leaky radiators called “Stop That 
Radiator Leaking.” 

. In ease of a leaky radiator just 
pour the contents of the can, which 
are in the form of a very fine pow- 
der, through the radiator cap into 
the radiator. It mixes with the 
cooling water, circulates with it 
and on coming in contact with the 
air at the point of leakage seals up 
the hole just like solder without the 
expense or bother and in a very 
few minutes’ time. It will not in 
any way clog the smallest crevices 


in the pump or radiator, it is 


claimed, nor is it affected even 
though the cooling water comes to 
a boiling point. The manufactur- 
ers guarantee it to do the work or 
refund the purchase price. 


THE RuBICcON TOOL & GRINDING 
CoMPANY, Dayton, Ohio, was recently 
formed by C. O. Shaffer and George 
D. Barok. A shop will be fitted up 
for manufacturing a machine for 
grinding lawn mower blades. 
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To the Trade 


The advertisement below is one of the series appearing in the following publications 
this Spring: Saturday Evening Post, Literary Digest, Collier's, Life, Scientific Ameri- 


can. In addition it will appear in a list of farm papers and in a list of automobile papers. 
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NOISE 


The motor’s complaint 
against incorrect oil. 


lf your motor makes some un- 
usual sound, stop your car. In- 
vestigate. 


Noise frequently means unneces- 
sary friction—the direct result of 
incorrect lubrication. 


Common noises are: 


“Thumping.” A dull thump at each 
revolution of the main shaft indicates 
worn main or connecting rod bearings. 
This trouble is hastened by oil of low 
quality of incorrect body—will finally 
result in badly worn bearings and 
knocking. 


“Knocking.” This may be due to 
loose wrist-pins. It may be due to 
badly worn bearings or bushings which 
should be refitted or replaced. Incor- 
rect lubrication will cause both of these 
troubles. 


“Carbon Knock.” A sharp muffled 
ring, at ignition, indicating excessive 
carbon deposit usually caused by oil of 
low quality or incorrect body. 


“Pounding.” Due to engine labor- 
ing under overload. Lubrication plays 
no part in this trouble. 


“Hissing.” This is frequently due 
to heavy scoring of cylinder walls. It is 
most often brought on by inefficient 


lubrication. 
x * + . 


There is only one insurance against 
the results of incorrect lubrication. That 
is the use of oil of the highest quality 
which is correct in body for your type 
of motor. 


You can secure this oil by referring 
to the Lubricating Chart which is par- 
tially shown below. For a number of 
years this Chart has been a standard 
guide to correct lubrication. 


It represents the professional advice 
of the Vacuum Oil Company—the rec- 
ognized world leaders in scientific lubri- 
cation. 





Our complete Chart will be mailed to 
any motorist on request. 


We will also send on request a pamph- 
let on the Construction, Operation and 
Lubrication of Automobile Engines. It 
describes in detail the common engine 
troubles and gives their causes and 
remedies. 


_ It is safest to buy Gargoyle Mobiloils, 
in original barrels, half-barrels and 
sealed five and one-gallon cans. See 
that the red Gargoyle, our mark of 
manufacture, is on the container. 


The various grades of Gargoyle 
Mobiloils, purified to remove free car- 
bon, are: 


Gargoyle Mobiloil “A” 
Gargoyle Mobiloil “B” 
Gargoyle Mobiloil “E” 
Gargoyle Mobiloil “Arctic” 


They can be secured from reliable 
garages, automobile supply houses, hard- 
ware stores and others who supply 
lubricants. 


_ For information, kindly address any 
inquiry to our nearest office. The city 
address will be sufficient. 


Vacuum Oil Co. 
Rochester, N. Y., U.S.A. 


Specialists in the manufacture of 
high-grade lubricants fer every 
class of machinery. Obtainabie 
everywhere in the world. 


BRANCHES: 
Detroit, 321 Free Press Bldg. 


Chicago er Bidg. 
Pittsburgh, Fulton Bldg. Philadelphia, 4th & 
Chestnut Sts. ndianapolis, Indiana Pythias 
Bldg. Minneapolis, Plymouth Bldg. 


A guide to correct Automobile lubrication 


Explanation: In the schedule, the letter op 


‘‘Gargoyle Mobiloil A,’’ ‘‘Arc,’’ means ‘‘Gargoyle Mobiloil Arctic."’ 


ite the car indicates the grade of Gargoyle Mobiloil that should be used. 
For all electric vehicles use Gargoyle Mobiloil ‘‘A.’’ 


both pleasure and commercial vehicles unless otherwise noted. 














































































































MODEL OF 1910 1911 1912 1913 1914 
3 bi s!i Si si Sis] & 
A\FlAIEL ALE ALE AE 
Abbott Detroit...... A iAre.) A jArc.| A (Arc. A /Arc./Arc.jArc 
I re.jJArc.jArc.|Arc.jAre.jAre./Arc.iArc.}| ..}. .. 
Dé wruenwdes A jArc.| A jArc| A [Arc.| A [Arc.) A |Arc 
Autocar (2 cyl.)...... A jArc.) A |Arc.| A jAre.| A jArc) A |Arc. 
~ , CGecced A} EA \iArci) A Arc}... .. — 
ial een EI|AI|;EI|A;|AI[A;AILAIA 
* (Model C)... .. (ee SS ae oe ae ee 
wat 9 att. AIAIA;AJA/AIA/AT....}.. 
(4 cyl). re.|Arc.| A jArc.| A jAre.| A |Arc.| A /Are. 
a 6—-ClU« ae ee Oe ee ee ee oe Ss A \Are 
Cad -epigasai Arc JArc.jArc. j|Arec.jArc.|Arc.jArc.iArc.tAre.jArc 
i hibenaweede A A A|E{A| E jArc.jArc 
7 Com'l..... Aj EA [Arc] A [Arc] A /Arc....}... 
EP eee: oe Ome FT A |Arc] A jArc/ A jArc. 
PEPE AEP ED. Are.i|Arc.} A lAre.JArc.jArc.JArc.iArc| A i A 
Chase (air)........,. BIBIB;BIB;BIB/;BIB/;iB 
a saw ginte sles dibed aiees< a= tule re.|Arc 
Dintéshbeissabee re.jJArc.] A jArc.jAre./Arc.jArc.jArc.jAre.|Are 
Delaunay- Belleville BiAIB B BiAIBIA 
5 4 RACE re.jAre.jAre.jArc.jArc.|Are)....}....]....].... 
Si baesce cneccecess A jArc.| A |jArc.| A /Arc.jArc.|AreJArecJAre 
hs a6 bisnnaine ebeee AILA{IBIiAILAI|AIBIAIBIA 
PRs a beenoseen BE} E/E} E (Arc.jArci....|....}....].... 
(6 cyl.) a eS —h ell 
hk ctameubacineds AJArcijE;E;E;}E;J;E!|EIEIiE 
hc. chaseknad B iArc.} A jArc.| A jArc| A jArci A | A 
o: . Sibesnee B Bi AIA iArcl A [Arc]....}.... 
G. M. C. Truck...... saiaad see]. .--fAre.jAre] A jArc.) A lArc 
. 4 A jArc}) A jArci A jiArc] ALA 
ME cancccsaupe on A iArc.| A /jArc! A jArc A /Are. 
ry re.jArc.} A jArc.| A jAre.| A jArej A /Arc. 
Hupmobile (Model 20); Arc.JArc.|Arc.jAre.iArc.jArc.iArc}....}.... 
‘ee (Model 32)]....]....]....]....]....]...4 A [Are] A [Are. 
SH. CO Gi. .cccccs = ee ee ee es a OO 
a (wa eee C er AIiAIAIA 
is ional. ....... 4 B r > Se Se See Fah 
Recespcouutl A Are.) A /Arc.i....{... 
Jackson (2 cyl.)...... AIA aa amu Heal oe gee Ye 
_—- Arc.| A jArc| A jArc! A jArc.jArcjAre 











Mobiloils 
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NOTES OF THE RETAIL HARDWARE TRADE 


CALGARY, ALBERTA.—The McDun Auto Accessories Com- 
pany has started business. 

CLARESHOLM, ALBERTA.—Moffat & Sons, 
chants have been succeeded by W. M. Ross. 

INNISFAIL, ALBERTA.—Snyder & Underwood have sold their 
hardware stock to W. Leisemer. 

MORINVILLE, ALBERTA.—Caron & Dupuis have started a 
hardware and grocery business. 

KEYES, MANITOBA.—G. R. Thair has started a hardware 
business. 

AVONLEA, SASKATCHEWAN.—Andrew Selthun has opened a 
hardware store. 

McTaGGarRT, SASKATCHEWAN.—The Rogers Hardware Com- 
pany has started business. 

Moosge JAW, SASKATCHEWAN.—Cater & Bailey, Ltd., have 
been incorporated. 

STRANRAER, SASKATCHEWAN.—Callender & Anthony, hard- 
ware merchants, have been succeeded by T. Anthony. 

WYNYARD, SASKATCHEWAN.—W. T. Harvie has opened a 
hardware store. 

ORD, NEB.—Bailey & Detweiler have bought a hardware 
business at Ainsley from E. W. Thompson, and another busi- 
ness from D. N. Feaster, at North Loup. These with the 
Scotia and Ord stores, make a chain of four business houses 
owned and managed by this firm. Catalogs requested on 
automobile accessories, baseball goods, bathroom fixtures, 
belting and packing, bicycles, buggy whips, builders’ hard- 
ware, building paper, children’s vehicles, churns, cream sepa- 
rators, cutlery, dairy supplies, dog collars, dynamite, elec- 
trical household specialties, fishing tackle, furnaces, furni- 
ture department, galvanized and tin sheets, gasoline engines, 
hammocks and tents, heating stoves, heavy farm imple- 
ments, heavy hardware, home barbers’ supplies, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubri- 
cating oils, mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, poultry supplies, prepared roofing, pumps, ranges 
and cook stoves, refrigerators, sewing machines, shelf hard- 
ware, silverware, sporting goods, tin shop, toys and games, 
wagons and buggies, and washing machines. 

HIGHLANDS, N. J.—Allen Patterson, of West Farms, is 
now associated with his uncle, Tunis Lane, in the manage- 
ment and ownership of the hardware store which has been 
opened in Highlands, under the firm name of Lane & Pat- 
terson. The business is wholesale and retail and consists of 
the following lines: Cutlery, dog collars, fishing tackle, ham- 
mocks and tents, lubricating oils, mechanics’ tools, oil cloth, 
paints, oils, varnishes and glass. 

MORRISTOWN, N. J.—The S. H. Berry Hardware Company 
has opened a branch store here and will carry automobiles 
and accessories. 

ATTICA, N. Y.—The Attica Supply Company, consisting of 
George C. Broadbrooks, M. A. Trausch and Frank Whitman, 
has been incorporated, and will do a general hardware and 
building supply business, carrying the following lines: Base- 
ball goods, bathroom fixtures, belting and packing, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dog col- 
lars, electrical household specialties, fishing tackle, furnaces, 
galvanized and tin sheets, gasoline engines, hammocks and 
tents, heating stoves, heavy hardware, linoleum, lubricating 
oils, mechanics’ tools, oil cloth, paints, oils, varnishes and 
glass, plumbing department, poultry supplies, prepared roof- 
ing, pumps, ranges and cook stoves, refrigerators, shelf 
hardware, silverware, sporting goods, toys and games, and 
washing machines. Catalogs requested on general hardware. 

FULTON, N. Y.—The People’s Hardware Company has been 
incorporated with a capital stock of $30,000. The incorpo- 
rators are Edward Joslin, president and treasurer: A. G. 
Gilbert, vice-president, and John W. Distin, secretary. 

GORHAM, N. Y.—C. L. Crosier, who has conducted a hard- 
ware store here for the past twenty-five years, has received 
into partnership J. William Thomas, and the firm will here- 
after be known as C. L. Crosier & Co. Catalogs requested 
on builders’ hardware and plumbing. 

Hupson, N. Y.—Milton Glickman, of 322 Warren street, 
requests catalogs on hardware, stoves, ranges, tinware, 
plumbing, tin shop and electrical supplies, gas and electric 
fixtures, and French and American glass. 

NEw YorK, N. Y.—The Ford Pulley & Hardware Com- 
pany, 241 West 20th street, has been incorporated with a 
capital stock of $10,000 by Albert Cole and E. P. Rowland. 
The firm will do a retail and jobbing business, and will carry 
builders’ and heavy hardware. Catalogs requested on all 
kinds of contractors’ hardware. 

STILLWATER, N. Y.—H: E. 


hardware mer- 


Brownell has purchased the 
hardware business of E. B. Hunter, and has added horse 
goods, masons’ supplies, and a larger line of hardware. Cata- 
logs requested on buggy whips, builders’ hardware, building 
paper, churns, cream separators, cutlery, dairy supplies, dog 
collars, fishing tackle, harness, heavy farm implements, heavy 
hardware, home barbers’ supplies, kitchen housefurnishings, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, plumbing, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, shelf hardware, sporting goods, 
and washing machines. 

Dunn, N. C.—The Central Hardware Company has been in- 
corporated with a capital stock of $50,000; to begin business 
with $1,500, subscribed by James A. Taylor, P. T. Massengill, 
E. T. Lee and E. Lee. Catalogs requested on buggy whips, 
builders’ hardware, building paper, children’s vehicles, churns, 
crockery and glassware, cutlery, dairy supplies, dynamite, 
fishing tackle, furniture department, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness, heat- 
ing stoves, heavy farm implements, heavy hardware, home 
barbers’ supplies, iron beds, kitchen cabinets, kitchen house- 
furnishings, lime and cement, linoleum, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, plumbing 
department, poultry supplies, prepared roofing, pumps, ranges 
and cook stoves, refrigerators, sewing machines, shelf hard- 
ware, silverware, and sporting goods. 

SHIELDs, N. D.—C. A. Quale has sold his hardware store to 
George S. Roberts. 

SoLEN, N. D.—P. J. Gwyther has opened a hardware busi- 
ness here under the name of the Solen Cash Store, and car- 
ries baseball goods, belting and packing, bicycles, buggy 
whips, builders’ hardware, cream separators. cutlery, dyna- 
mite, fishing tackle. gasoline engines. hammocks and tents, 
lubricating oils, vaints, oils, varnishes and glass, pumps, 
and washing machines. 


TOWER City, N. D.—The Tower City Hardware Company 
has been incorporated with a capital stock of $25,000. The 
incorporators are H. H. Rogers, Vowles, S. F. Sher- 
man and C. E. Sherman. The business is both wholesale 
and retail. Catalogs requested on bathroom fixtures, belting 
and packing, bicycles, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
crockery and glassware, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, furnaces, furni- 
ture department, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, heavy 
tarm implements, heavy hardware, home barbers’ supplies, 
iron beds, kitchen cabinets, kitchen housefurnishings, lin- 
oleum, lubricating oils, mechanics’ tools, oil cloth, paints, oils, 
varnishes and glass, plumbing department, poultry supplies, 
prepared roofing, pumps, ranges and cook stoves, refriger- 
ators, sewing machines, shelf hardware, silverware, sporting 
goods, tin shop, and washing machines. 

WALES, N. D.—The Wales Implement Company has been 
incorporated with a capital stock of $25,000. The incorpo- 
rators are C. P. Getchell, Tony Kieffer and E. M. Bennes. 

WALHALLA, N. D.—N. Tetrault has opened an implement 
business here. Catalogs requested on impléments. 

ASHLAND, OHIO.—Yeagley & Wahl request catalogs on 
kitchen housefurnishings, paints, oils, varnishes and glass, 
shelf hardware, toys and games. 

CINCINNATI, OHIO.—The Peck-Williamson Heating & Ven- 
tilating Company has changed its name to the Williamson 
Heater Company, as there is no one now by the name of 
Peck connected with the company, and there has not been for 
the past few years. There is no other change in the com- 
pany in any way, the stockholders, directors, officers, in fact, 
the entire organization will remain the same as it has been 
for a number of years. 

COSHOCTON, OH1I0—Geo. S. Brushwood and Earl J. Porter- 
field, who have been connected with the Coshocton Hardware 
Company for a number of years, will open a hardware store, 
under the firm name of the Central Hardware Company. 
Catalogs requested on general hardware. 

NAPOLEON, OHI0.—Rothenberger Bros. request catalogs on 
automobile accessories, baseball goods, bathroom fixtures, 
belting and packing, bicycles, buggy whips, builders’ hard- 
ware, building paper, children’s vehicles, churns, cream sep- 
arators, cutlery, dairy supplies, dog collars, dynamite, elec- 
trical household specialties, fishing tackle, furnaces, galvan- 
ized and tin sheets, gasoline engines, hammocks and tents, 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, kitchen housefurnishings, lubri- 
cating oils, mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, plumbing department, poultry supplies, prepared 
roofing, pumps, ranges and cook stoves, refrigerators, shelf 
hardware, silverware, sporting goods, tin shop, wagons and 
buggies and washing machines. 

UPPER SANDUSKY, OHIO.—O. R. and G. E. Johnson under 
the firm name of Johnson Bros., have purchased the hard- 
ware and implement store of Beausay & Castanien. Catalogs 
requested on baseball goods, belting and packing, bicycles, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, cutlery, dog collars, elec- 
trical household specialties, fishing tackle, gasoline engines, 
hammocks and tents, heavy farm implements, home barbers’ 
supplies, linoleum, lubricating oils, mechanics’ tools, paints, 
oils, varnishes and glass, poultry supplies, prepared roofing, 
pumps, sewing machines, shelf hardware, silverware and 
washing machines. 

WoOosTER, OHIO.—The Wooster Hardware Company, Woos- 
ter and Orrville, Ohio, has recently opened a new building 
here with 50,000 feet of floor space. The building is modern 
in every way and is one of the largest retail hardware stores 
in the State of Ohio. R. A. Biechele is president; A. W. 
Smyser, vice-president; John Schultz, treasurer and general 
manager, and Harry Hoffstott, secretary. The company has 
been in existence almost twenty-four years. 

PENSACOLA, OKLA.—C. N. Kay has bought the E. C. Ghorm- 
ley hardware business. 

ALTOONA, Pa.—The old established firm of J. C. Hughes & 
Son, hardware and tinning, at 906 Eighth avenue, will be 
conducted in the future under the management of Arthur 
and James Hughes, Jr. 

ASPERS, Pa.—The Aspers Milling & Produce Company is 
putting in a line of heavy hardware, on which they request 
catalogs. 

HARRISBURG, PAa.—William W. Zeiders & Son, tinners, lo- 
cated at 1436 Derry street, who have been doing business here 
for the past nine years, have added a hardware store to their 
stove and tinning business. The new store is commodious and 
will carry a well assirted stock of hardware, paints and oils. 
Catalogs requested on baseball goods, buggy whips, builders’ 
hardware, building paper, cutlery, galvanized and tin sheets, 
mechanics’ tools, paints, oils, varnishes and glass, prepared 
roofing, ranges and cook stoves, shelf hardware, sporting 
goods, and tin shop. 

WARREN, Pa.—E. D. Everts, who has discontinued his in- 
terest in the E. D. Everts Hardware Company, has opened 
a new farm hardware, farm machinery and implement busi- 
ness. 

MARION, S. C.—The hardware store of Hubbard Jordan & 
Co. has been sold to A. F. Woods, who will conduct the busi- 
ness under the name of the Mullins Hardware Company. 
Catalogs requested on baseball goods, belting and packing, 
bicycles, buggy whips, builders’ hardware, building paper, 
children’s paper, children’s vehicles, churns, crockery and 
glasware, cutlery, dog collars, fishing tackle, furniture depart- 
ment, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, kitchen housefurnishings, 
lime and cement. linoleum, lubricating oils, mechanics’ tools, 
oil cloth, paints, oils, varnishes and glass, prepared roofing. 
ranges and cook stoves, refrigerators, sewing machines, shelf 
hardware, sporting goods, toys and games and washing 
machines. 

ArTAS, S. D.—The Artas Hardware Company requests cata- 
logs on the following items: Baseball goods, belting and pack- 
ing, bicycles, buggy whips, builders’ hardware, building 
paper, cream separators, dairy supplies, dog collars, dyna- 
mite, electrical household specialties, furniture department. 
galvanized and tin sheets, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy farm implements, heavy 
hardware, iron beds, kitchen cabinets, kitchen housefurnish- 
ings, lubricating oils, mechanics’ tools, paints, oils, varnishes 
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Acme Rapid Fire Dry 
Batteries Don’t Stay 


“JOHN, ORDER on the Shelf 
MOREOFTHESE | 


tee, o Hardware dealers find 


GOING LIKE |{ them good, steady sellers. 
pasion’ + A small stock of Acme 
Rapid Fire Batteries means 
a quick, cash turnover at a 
very satisfactory profit. 


Acme Rapid Fire Dry 
Batteries give a blue hot 
spark continuously—no let 
up—no stops—no ignition 
troubles for the Autoist, 
Motorist, or Boatman who 
uses them. 


Sold by practically all leading Jobbers. Ask your Jobber 
or Electrical Supply House to supply you. If you want 
‘‘Acme’”’ literature—send to us. 
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The Nungesser Carbon & Battery Company 


3801 King Avenue, ={= =:= CLEVELAND, OHIO 
UIA 
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A) ont let the carbon accumulate 
in your cylinders until they | 
require the drastic DOLLAR-A- . 

CYLINDER treatment. 


Hh 


ee: 















Clean them every 
: : 10 or three weeks 
ge fe 6 OF ESR StS less than 

CALL OTRO de SSS Se Se cents a cylinder. 
= Keeps themesbright | A dollars 
SPLITDORF MAGNETOS inside as a new oo 
low and high tension—are made in a wide dollar. cylinder twenly 
range of models for all manner of work and sebatens 
they'll give your motor more power—make so easy, there's 





your motor run smoother and quieter than ie aay 

will any other make, and, equipped with one, ™@& | whe kde 
you can always start your engine on a quarter © : voes, expensive 
turn. < Scere 
We'll exchange your present magneto of any & ial pape 
make on a liberal allowance basis for an up-to- ™@& exercise and 
the-minute SPLITDORF low or high tension. a, You inject Carbonox.a liquid, af the spark tore he 

4 pug pen . 


SPLITDORF PLUGS are not experimental—they openings, or thru the priming cups, turn 


are standard. K i their first N 
as the “common sense plug” they are exactly that [i the engine over a few limes and then let_ set for 
ae Eee ane be lene. Z Sets One Lette \ fwenly minules. When you start it, the carbon will be blown 
y — r rem Cea mde, 
from a cylinder head. There is nothing fanciful © oul MIU the exhausl, A Shes! of paper [Wo Umer” the 
about them—they are made to endure any and jim exhaust opening will show lhe amount of carbon removed. 
every strain of ignition put upon them. on a nik Oil alii olen sain th 
‘ BONOX does not dissolve . acks s 
Why not “‘Stock Up”’ on a standard article charred oil which holds the flakes of car bon together and to the 
einave i demandt i pnts - nee. efficient ,“Chemically Correct". Positively non-in- 


; the a of Se-MENT-OL, the self-acting radiator cement. (finds Jhe-leok-) 
SPLITDORF ELECTRICAL COMPANY (jj) “———THE NORTHWESTERN CHEMICAL CO. 


98 Warren Street NEWARK N. J. penance 
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and glass, and cook stoves, refrigerators, sewing ma- 
chines, elf Eardeware, silverware, aporting goods, tin shor. 
toys and games and wash machines. 

ERWIN, S. D.—The J. W. eger Hardware & Implement 
business has been sold to P. Tulp. 
arper has bought the Farley 


K, ° ae - Ww. 
Bros. implement business, and has added oils to the general 
line of cream separators, gasoline engines, heavy farm imple- 
ments, lubricating oils and wagons. Catalogs requested on 
pamee, plows, buggies, road machines, potato machines and 
silos. 

MILBANK, S. D.—Chard & Gilbertson Have sold their hard- 
ware store to B. W. Lanphier, of Brookings. 

WELL, S. D.—J. E. Ireland is now the sole owner of the 
Newell Hardware Company, and will carry the following 
lines: Bicycles, buggy whips, builders’ hardware, children’s 
vehicles, churns, cream separators, cutlery, dairy supplies, 
do, collars, dynamite, fishing tackle, furniture department, 
galvanized and tin sheets, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy farm implements, heavy 
hardware, iron beds, kitchen cabinets, kitchen housefurnish- 
ings, linoleu lubricating oils, mechanics’ tools, paints, oils, 
varnishes and glass, poultry supplies, pumps, ranges and 
cook stoves, refrigerators, sewing machines, shelf hardware, 
silverware, rting goods, tin shop, wagons and buggies and 
washing machines. 

Po.L.Lock, S. D.—H. L. Burch has bought a hardware busi- 
ness here and requests catalogs on the following: Buggy 
whips, builders’ hardware, children’s vehicles, churns, cream 
separators, cutlery, dog collars, fishing tackle, furniture de- 
— galvanized and tin sheets, hammocks and tents, 

eating stoves, iron beds, kitchen cabinets, kitchen housefur- 

nishings, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, ranges and cook stoves, refrigerators, sew- 
ing machines, shelf hardware, silverware, and washing 
machines. 

Sioux Fauus, 8. D.—The Brown Hardware Company, Inc., 
will move into a new store building about June 15, and will 
carry the me hag, I Baseball goods, bathroom fixtures, belt- 
ing and packing, bicycles, bu whips, builders’ hardware, 
building paper, children’s vehicles, churns, cutlery, dog col- 
lars, dynamite, electrical household specialties, fishing tackle, 
furnaces, galvanized and tin sheets, hammocks and tents, 
heating stoves, heavy hardware, home barbers’ supplies, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, poultry supplies, prepared roofing, pumps, ranges and 
cook stoves, refrigerators, shelf hardware, silverware, sport- 
a tin shop, and washing machines. 

ACOGDOCHES, _# ason, Monk & Co., wholesale and 
retail, has recently amended its charter, changing the capi- 
tal stock to $65,000, the amount paid in, since the incorpora- 








ag? — are D. K. Cason, John Schmidt and 
. C. Monk. 
NAVASOTA, TEx.—The Ahrenbeck, Sloan Hardware Com- 


pany has moved into larger quarters. 

PLEASANTON, TEX.—H. C. alker has become the owner 
of the hardware and furniture firm of the Allen & Smith 
Hardware Company, and will continue the business under 
its former name. The lines carried are baseball geo. buggy 
whips, churns, cream separators, crockery and glassware, 
cutlery, fishing tackle, furniture department, hammocks and 
tents, harness, heating stoves, heavy farm implements, 
kitchen cabinets, kitchen housefurnishings, lubricating oils, 
mechanics’ tools, paints, oils, varnishes and glass, ranges and 
cook stoves, refrigerators, sewing machines, shelf hardware, 
wagons and buggies and washing machines. 

Texas City, Tex.—H. B. Wilhelm is moving his stock of 
hardware from Port Lavaca here, where he has bought the 
J. M. Sheer hardware business, which he will add to his own. 
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The firm name will be the Wilhelm Hardware Company. 
a requested on general hardware and housefurnish- 
i ‘ 

ENOSBERG F'ALLS, VT.—M. P. Perley & Co. have added to 
their hardware department a big line of automobile acces- 
sories, including tires, tubes, repairs, horns, batteries, spark 
plugs, etc. Catalogs requested on automobile accessories, 
buggy whips, builders’ hardware, building paper, crockery 
and glassware, cutlery, dairy suppli dog collars, dynamite, 
mechanics’ tools, paints, oils, varnishes and glass, ul 
supplies, prepared roofing, pumps, refrigerators, shelf hard- 
ware, silverware, toys and games and washing machines. 

NORFOLK, VA.—Richard R. Moore, Inc., 208 Washington 
street, requests catalogs on the following items: Baseball 
goods, bathroom fixtures, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
crockery and glassware, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, fishing tackle, gal- 
vanized and tin sheets, hammocks and tents, harness, heat- 
ing stoves, heavy hardware, home barbers’ supplies, lubricat- 
ing oils, mechanics’ tools, oil cloth, paints, oils, varnishes and 
glass, poultry supplies, prepared roofing, pumps, silverware, 
sporting goods, and washing machines. The company re- 
cently suffered a fire loss and is now in temporary quarters 
at 113 Washington street. 

FRENCHTON, W. Va.—Dulin Bros. have opened a hard- 
ware and furniture business at Cowen, W. Va. 

RONCEVERTE, . Va—The Lee & Baker Hardware Com- 
pany has opened for business. Catalogs requested on bath- 
room fixtures, galvanized pipe and fittings, and builders’ 
hardware. The company carries the following lines: Auto- 
mobile accessories, baseball goods, bicycles, bug whips, 
builders’ hardware, building paper, children’s vehicles, cut- 
lery, dog collars, electrical household specialties, fishing 
tackle, Ivanized and tin sheets, harness, heating stoves, 
heavy farm implements, heavy hardware, kitchen house- 
furnishings, lubricating oils, mechanics’ tools, paints, oils, 
varnishes and glass, poultry supplies, prepared roofing, ranges 
and cook stoves, shelf hardware, sporting goods, wagons and 
buggies, and washing machines. 

EBSTER SPRINGS, W. Va.—The Webster Springs Hardware 
& Furniture Company has opened for business. 

ELDERSON, WIs.—The Halverson & Grenli hardware busi- 
ness has recently suffered a fire loss. The company carries 
the following lines: Automobile accessories, baseball goods, 
bathroom fixtures, belting and packing, bicycles, buggy whips, 
builders’ hardware, building paper, churns, cream separators, 
cutlery, dairy supplies, dog collars, dynamite, fishing tackle, 
furnaces, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents, harness, heating stoves, heavy farm imple- 
ments, heavy hardware, kitchen housefurnishings, lime and 
cement, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, sewing machines, sporting goods, tin 
shop, — and buggies and washing machines. 

New GLARuUS, W18s.—Hoesley & Hoesley have succeeded 
Joe Hoesley & Son, and have added new store rooms 44 x 66 
feet. The company carries the following lines: Automobile 
accessories, bathroom fixtures, bicycles, buggy whips, build- 
ers’ hardware, churns, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, fishing tackle, fur- 
naces, galvanized and tin sheets, heating stoves, heavy hard- 
ware, mechanics’ tools, plumbing department, poultry sup- 
plies, prepared roofing, pumps, ranges and cook stoves, re- 


frigerators, sewing machines, shelf hardware, silverware, 
a goods, tin shop, toys and games, and washing 
machines. 


OsHKOSH, W1s.—Kitz & Pfiel have opened a hardware busi- 
ness here, with a well assorted stock of hardware, 


CATALOGS, PRICE LISTS AND CIRCULARS 


Tus DutTcH Boy PAINTER, Vol. 7—No. 2, 1914, published 
by the National Lead Company, New York City, has an at- 
tractive front cover appropriate to the spring time. [Illus- 
trated articles on painting and decorating are filled with 
timely suggestions. 

BEAN SPRAY PUMP COMPANY, San Jose, Cal. Spray out- 
fit, ——s No. 28 A, showing hand spray pumps, power 
sprayers, light weight nozzles and accessories. In 1912 the 
company bought the Caton Foundry & Machine Company 
with its established line of centrifugal pumps, also the Osten- 
berg Mfg. Company and its double opposed gasoline engines. 
The Bean vege ompany is now prepared to supply these 
two lines as well as the sprayers formerly carried. 

R. J. ScHowas & Sons Company, Milwaukee, Wis. Folder 
printed in colors of the “Gilt Edge Badger,” “All Cast,” and 
“Radium” furnaces; also “Co-operation” talk of interest to 
the dealer. 

THs Ds LAVAL MONTHLY FoR May, issued by the DeLa- 
val Separator Company, New York City, contains biographical 
sketch of Charles O. Running, one of the supervising field 
representatives in the Chicago office territory with head- 
— at Fargo, North Dakota, and articles pertinent to 

e Laval interests. 

Tus GsorGE H. BOWMAN COMPANY, Cleveland, Ohio, has 
issued its initial cut glass catalog, showing nearly 600 illus- 
trations of both American and imported cut glass contain- 
ing a great variety of designs in beautifully cut and finished 
crystal. Particular attention is called to the “Caliopsis”’ 
line, Bohemian glass, and light cuttings made up on fine 
lead blanks. 

THe N. C. R. published by the National Cash Register 
Company, Dayton, Ohio, pictures the thirty-four years of 
N. C. R. progress with interesting items on patents. 

THE STOvER Mrc. ComMPANy, Freeport, Ill., has issued a 
colored folder of its “Ideal” mop sticks. The styles embrace 
household, and large or janitor sizes. 

THE MUNCIE WHEEL COMPANY, Muncie, Ind. Price list 
number 51, of the net prices on “Sarven” wheels in four 
grades, “Storm King” Sarven wheels and the “Bannister” 
lodged spoke wheels. Many interior and exterior views of 
the plant are shown, and directions for ordering are given. 

THE HUTCHINS-KILBOURNE COMPANY, Buffalo, N. Y. Cata- 
log No. 2. The book is classified under three general heads. 
Part one, wire goods pertaining to kitchen utensils. etc. Part 
two, stamped metal items. Part three, garment hangers in 
wire, steel and wood. The factory has been rebuilt and re- 


arranged, and new machinery and equipment has been added. 

Door-Ways for May published by the Richards-Wilcox 
Mfg. Company, Aurora, Ill, contains an article on “The 
Garage Door Problem” and “personals” about the men of 
ue mechanical division, operating division and factory di- 
vision. 

THE WHEELING CORRUGATING COMPANY, Wheeling, W. Va., 
av egy | No. 313 of Wheeling metal ceilings. The book con- 
tains 270 indexed and illustrated pages—showing the many 
patterns for ceilings and walls, and views of ceilings in 
peas in a number of buildings. Attention is drawn to an 
mprovement that has been perfected, i. e., the Wheeling 
metal ceilings now have re-pressed head joints and die-cut 
nail holes. The method of determining approximate quanti- 
ties and prices is given, with diagrams, working plans and 
instructions for applying. 

THE ALUMINUM Goops Mrc. COMPANY, Manitowoc, Wis. 
Catalog of aluminum signs of art, printed in colors and 
giving sizes and prices. Also Catalog No. 5 of the com- 
pany’s line of aluminum household goods and specialties, in- 
cluding stationery articles, trays, thermometers, toilet, sport- 
ing and smokers’ articles, picture frames, combs, brewers’ 
supplies, etc., etc. 

“AFTER THE Day’s WoRK, REST—WHERE?” This is the 
title of an interesting booklet which has just been issued 
by the Republic Fence & Gate Company, South Chicago, 
Ill. It tells how Mr. Tired Man converted his back yard 
from a catch-all for trash, and a breeding place for flies and 
mosquitoes, to a spot of beauty in which the “kiddies” and 
the wife could enjoy the air, and to which the husband might 
retire on hot summer evenings after work. The booklet is 
being supplied to dealers and jobbers, with their imprint, for 
distribution to the trade. 

SHAPLEIGH HARDWARE COMPANY, St. Louis. Catalog No. 
154, bicycle, supplies and motorcycle equipment; also No. 
156, automobile accessories. Each of these catalogs is com- 
plete in its line, containing the latest ideas of the company 
on the market. The catalogs are accompanied by a net price 
sheet so the dealer is in possession of the lowest price on the 
complete line. The entire line of bicycles is reproduced and 
is an exact reproduction of the bicycle itself. This method 
of catalog illustration permits buying bicycles from the cat- 
alog as satisfactorily as from the sample, for the customer 
knows exactly the colors of the bicycles he will receive. These 
catalogs will be mailed free upon request to any one inter- 
ested in these lines. 
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Are You Satistied With 


Your Saw Profits? 


Your fixed expenses go on just the same whether you 
are making a profit of twenty-five cents, fifty cents 
or even more on each Saw sale. 

Then why not sell a line of Manufacturers Brand 
Saws that pays the biggest legitimate profit and that 
helps to build up your reputation for selling depend- 


able merchandise? 
sw Saws 














are intrinsically worth more. SILVER STEEL is actually the 
finest steel that has ever been used in Saw Blades. On account 
of this fact, together with their scientific and exclusive construc- 


tion, they are in a class by themselves. A class where you need 
fear no competition—where you can ask and receive a fair profit. 


Ask any carpenter who has used an ATKINS SILVER STEEL 


SAW. He'll tell you that they are the “Finest on Earth.” 
Any Atkins Dealer can advertise his Saw stock 
without costing him one cent. Our co-operative 
methods and selling helps are a ‘‘cinch” for the 
progressive merchant who wants to do some good 
effective advertising. A post card addressed to 
our Advertising Dept. at Indianapolis will bring a 
hearty response. 

If you are not now selling ATKINS SILVER STEEL 
SAWS, there is yet time to put them in stock for 
the Spring demand. Write to-day to the nearest 
address below and we'll tell you how and where 
to buy them to the best advantage and will interest 
ourselves in “Helping You to Sell.”’ : 
The Atkins line includes not only Hand, Rip and — Saws, 
but a “Perfect Saw for Every Purpose,” such as 

SAWS, COMPASS, KEYHOLE, BACK, PRUNING, 
BUTCHER, HACK SAW BLADES and so forth, as well as 
TROWELS, CORN KNIVES and a big line of Specialties and 
Saw Fitting Tools. Write for our catalog. 


Atkins Always Ahead! 
EK. C. Atkins & Co., Inc. 


The Silver Steel Saw People 


Home Office and Factory, Indianapolis, Ind. 
Canadian Factory—Hamilton, Ont. 
Branches carrying complete stocks in the following cities. Address 
E. C. ATKINS & CO., Inc. 

Atlanta, Minneapolis, Portland, Ore., Vancouver, B. C. 
Chicago, New Orleans, San Francisco, Sydney, N. S. W. 
Memphis, New York City, Seattle, 

Messrs. John Shaw & Sons, Wolverhampton, Ltd., Wolverhampton, England, 
Agents for Great Britain. 
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For every clime, an animal, 

For every beast, a name. 

For every trapper, “Newhouse,” 
For every “Newhouse,’—game. 


NEWHOUSE TRAPS 


are made in sizes to catch any animal 
—from rat to elephant 


ONEIDA COMMUNITY, Ltd. 


ONEIDA, N. Y. 


This advertisement is appearing in all of the 
best trapping publications. 
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